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In This Ilssue—New World ’s Speed Records Made in 1925 
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Any good mechanic with 
experience can tell you 
that the Line Eight Motor 
is the simplest, the least 
complicated and the least 
expensive to care for of any 
motor built. 















And the easiest to carburet. 





President 
Jordan Motor Car Company, Inc. 
Cleveland 














t Chicago, Ill., under Act of March 3, 1879. 


Thirty-five Cents a Copy > 


Number 26 “Onn CHICAGO, DECEMBER 24, 1925 2 Three Dollars a Year 




















A big, roomy car, built 
just as you would expect a’ 
companioncartothe Hup- 
mobile Eight to be built 











Its value is at once apparent 
to the prospective buyer. 
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HE cross section shows a Drainoil 
assembly and why it functions. 


The razor-edged oil slots cut and scrape 
, the excess oil from cylinder wall. All slots 
which are scientifically designed as to 
length, width and spacing immediately fill 
and constantly feed excess oil to relief 
holes drilled in piston. A steady and posi- 
tive drainage carries surplus back to the 
crankcase to again be put into circulation. 


Drainoil is so logical and so undeniably 
correct in both principle and design that its 
adoption by leading automotive engineers 
is entirely in keeping with better engineer- 
ing practice. 





Service Division — Oil Ring Dept. 
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ou need only & inches to Operate 


OLMES Cantilever Jack 


Overhanging bodies, trunk racks or bumpers do not interfere 
in the least with the operation of the Holmes Cantilever Jack. 
All you need is an eight inch movement of handle to raise or 
lower. It operates under running board or jammed against the 
wall. 








The frame has a clearance at its low point of —1%4"—3 to 5 
times greater than any other jack—this allows it to pass over 
large obstacles on floor and allows jack to drop in holes without 
dragging frame. 











This unusual frame clearance combined with the variable stroke 
lever makes it especially adapted for unloading automobiles from 
freight cars. 


Let your jobber tell you about the many advantages of the 
Holmes Cantilever Jack or write this company for catalog 
and complete information. 


ERNEST HOLMES COMPANY 


Chattanooga, Tennnessee 


Although the 
handle normally 
stands upright it 
folds compactly or 
can be locked for 
pivoting jack on 
Casters. 
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MARVEL 


CARBURETERS 


Have what no 
other carbu- 

reters 
have: 








y EXHAUST 
“ | mei NLE Se 
‘ & 





ae ee ee ee eS 


The exclusive patented feature of exhaust heat jacketed around 
the throttle automatically controlled. 


Exhaust heat around the throttle changes the fuel ‘‘Rain Drops”’ 
in the mixture to the proper combustible gas as shown, and this 
heat is available from the first explosion. Think what this means to 


STUDEBAKER OWNERS 








A complete Carburetion System. Showing Marvel-Studebaker Installation. 


QUICK WARM UP FROM COLD ENGINE 

LESS CHOKER MANIPULATION 

LESS CRANK CASE DILUTION 

LESS CARBON DEPOSIT 

POSITIVELY BETTER WINTER PERFORMANCE 
POSITIVELY INCREASED MILES PER GALLON 


The heat must be at the throttle and under automatic control 
to get the change in mixture conditions shown above. This has 
been established as a scientific fact. 


SEE WHAT THIS DOES TO YOUR STUDEBAKER 
Our guarantee protects against dissatisfaction. 


MARVEL CARBURETER COMPANY 


1100 St. Johns Street FLINT, MICH., U. S. A. 
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SHUTTER 





An All-Year ’Round 
Shutter That Every 
Ford Owner Can Buy 


$5 50 








seautifully enamelled. Bearings and 

operating mechanism all brass. Vanes 

cannot stick, rust or work loose. 
Patented bearing prevents rattle. 


Here at last is a real shutter for Fords at a remark- 
ably low price—an all year ‘round shutter that is put 
on and stays on. There are high-priced Ford shut- 
ters of good quality and low-priced makeshifts. But 
now, for the first time, the Ford owner can get a 
shutter as good or better than any on the market, 
regardless of price—for $5.50. Not automatic. 
Controlled from the dash. Handsomely black 


enamelled, sturdy in construction, made of pressed 





\ienticaiaiianan ee etieaaiiiibiiibanil steel, with brass bearings and bearing mechanism. 
worry 1a - a. aie 2 get Cannot rust, rattle, stick or go wrong. Briefly that's 
out order. No holes to drill. amps : 

. og ly , the VERNA Y—unbelievable value for $5.50. 





Grasp the magnitude of your possible sales with this 
Shutter. A price which makes volume possible. An 
article you can guarantee to customers who buy on 
sight. Immediate shipments can be made. 


See This New Shutter at Space C-111, 


money labor. Just PEEL ’em New York Show 
down to fit. 














Manufactured by 


AMINATED SHIM CO., Inc. 


14th Street and Governor Place, Long Island City, N. Y. 
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Why Studebaker Rates 


on Time Purchases 
are Lowest 


Three years ago Studebaker utilized its vast resources to 
enable any Studebaker dealer to sell cars on fair and liberal 
rates to those who buy out of income 


And today no car in the world offers lower 
rates to the time purchaser than Studebaker 


Financing rates which most competitive cars cannot approach are 
made possible by these 5 factors: 


Stability of Studebaker with one hundred million dollars of 
net assets, no bonded debt and no bank loans—assurance 
that no Studebaker will ever become an orphan. 


Depreciation cut to a minimum by Studebaker’s “No-Yearly- 
Models” policy. 


Intrinsic worth of the Unit-Built Studebakers which makes 
them stay sold. 


One-Profit prices which mean that the purchaser has an 
equity so substantial that he will not sacrifice it. 


Re-sale value maintained by the popularity of Certified 
Studebakers sold under the famous Studebaker Dealer’s 
Pledge on Used Car Sales. 


ECAUSE of the above factors, scores of the This is aggressive, intelligent cooperation 
largest banks in the United States have from the factory. It is the kind of support 
made money available for time purchases of — that makes the Studebaker dealer a preferred 
Studebaker cars at rock bottom rates. merchant in his community. 
This low-interest money is placed at your dis- The Studebaker franchise grows steadily 
posal through a financing organization exclu- more valuable as Studebaker dealers look for- 


sively engaged in serving Studebaker dealers. ward to a 1926 even more profitable than 1925. 


THE STUDEBAKER CORPORATION OF AMERICA, SOUTH BEND, INDIANA 
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The horn they’re all 
talking 


about 


December 24, 1925 




















Visit us at the Bosch 
Dis plays— 


January 11th to 15th, Ameri- 
can Road Builders’ Convention, 
at the Coliseum, Chicago. 


January 18th to 23rd, National 
Motorcycle, Bicycle and Acces- 
sory Show, New Madison Square 
Garden, New York. 

January 22nd to 30th, National 
Motor Boat Show, Grand Cen- 
tral Palace, New York. 

January 30th to February 6th, 
Chicago Automobile Show, 
Coliseum, Chicago. 
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THE VOICE OF THE FINE CAR 


VERYWHERE you hear it now: 
the resonant, staccato note of the 
Original Bosch Horn. No automobile 
accessory in a long time has taken so 
well with motor-car owners. 


Why aren’t you sharing in the profits 
of this remarkable success? Perhaps 
you have been tempted by one of the 
numerous imitations of this 
Horn. But remember: 

There is more money for the 
dealer in selling an Original 
Bosch Horn than there is in sell- 
ing an imitation. And 


Original Bosch products. 


BOSCH > 


every sng geedemary and 
the full name ‘‘Robert 

horn sale leads to sales of other Bosch’’ appear on every 
ORIGINAL BOSCH 
product. They are your 
guaranty of genuine 

To your purchaser of an_ ORIGINAL BoscH 
quality as known the 


Original Bosch Horn, you can world’ over since 1887 


MAGNETO °* 


No connection whatsoever with the American Bosch Magneto Corporation 


offer Original Bosch spark plugs, genera- 
tors, spot lights, hydrometers, etc., each 
product of the same masterly work- 
manship that characterizes the Horn. 
The Original Bosch line is being in- 
creased by still other products so that 
it is becoming always more attractive 
from the dealer’s standpoint. 


Write us 


We invite correspondence 
from dealers. Why not get some 
of the Christmas sales that the 
horn is sure to produce? Ad- 
dress: Robert Bosch Magneto 
Co., 109 West 64th Street, New 
York. Chicago branch: 1302 
South Wabash Avenue. 





COMPANY °* 


IN C. 
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Brake Reliner 


A quick, efficient it 
means for relining ‘ 
external and inter- 
nal brakes. Easily 
attached to Press 
by means of special 
bracket. 









Disc Wheel Truing 
Attachment 


Can ove pur- 
chased com- 
plete to handle 
disc wheels 
with the hubs 
bolted to disc 
and disc wheels 
detachable at 
hub or either 
type wheel 
only. 
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Vertical Chuck 





Supports shafts'firmly 
while pressing sleeves, 
gears, etc. on and off, 
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Enables operator to true shaft from 
bearing surface and straighten it with- 
out loss of time moving it. 


Supports small ball 
races, gears, etc. 
while being pressed 
off shafts without 
danger of injury. 











A quicker, better 
method of rivet- 
ing ring gears, in- 
suring tight fit of 
vir ets. 




















MOTOR AGE 


more jobs...less labor 
with this 


WEAVER Hi-Speed Press 









Ratchet Leverage — Hi-Speed Lever — 
three leverages quicker for hght work 
and speeds for to 2000 lbs. 

heavy work, 

to 30 tons. 





Ball-bearing 
hand wheel. 



















Quick release 
construction 

enables pressure 
to be released 
immediately. 


' Screw always 
in direct con- 
tact with 


One 
piece 
frame. 






Bees 
AMR 
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No need to bolt press to floor. Can be moved about shop. 


The press shown above is 42 inches wide, for bulky work. Also made in 32 inch width 


OU’LL find the WEAVER HI-SPEED PRESS 100% efficient for 

your present work. Better still, it will enable you tb handle more 
varied work and increase your prestige and profits...by adding the 
Attachments shown on this page. Ask your jobber’s salesmen how 
much they will help you and how little they cost. Or write us. 


WEAVER MFG. CO., SPRINGFIELD, ILLINOIS, U. S. A. 


WEAVER CANADIAN CO. LTD., CHATHAM, ONT. 
ADV. PICARD-SOHN, INC., N. Y. 








The Chain Sales Curve goes up 


MOTOR AGE 
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when snow comes down— 


Business must go on in spite of weather — 
Passenger cars, delivery fleets, trucks and busses 


“T ‘HIS is chain weather. 

It’s a hectic day around 
the shop when the first snow 
comes. Everybody wants 
chains. Wants them right 
away—to keep up schedules, 
Save time, repairs, lay-up. 

e 

Then is the time to cash in 
on complete stocks — all 
sizes, for all service. If there 
are vacant bins, and you 
can’t fill orders, you’ve lost a 
chance at profits and perhaps 
a customer for 
other things. 


‘ 
A PRODUCT OF THE 


E 
CHAIN COMPANY. Inc 








—and cross chains, too 


Some of the chains you sold last 
year have seen rough service, and 
it’s more than likely they need new 
WEED Cross Chains. 


So don’t overlook this important 
item. As you know, alot of WEED 
Cross Chains are sold every season 
and they help swell the sales vol- 
ume—and the profits. 


AMERICAN CHAIN COMPANY, Incorporated 
BRIDGEPORT, CONNECTICUT 


need chains now 


Nothing registers bigger 
with a customer than to get 
an emergency order filled 
promptly. And you will 
agreethatregularcustomers 
are most desirable assets. 
‘e 

How are your stocks? Can 
you stand a rush hour 
chain business? Check up 
now, and if there are any 
holes in the bins, plug them 
up and insure yourself 
against a walkout and 
loss of future 
business. 


In Canada: DOMINION CHAIN CO., Limited, Niagara Falls, Ontario 
District Sales Offices: Boston Chicago New York Philadelphia Pittsburgh San Francisco 


WEED CHAINS 


The most profitable of all accessories ~ ~ 
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ACTORIES concentrate on 1926 pro- 
gram with production steadily slowing. 
No general price cutting expected during 
shows. Page 32. 

More economical and efficient methods of 
distribution expected to result from action of 
National Conference. Page 32. 

Stutz dealers and officials gather to see 1926 
product at factory. Page 33. 

Kansas City salesmen and dealers meet with 
N. A. D. A. Page 33. 


Firestone Co. declares extra dividend at 





annual meeting and election. Page 34. 
Truck manufacturers refuse to approve tax 
yy rebate plan. Page 34. 
Durant announces improved Star four 


models at new prices. Page 18. 

Texas business will enter the new year with new 
records in nearly every line of the industry. Page 39. 

Buffalo, N. Y., dealer employs novel system for dis- 
posing of used cars. Page 39. 

New York dealers boost winter automobile sales 
with window displays. Page 39. 

General Motors sales in November total 60,371 cars. 
Volume delivered is almost double that of same month 
last year. Page 35. 

Robert C. Graham is made general sales manager 
of Dodge Brothers. Page 35. 
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Profits, sales and used cars are subjects of 
discussion at sales meeting and banquet of ts 
N. A. D. A. in Chicago. Page 43. - 

Hoover declares rubber situation is wholly ~~ 
artificial and suggests means of relief from monopoly. 
Page 43. 

Milwaukee expects greater automobile show this 
year as dates come between those of New York and 
Chicago exhibitions. Page 36. 

Oakland, Cal., car and accessory men hold big show 
in bank lobby. Page 36. 

New car sales in Columbus are up to the November 
average of other years. Page 36. 

Six foreign sleeve-valve racing cars will appear at 
Indianapolis classic May 31, present plans indicate. 
Page 37. 

White Co. forms new service branches in two more 
cities. Page 37. 

Many personnel changes and increases in sales staffs 
result from heavily increased activity in California. 
Page 38. 

November is declared the greatest month in the 
history of the Hupp Motor Car Corp. Page 38. 

Overland shipments up to December 9 show a gain 
of 560,000 cars over the same period last year. 
Page 38. 


In Next Week’s Issue—Some New Cars Described 
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Dealer’s Specialty 


Stunts Are This 

















There is always something in these show windows to attract 

attention. Persons on the right are watching bees in a glass 

hive. Those on the left are patiently waiting for four turtles 
with letters painted on their backs to spell the word Ford 


ALWAYS stop at the Morgan Motor Company, Inc., 

when I go in to the New Jersey metropolis, Newark. 

There is generally something new there, a hive of bees 
in the window, a small zoo, an aquarium with trick per 
forming turtles, or a Ford “looping the loops,” or some- 
thing of the circus which interests even grown-up boys, 
like myself. 

This automobile sales and service concern is among the 
largest Ford dealers in the state and undoubtedly the most 
advertised. William J. Morgan, the head of it, was for- 
merly automobile editor of the New York Globe, before it 
went down and out through Munsey newspaper consoli- 
dations. A hardy Welshman by birth, he has a lot of the 
Barnum instincts—the knack of originating stunts which 
draw the crowds' and keep the name of his firm before 
the public. Besides, he is a very interesting character, 
one of those gentlemen of the old school who still finds 
time to cross his legs and chat with a fellow about the 
good old days. It was this same Morgan who originated 
the idea of an automobile outing day for children of the 
city, when he was on the Globe, heading the procession 
down Broadway in one of the ancient chariots of that day. 
At different times I have talked to “Senator” Morgan, as 
he is familiarly known in Newark. I have discussed almost 
ever) subject under the sun with him—evolution, politics, 
busil.ess, and bees—he is a real bug on bees and keeps 
a coluny in his back yard in the suburbs of Newark. The 
last time I saw him he said that he was up before day- 
light that morning watching his bees get back with honey. 
They go out at dusk and nestle in the flowers all night, 
bringing in the first load at dawn and return immediately 
for more. The “Senator” goes out in the dewey grass in 
his bare feet, on the theory that it is a healthful practice. 
And when he gets back to the shop, he likens these bees of 
his to a Ford, both being so industrious. But while one 
might write a short book about Morgan, for the sake 
of brevity, I am going to confine this story to what he 
told me about his window displays. And since he is such 
a guod talker himself, I shall let him tell it in his own 
words. 

“Window display and window dressing is now a fine art 
and has been adapted to all kinds of businesses with 
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And Having Attracted the Atten- 

tion of People He Skillfully Turns 

Their Interest Toward the Cars He 

Has to Sell— Makes Profitable Use 
of Windows 


By DIRK P. DEYOUNG 


success. But in the automobile field the idea has not been 
used as extensively as it might,” began the “Senator.” 
“The Bible has something to say about hiding one’s light 
under a bushel, or our talents in a napkin. I think that 
the up-to-date merchant should both use his genius for 
originating advertising ideas and let his light shine 
through his windows. 

“Our first automobile salesroom was two doors away 
from our present place. It had but one window, not a 
very large one as compared to the two large ones we now 
have in our building at 999 Broad Street, Newark—the 
Broadway of the town. Yet that small one served our 
purpose for several displays of various kinds. 

“To start with, in the old place, we borrowed one of 
the Goodrich Rubber Company window displays and we 
also got up several of our own, introducing among other 
things a colony of bees in a glass hive set right in the 
window conspicuously. These bees got in and out of their 
hive by means of a pipe through an opening in the window. 
They would therefore go in and out, gathering their 
honey from Newark parks and gardens, which perform- 
ance attracted hundreds of people to our windows. Fre- 
quently, underneath the bee-hive, I noted unusual data 
about bees, such as, for instance, that although a bee has 


LOANED @Y THES 
: WOOO MOTOR SALES x 5 
SHEE MOORS AVE UO” 


This old Ford was run around the streets to advertise the 
latest models offered by Morgan Motor Car Co. 








iw 


—~ mcr OF eS SS Ll oT” = 


— - = 


rr = 


re eee ee er oe ee ee! ee ee | 


—_ 


nae ine > a a —~ 


on 


ht 
at 
or 
1e 











December 24, 1925 


no father, it has a grandfather, the number of trips a 
bee has to make to gather a pound of honey, and so on. 
The more inquisitive ones will come in and want to know 
more, which I tell them; and, of course, we build up pros- 
pects for buyers in that way. And we make people talk 
about the Morgan Motor Company, and the more we are 
talked about in that way the better we like it. The 
newspapers also take such things up, where they would 
not notice the more prosaic efforts of a dealer. 


Prize for Slogan 


“A year or more ago we staged a contest, offering a 
prize to the person who would make up the best slogan 
connecting up the bees with a Ford car. This created a 
lot of interest, and the winning person—a Newark school- 
ma’am—won the ribbon with this phrase, ‘You May Get 
Stung by a Bee But Not by a Ford.’ 

“T consider the bee-hive, which I still use, one of the 
most economical of advertising efforts because it serves 
the display purpose of attracting attention, while at the 
same time being remunerative—we got 30 pounds of honey 
from this hive last year. Gradually we improved on the 
position of the hive to make the work of the bees more 
visible. At first we only had the side facing the window 
made of glass, but now we have all sides of the hive made 
of glass. We remind those who look at the bees—and 
there is always a crowd stopping there—that the bees are 
as dependable and productive as a Ford car. 

“Experiencing such success with our window display 
of bees, we recently staged one called the ‘Society of Pre- 
vention of Cruelty to Animals.’ This exhibit consisted 
of pictures of starved animals and implements of torture 
that were used as weapons on the poor creatures. Of 
course, we did not fail to remind the onlooker that the 
automobile had done more to do away with the beast of 
burden than all other mechanical inventions. 

“In our present building, which has two large windows, 
we have the bee-hive on one side, and a wooden tank with 
six turtles in it in the other. Four of the turtles have 
letters, painted in white, one letter on the back of each, 
which when all up make the word ‘Ford.’ We offer a 
special cash prize of $25 to the person who first sees the 
turtles in complete alignment, spelling ‘Ford,’ or we will 
allow them $50 on the purchase of a new car or truck. 

“Just before last Christmas a tramp scenic painter, 
sent hither by others who knew we were strong on window 
display stunts, came along asking for work,” continued 
Mr. Morgan who has about as many window display stories 
to tell as Sinbad the Sailor with his yarns of the sea. 





An annual time and endurance test around the state of New 
Jersey is staged by the Morgan company 
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Last Christmas this window helped sell Fords and accessories. 
A painting in the background depicts Santa Claus taking orders 
for new cars 


“T asked him if he could paint a Santa Claus picture. He 
surely could, and his price was $10 a day or $50 a week. 
This was something new at Christmas time for us, 
although we had two girl artists two different summers, 
painting portraits of notable men, including Henry Ford, 
his son Edsel, Thomas A. Edison, and others, which we 
also found a good drawing feature. The young girls were 
rather nice looking, full of pep, and sketching rapidly, 
faces which the public recognized. 

“So, on the strength of the summer artists, which 
helped to keep up interest in the dull months of summer, 
I took on the scenic painter to push along the holiday 
business. He did a fine job, producing some wonderful 
Christmas scenery, with a Santa Claus, booking Ford cars 
as Christmas presents. This work was completed in 24 
hours, the size of the picture being 8 by 12 feet. I em- 
ployed him for the whole week, however, in which time 
he completed three other pictures, used for other purposes. 


Accessories Displayed 


“We also display special Ford accessories in the windows 
and have a cut-away Ford chassis, electrically operated, 
going all the time—motion-motion-motion, is my idea of it 
all—which has attracted thousands. It was loaned to us 
three years ago by another concern, and it has been run- 
ning ever since. 

“Of course, we have offers of things for our windows 
which are not appropriate. The sensational should be 
avoided. Instructive and human-interest displays should 
be the aim of the automobile merchant. I would not mind, 
however, to have an exhibition of classic statuary repre- 
senting men, or girls, or both; or even a beach scene with 
a diving tank in which some living mermaids disported 
themselves. Some might class this as sensational, but I 
don’t think so. What is seen every day at the seashore 
should be permissible on main street.” 

The Morgan Motor Company, Inc., as “Senator” Morgan 
tells us, has two windows, each 60 feet in length, high up, 
thus lending themselves to such displays as mentioned. 
The building is right in the downtown part of Newark, a 
city of some 500,000 people, a block or two from the city 
hall. Thousands of people pass it every day. They always 
keep a Ford flag flying on the flag-pole extending from the 
roof. On patriotic days, they hoist “Old Glory” above the 
Ford. Although established only about four years ago, 
this concern has forged to the front among Newark Ford 
dealers, of which there are eight or ten in the city. This 
phenomenal growth is generally credited to the Morgan 
sense of good publicity methods, such as his clever window 
displays. 
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Six New Racing Records in 1925 





Pete DePaolo, winner of 1925 A. A. A. racing 


championship 


boards,” including 13 sanctioned A. A. A. auto- 

mobile races, was brought to a close with the con- 
test on Nov. 29 at Culver City, California, the 18 events 
of the year being participated in by a total of 26 nationally 
prominent drivers. 


The greatest speed of all times was established by the 
daring drivers and every track in the country saw the 
former records of speed broken. 


Six new world’s records were established during 1925, 
with several 1924 marks broken on one or two occasions 
during the present season. 


New records announced are: 


Lap trials—By Earl Cooper at Culver City, Nov. 29, 
averaging 141.6 miles an hour. Former mark made by 
DePaolo 136.4 miles an hour made at Salem, N. H., 
Oct. 31. © 


75 miles—New mark by Earl Cooper, 132.6 miles an 
hour, made at Culver City, Nov. 29. Old record by Leon 
Duray of 128.6 miles. 


100 miles—Cooper, 131.8 miles an hour. 
by Duray, 128.55 miles an hour. 


150 miles—Cooper, 130.7 miles an hour, old mark of 
127.30, held by Hill and made in 1924. 


200 miles—Cooper 129.5 miles. Old mark of 126.9 held 
by Hill made at Culver City 1924. 


250 miles—Frank Elliott, time 1 hour 57 minutes 18.20 
seconds, average 127.87 miles an hour. Old mark held 
by Milton, 1 hour 58 minutes 13.60 seconds and established 
March 1, 1925. 


Leading drivers finished with points as follows: Pete 
DePaolo 3260, Milton 1735, Harry Hartz 1640, Bob 
McDonogh 1510, Earl Cooper 935, Frank Elliott 880. 


The record of the official races follows: 


i HE 1925 campaign for the “knights of the roaring 


Old mark held 


Earl Cooper and Frank Elliott Smash Speed 
Marks in Contests Sanctioned by A. A.A. 
—Pete DePaolo Wins Championship 


Culver City, Calii. 
250 Miles 
March 1, 1925 

Winner—Tommy Milton, second Pete DePaolo, third 
Harry Hartz, fourth Bob McDonogh. 

Time: 1 hour 58 minutes 13 seconds, average 126.885 
miles an hour. A new world’s record. Old record held 
by Bennie Hill made in 1924 at Culver City, 1 hour 58 
minutes 18 seconds, average of 126.6 miles an hour. 


Nineteen started. 


Fresno, Calif. 
150 Miles 
April 30, 1925 
Winner—Pete DePaolo, second Tommy Milton, third 
Leon Duray. Time: 1 hour 25 minutes 49 seconds, aver- 
age 102 miles an hour. 


Charlotte, N. C. 
250 Miles 
May 11 
Winner—Earl Cooper, second Harry Hartz, third 
Tommy Milton, fourth Fred Comer, fifth Pete DePaolo, 
sixth Bob McDonogh. Time: 2 hours 2 minutes 50 sec- 
onds, average 121.6 miles an hour. 


Indianapolis, Ind. 
500 Miles 
May 30 (Memorial Day) 

Winner—Pete DePaolo, second Bennett Hill, relief for 
Dave Lewis, third Phil Shafer, fourth Harry Hartz, fifth 
Tommy Milton. 

Time: 4 hours 56 minutes 39 seconds, average 101.13 
miles an hour. (A new record.) 


Altoona, Pa. 
250 Miles 
June 13, 1925 
Winner—Pete DePaolo, second Frank Elliott, third 
Tommy Milton, fourth Harry Hartz, fifth Fred Comer. 
Time: 2 hours 9 minutes 45.10 seconds, average 115.9 
miles an hour. 


Laurel, Md. 
Baltimore- Washington Speedway 
July 11. 250 Miles 

Winner—Pete DePaolo, second ‘Bob McDonogh, third 
Harry Hartz, fourth Fred Comer, fifth Frank Elliott, 
sixth Tommy Milton, seventh, Jimmie Hill. Time: 2 
hours 1 minute 39.28 seconds, average 122.84 miles an 
hour. 


Altoona Sept .7 
250 Miles 
Winner—Bob McDonogh, second Harry Hartz, third 
Earl Cooper, fourth Fred Comer, fifth Leon Duray, sixth 
Norman Batten, seventh Phil Shafer. Time: 2 hours 6 
minutes 54.5 seconds, average 118.4 miles (a new Altoona 
record). 
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Frank Elliott who established new world’s record in 
1925 by driving 250 miles at an average speed of 


127.87 m.p.h. 


Syracuse, N. Y. 
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Dirt Track, 100 Miles, Sept. 19 


Winner—Ralph DePalma, second Leon Duray, third 
Time: 1 hour 15 minutes 18.98 sec- 


Ralph Hepburn. 
onds. Twelve entries. 
Fresno, Calii. 
150 Miles 
Oct. 5, 1925 


Winner—Fred Comer, second Bennett Hill, third Ray- 





He 


Earl Cooper, internationally known race driver who set five new world’s 
speed records in 1925 


Salem, N. H. 
250 Miles 
Oct. 31, 1925 


Winner—Pete DePaolo, second Ralph Hepburn, third 
Earl Cooper, fourth Tommy Milton, fifth Harry Hartz, 
sith Earl DeVore, seventh Norman Batten, eighth Jerry 
Wonderlich. Time: 
age 126.85 miles an hour. 


1 hour 59 minutes 25 seconds, aver- 
(New track record.) 
Charlotte, N. C. 

250 Miles 


Nov. 11 (Armistice Day) 
Winner—Tommy Milton, second Harry Hartz, third 


Jerry Wonderlich, fourth Norman Batten, fifth Fred 
Comer, sixth Frank Elliott, seventh Ralph Hepburn, 
eighth Leon Duray, ninth Dave Evans, tenth Dr. W. E. 


Shattuc. Time: 
miles an hour. 


mond L. Cairens, fourth Dr. William E. Shattuc. Fifteen 
cars started. Time: 1 hour 28 minutes 5 seconds, aver- 


age 102.2 miles an hour. 
Laurel, Md. 
250 Miles 
Oct. 26 


Winner—Bob McDonogh, second Pete DePaolo, third 
fourth Ralph Hepburn, 

Sixteen started. 
hour 59 minutes 2.71 seconds, average 126.30 miles an 


Tommy Miuilton, 
Cooper, sixth Phil Shaffer. 


hour (new track record). 


25 Years Ago 


Secures Illinois Lieense 


The Hub Motor Transit Co., having 
secured the right to operate in Illinois, 
Will proceed to place 50 omnibuses on 
the streets. The motor has already been 
described in Motor Ace. Each bus is 
to carry 40 persons and the fare is to 
be five cents. The company was incor- 
porated last fall and its capital is 
$1,000,000. 

Motor Company Expanding 

GRAND RAPIDS, Mich., Dec. 21.—The 
Wolverine Motor Works has secured a 
three-story building on Front Street, 
and is fitting up the building in most 
convenient shape for its large business. 
Twenty-five new machines have been 
Purchased. The machinery is being 
placed and will be ready to operate in 
about three weeks. Fifty or sixty men 


2 hours 1.67 seconds, average 125.31 


Culver City, Calif. 
250 Miles 
Nov. 29, 1925 


Winner—Frank Elliott, second Harry Hartz, third 
Fred Comer, fourth Bob McDonogh, fifth Earl Cooper. 
Time: 1 hour 57 minutes 18.2 seconds, average 127.87 


fifth Earl 
Time: 1 


Culver City race. 


miles an hour (néw world’s record). 

The only fatal accident of the year was the death of 
Raymond L. (Red) Cairens, 27 years old, of Los Angeles, 
who died Dec. 2 of injuries received Nov. 29 in the 


In the Automobile Industry 
s Recorded |n Motor Act 


(From Motor Ace of Dec. 26, 1900) 
will be employed here and about the 
same number at the branch boat build- 
ing plant in Holland. 


Minneapolis Wants a Show 


There is a movement on foot to give 
an automobile show in Minneapolis next 
spring. Local dealers are interested, and 
the owners of automobiles take kindly 
to the idea. There are at present 30 
owners of automobiles. They were all 
purchased during the present year, but 
the indications are that this number will 
be greatly increased during 1901. 


New Transfer Co. 


Frank E. Scott, well known among 
railroad men, is manager of a new con- 
cern known as the Chicago Transfer Co., 
whose business it will be to handle bag- 
gage between depots, hotels and resi- 
dences. The first of this company’s 


trucks was on exhibition last week at 
the Union Depot. 
A Petition to Congress 

NEW YORK, Dec. 21.—Ex-President 
George F. Chamberlain and James C. 
Church of the Automobile Club of 
America, have in charge the drafting and 
presentation to congress of an amend- 
ment to the U. S. Revised Statutes, per- 
mitting the transportaion of gasoline 
motor vehicles on ferries. 


Automobiles Affect Realty Values 


PHILADELPHIA, Dec. 22.—Property 
on North Broad Street, is experiencing 
a boom in values along Automobile Row. 
Values have increased 50 per cent in 
some instances and single offices which 
formerly could be secured for as low 
as $25 and $30 a month now command 
$45 and $50. 
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Now It’s Open—Now It's Closed 


A British Car of Novel Construction Giving the 
Advantages of Both the Open and the Closed Car 











This photograph shows the 6-cylinder A C Aceca model, open-closed car with top and windows down. The glass windows slide into 


the 


NE of England’s largest automobile manufacturers 
has solved the problem of complete protection 
from severe weather for himself and a large num- 

ber of his customers by making an open-closed car that 
is quickly convertible from a smart roadster with top 
down to a perfectly sheltered vehicle with glass windows. 

Being averse to driving an ordinary sedan or coupe 
type of car and yet desiring complete protection from 
inclement weather, the head of one of the large British 
companies designed this car for himself and put it into 
production. This man is 8S. F. Edge, governing director 
of A C Cars, Limited, manufacturers of the AC car. The 
car is an A C with Aceca “open-closed” body. 

In a letter to the editor of Motor Acer, Mr. Edge says: 

“This is the car I use myself and it is just my idea 
of what a car should be. It is possible to put the hood 
up with one hand while driving and then there are no 


This view shows the Aceca 
with top up ready for win- 
dows to be pulled up out 
of the door panels. When 
the windows are closed the 
enclosure is weather proof. 
The operation of raising 
top and windows can be 
done with one hand with- 
out stopping the car 


door panels 


side curtains to be worried about. There are Triplex 
glass side windows which can be pulled up, this making 
the whole thing a perfectly weatherproof closed car. It 
has the important advantage of being extremely light, the 
complete car weighing only 1614 cwt.” 

The car is made in both four and six-cylinder models, 
but the specifications are the same except for the engines. 
The overall length is 147 inches and the overall width is 
59 inches. A dickey seat which is practically invisible 
when closed is 35 inches wide. The car sells in England 


at prices equivalent to about $2450 for the four and $2750 
for the six. 
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Window Pictures That Make ’Em 


Stop and Look 


Proper Tie-Up Makes Them a Valuable Sales Asset and Interests Passers-by 
In Automotive Merchandise on Display 


By LESLIE H. ALLEN 


AKE ’em stop—make ’em look—make ’em step 
inside to listen to what the salesman on the 
floor has to say about what they stopped to 


look at. 


This is the formula behind every window display. But 
how to make ’em stop and the rest of it when the window 
display looks like just another lot of automobiles or 
accessories ? 


One way to answer this question is to take a leaf from 
the large success of the pictorial newspaper—the tabloid. 
Why are these tabloids crowding many a newspaper of the 
old type to the wall? Because of their pictures. 

People like to look at pic- 


he is primarily interested in is pictures of some sort. 
He must be, or the tabloids would not sell as they do. 
And if the window picture tells him a graphic story about 
the products behind and around it, he will inevitably 
pause longer to look at those products as well as the 
picture. Then, if he really needs the product, he will 
either step inside or make a mental note of the place 
where he saw the picture, to call again some other time. 
The man who trims the window may say, “Very good. 
But where am I to get such pictures? I can get plenty 
of straight news pictures, but where are the photographs 

which tell a story about my products?” 
In catalogues, for one 





tures. Reproductions of 
photographs are much easier 
to “get” than typed state- 
ments about events. It’s in- 
teresting to read about a big 
football game. It’s even 
more interesting to study a 
picture of one of the great 
plays in that game. And 
pictures in the tabloid 


fluence. 





News photographs in a show window 
have a strong appeal to the passing public, 
but unless they are directly tied up with 
the merchandise displayed in the same 
window they have little or no sales in- 
Here are some suggestions on 
getting the right kind of pictures. 


place. Catalogue pictures 
can be enlarged to proper 
size for window display. In 
addition, manufacturers 
have photographs which are 
available for this use. If 
the proper sort of pictures— 
those that really tell a story 
about the sales points of the 
product—-are not available 








newspaper may be so posed 
and captioned that the sig- 
nificance of the event they illustrate may be grasped in a 
single moment by even the lowest common denominator 
among the readers—or lookers. » 

News pictures added to window displays for the purpose 
of attracting attention of the passerby are nothing new. 
You see them on almost every business street. Next time 
you see them, stand around five minutes and count the 
number of persons who, after looking at the pictures 
awhile, step into the showroom. Probably you could 
count them on either hand if both were fingerless. Why? 
Because the value of just any news picture in a window 
display is almost wholly a fictitious value. The theory 
is that any old news picture will persuade the wandering 
eye to take in also the goods displayed around and behind 
it. This theory is not sound. Why should a news picture 
of some brown girl swimming the English channel—or 
part of it—persuade him who pauses to gaze at it to 
wonder whether he doesn’t want to buy automobile acces- 
sories? There is no relation between the two. The theory 
that the one will produce the other is built merely upon 
chance. It is a gambler’s chance. 

But these pictures might be transformed into a real 
asset if they were directly related to the goods whose sale 
they are supposed to assist. For example, a tire window 
display might attract attention by means of a picture of 
that tire in use on a car on a slippery street, or of the 
millionth or so tire of that make, with its manufacturer 
standing by. There is news waiting to be photographed 
about every accessory sold. The passerby will stop to 
look at such pictures just as readily as he will stop to look 
at pictures of an unrelated sporting event, because what 


otherwise, then the man 
selling the products can 
take his own. If he finds it difficult to see just how he 
can work the news value of his product into a photograph, 
he can call up some newspaper friend, or talk it over with 
other friends whose ideas would square with those of the 
man in the street to whom he wishes to appeal. The 
proper kind of news pictures about a product are either 
available now or can be made so by the seller with ideas. 


As an example of all this argument, the Sales Equip- 
ment Co. of Detroit have a Ford-O-Graph service which 
supplies Ford dealers with two or six pictures each week, 
every picture telling a news story about some Ford product 
in action. These photographs appear on posters 16 by 22 
in size. Above the picture is the title “Ford-O-Graphs,” 
and below it appear the caption telling the story that the 
picture tells, and the selling line, “Ford—A Smart Look- 
ing Car.” The company holds that every pedestrian who 
stops to look at a Ford-O-Graph becomes thereby a poten- 
tial prospect. 

The value of such a service, of course, is the fact that 
the pictures are tied up directly to the product. Pictures 
thus related to the product work day and night for the 
boss of the man who trims the window. They make the 
prospect stop himself and eventually sell himself on the 
product he has seen pictured in use and action. An actual 
test in 10,000 towns has proved that an average of 200 
people daily stop and read and look at every news-photo 
in window displays. If the photo has no relation to the 
product the percentage of prospects among the lookers 
will be small, if any. If the tie-up to the product is there 
that percentage will be much larger. And gradually the 
pedestrian will assimilate, unconsciously, a liberal educa- 
tion in the practical uses and advantages of the product. 
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Two Active in Operation of 

New Day and Night Park- 

ing Institution in Fort 

Wayne, Which Handles 
1200 Cars a Day 


\ \ ] OMEN have invaded the garage 
and automobile storage business 
in Fort Wayne, Ind., in the 
opening of the New Washington Garage, 
Inc., recently, by Mrs. Nettie Preble, 
Mrs. Cloe C. Bryant and J. C. Law. The 
business is incorporated with a capital 
stock of $15,000, and the three stock- 
holders, all of whom are active in the 
management, have been elected to the 
following offices: President, J. C. Law; 
vice president, Mrs. Nettie Preble; sec- 
retary treasurer, Mrs. Cloe C. Bryant. 
The new venture is unique in Fort 
Wayne in that it is the first garage to 
open in the immediate downtown shop- 
ping district and catering especially to 
motorists wishing a safe parking position 
adjacent to department stores, hotels, 
theaters and office buildings. 


The three owners conceived their idea 
of a popular priced storage garage 
shortly after a fire gutted a building 
known as the Washington market and 
overtures were made to the landlord of 
the property which resulted in a long 
time lease on the three story and base- 
ment building with a floor space of 70 
by 150 feet on each floor. 


In Good Location 


Not one of the three owners has had 
previous garage experience, but apply- 
ing business ability gained in other af- 
fairs picked the location only after 
studying all angles. Three of the prin- 
cipal highways in Indiana merge in 
passing through Fort Wayne and on 


these highways is located the New, 


Washington Garage, 128 West Washing- 
ton: boulevard. The three highways 
whose routes pass the doors of the new 
garage are the Lincoln Highway, Yel- 
lowstone Trail and Indiana State road 
Two. The landlord values the ground at 
$200,000 and in rebuilding the interior 
expended the sum of $70,000. 


“Better and Bigger” has been adopted 
by the owners as their advertising motto 
and the motto is advertised as pertain- 
ing to service, courtesy and physical 
property. Every effort is being made 
to impress customers with the willing- 
ness of the management to render every 
possible service. 

Eight uniformed attendants comprise 
the employed staff of the garage in addi- 
tion to the three owners. Service of 
the garage begins at the door as motor- 
ists relinquish the wheels of their cars at 
the entrance to one of the attendants, 
who drives it to its proper parking 
space. The owner is given a claim check 
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Women Enter Storage Garage Business 


December 24, 1925 





Day and night parking garage in center of Fort Wayne business district. Above, Mrs. 
Cloe C. Bryant, secretary-treasurer (left), and Mrs. Nettie Preble, vice-president, in the 
garage office on opening day 


at the cashier’s office by either Mrs. 
Preble or Mrs. Bryant. Upon his return 
to the garage the claim check is pre- 
sented and his car is returned to the en- 
trance by the attendant. 

Ramps about 100 feet long and slop- 
ing at a 14 per cent grade connect the 
various floors and basement. The ramp 
leading to the second floor heads di- 
rectly into the entrance on Washington 
boulevard and the ramp leading from 
second to third floor is located on the 
opposite side of the building and slopes 
upward towards the front of the build- 
ing. 

In returning cars to lower floors at- 
tendants are instructed to keep the en- 
gine connected in low gear in order to 
prevent the slipping of tires. Custo- 
mers are told of this and other measures 
of special care taken to safeguard their 
cars. 


No general repair service is given by 
the garage in an endeavor to avoid all 
possible conflict with customers who 
might be dissatisfied and refrain from 
using the parking space. Space has been 
provided on the main floor, second and 
third floors and in the basement for the 
parking of 300 cars at one time and it 
is estimated that the garage can easily 
handle 1,200 cars daily. 


Tire repairs will be made at nominal 
charges for patrons wishing that service 
while their cars are parked. Washing 
racks have also been placed at the rear 
of the main floor, upon which a battery 
of searchlights are trained, making serv- 


ice rendered at night fully as efficient 
as the daylight service. Each time a 
car is washed the interior is completely 
cleaned with a vacuum cleaner. 


In addition to the tire repair and 
washing service the New Washington 
offers its patrons the Alemite service, gas- 
Oline and oil supplies and greasing. 

Extreme care has been taken to con- 
serve all floor space for the storage of 
cars from which most of the revenue 
is to be derived. The office is located 
on the main floor under the ramp lead- 
ing to the second floor. A small cashier’s 
cage is located near the entrance mak- 
ing quick and careful service possible. 


As a convenience for patrons, both men 
and women, toilets have been installed 
on the first floor in an inconspicuous po- 
sition. A small rest room for women is 
adjacent. A door leads from the entrance 
to the garage into a cafeteria and res- 
taurant. 


Mechanical Equipment Complete 


Mechanical equipment of the garage, 
while complete, occupies but little space. 
Two gasoline pumps occupy a_ place 
alongside the ramp on the first floor. 
Six oil tanks and pumps also sit along 
the ramp. The gasoline tanks are buried 
beneath the floor at the rear of the ga- 
rage. Proper spaces for the parking 
of cars have been marked on the three 
floors in paint. 

The city government has placed strins- 
ent regulations upon the practice of park- 

(Continued on page 17) 








PR IO GFE OO OE OEP OREO RE OL ID CLE Pe POP PPP POS) PRIORI OTTO FD LN 


a 


Ce 
rT’. 
1s 


ad 


1s 


ee 





December 24, 1925 


MOTOR 


AGE 17 


Special Finish Sells New Cars in Detroit 


at midnight trying to figure out a business prob- 

lem instead of sleeping? That is what Charlie 
Brady, manager of the Detroit branch of Olds Motor 
Works, did late this summer just prior to the announce- 
ment of the latest Oldsmobile. The fact that Charlie lost 
some sleep is neither here nor there, but the fact that 
he did discover a new twist to the psychology of sell- 
ing is, perhaps, worth a story. 

Here was Charlie’s problem: 

He had been manager at the De- 
troit branch but a short time and was 
following:a “go-getter” who had made 
records. Furthermore the factory 
was about to introduce new models 
and he wanted to make a “splash” 
that would be heard in the most blase 
automotive community on earth— 
Detroit. 

Had it been possible he would 
have liked to have sold every new 
Oldsmobile with. the understanding 
that the purchaser was to placard the 
car with banners and drive it every 
day with horn tooting. That was 
the result he was aiming at—to call 
attention of every Detroiter to each 
new Oldsmobile as it rolled down 
Woodward avenue. What had first 
looked like a white elephant gave 
Charlie his first clue, and to under- 
stand his final solution a short his- 
tory leading up to the white elephant 
is necessary. 

Some weeks previous Oldsmobile 
officials had several dozen cars fin- 
ished in various color combinations 
and then selected the ,colors that 
were to be standard. A beautiful, but conservative, 
shade of Buckingham gray was selected for the coach. 
The cars with the discarded color combinations were dis- 


1): you ever stare into the blackness of a bedroom 





CHARLES P. BRADY 


Manager Detroit branch of Olds Motor 
Works who turned “White Elephant” 


into big sales asset 


attractions. Charlie had drawn a coach with the lower 
part of the body finished in opal-pearl gray and the 
upper part in a slightly darker storm-cloud gray, the 
striping being a light green. 

This coach with its light and almost bride-like finish 
had first appealed to Charlie as a white elephant. As 
his problem grew, however, it loomed larger and in a 
different light in his mind. Here was a car that certainly 
was distinctive. It was one that would be recognized 
instanter. It would proclaim itself the latest Oldsmobile. 
But would it sell? 

Charlie believed that Detroiters 
find no distinction in owning an auto- 
mobile, it’s too common in the motor 
city. Therefore they must have some- 
thing different from the usual to sat- 
isfy their individuality. To accomp- 
lish this requirement a custom-built 
job or a special finish—both expensive 
propositions. 

Charlie felt he had decided the 
problem, but to make sure he awak- 
ened his wife and outlined his plan to 
her, asking her if she would care to 
drive the white elephant in Detroit. 

“Certainly,” was her reply, “it is 
a beautiful car and it’s—different.”’ 

The next day Charlie was at the 
Olds factory in Lansing, selling them 
his idea. He obtained a promise of 
20 of the “white elephant” coaches. 
Since then he has ordered and re- 
ordered, and his only difficulty has 
been in getting enough to satisfy the 
demands of blase Detroiters for this 
distinctively finished coach that had 
first been listed among the undesir- 
ables. 

Other branch managers and distributors in large cities 
have followed Charlie’s hunch with the result that Olds- 
mobile coaches are now being turned out regularly both 


tributed around to the various branches as showroom 


Women 


ing automobiles in the downtown dis- 
trict, owing to the narrow streets and 
the ever increasing burden of vehicular 
traffic. 

The New Washington management has 
arranged contracts with leading depart- 
ment stores and other downtown busi- 
hess houses whereby patrons would be 
provided with parking space at the New 
Washington. 

The patron is informed by printed 
notices on the checks and by newspaper 
advertising that at the time of making 
a purchase at any of the leading stores 
of the downtown district he should pre- 
Sent his garage claim check, which will 
be given on O. K. by the clerk. The 
Claim check with an O. K. is accepted 
by the New Washington as cash for 
three hour’s parking. 

A similar arrangement has also been 
made with leading nearby theaters 
whereby between the hours of 7 and 12 


in the conservative and light, distinctive gray finishes. 


Enter Storage Garage Business 


(Continued from page 16) 


p. m. a claim check returned with the 
O. K. of a theater on the preferred list 
receives his parking free of charge, or 
rather at the expense of the theater 
management. The location of the garage 
makes arrangements of this kind exceed- 
ingly worth while, as the New Washing- 
ton is only about 1,000 feet from the 
highest rental district in Fort Wayne. A 
number of leading department stores 
men’s and women’s clothiers and thea- 
ters are within a distance of two and 
three blocks. 

Twenty-four hour service is maintained 
by the garage and cars are delivered and 
accepted at all hours by the attendants, 
all of whom are licensed chauffers. 

Regular rate for transient patrons is 
25 cents for the first hour, 10 cents for 
the second hour, 5 cents for each hour 
thereafter. Attractive offers are made 
to regular patrons for hourly. daily, 
weekly or monthly parking. Business 


men wishing storage during office hours 
Only are given special reductions in 
space rentals. Washing and interior 
vacuum cleaning ranges in cost from 
$1.50 to $2.50, according to the size and 
condition of the automobile. 

Mr. Law, as president of the corpora- 
tion and general manager of the garage, 
will oversee the operation of the property. 
He will be assisted by the women of the 
corporation, who will act as cashiers and 
in the absence of Mr. Law assume direc- 
tion of the garage. 

Both of the women are widows and 
are accustomed to business activities. 
Mrs. Bryant resigned a position as clerk 
in the county treasurer’s office. Mrs. 
Preble is the widow of a real estate 
dealer and took an active interest in 
her husband’s business preceding his re- 
cent death. Mr. Law was formerly in 
a lumber business. 
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Several Important Body and Chassis 
Changes in Star Four 


\ a result of numerous changes, the 
Star Four chassis from the rear 
engine supports back, is practi- 

cally a duplicate of the new Star Six 
chassis which was described in Motor 
AGE of October 22. The wheelbase has 
been increased to 103 in., and the frame 
has been completely redesigned. The 
side rails are of heavier material, 4% 
in. deep, and are made with a kick-up 
over the rear axle. This feature, together 
with the new drop center front axle, has 
made possible a general lowering of the 
body with consequent improvement in ap- 
pearance and roadability. 

No changes have been made in the 
33%, bore by 4%4 in, stroke Continental 
engine, but the clutch, transmission and 
axles are entirely new units. 


Prices and body styles making up the 
Improved Star Four line follow: 


Commercial chassis ....................--.......... $425 
TE Te NR 525 
DIED ic:iisoiiucciscacuntiscdinandencineneeieimenditale 525 
RIND cssciiilibsdsniesienninccenennnansiinebiinianiieeanintl 610 
na ee 695 
TIL st: ciodiiaiias Cine pedagenpadeenmmenmiee 805 


Bodies, which are built by the Hayes- 
Hunt Corp., have a well stream-lined ap- 
pearance and are of substantial construc- 
tion. Lacquer finish in conjunction with 
a gold stripe around the belt molding, 
is used on all models. The shells en- 
closing the Fedders radiators are of a 
new design, heavily nickeled and highly 
polished, and carry the new Star name 
plate. 


The coach is finished in biege brown 
and is uphoustered in gray cloth having 
a brown stripe. The sedan is done in 
bronze green with brown velour uphol- 
stery. Both of these models are equipped 
with one-piece ventilating windshields, 
two screened ventilators above the shield, 
cowl ventilators, integral sun visors, au- 
tomatic windshield wipers, rear vision 
mirrors, dome lights and rear window 
shades. In addition, the sedan has shades 
on the rear quarter windows. 


Finished in Royal Blue 


Both the coupster and touring models 
are finished in royal blue and are up- 
holstered in artificial leather, the colors 
being gray in the former and black in 
the latter. A feature of the coupster 
model is the large compartment in the 
rear deck. The windshield on this model 
is a one-piece type and a cowl ventilator 
is provided. On the touring car, a two- 
piece ventilating windshield is used. 

All models have black artillery wheels 


By DONALD BLANCHARD 








Three of the new body models of the Star Four. Top to bottom, the coupster, coach and 
touring. car. Lacquer finish with a gold stripe around the belt moulding is used on 
all models. 


fitted with 20x4.40 in. balloon tires ex- 
cept the open cars, which have 30x3% 
clinchers. 

The clutch is of the single plate, dry 
disk type. It is self-adjusting and oper- 
ates with a light pedal pressure. Be- 
tween the clutch and the transmission, 
which is carried amidships in a substan- 
tial sub-frame, is a rubber-ball type of 
universal. 


The transmission provides three speeds 
forward and reverse and drive to the 
rear axle is through a tubular propeller 
shaft and Spicer universal joints. Rear 
axle torque and propulsion are taken 
through the springs. 





A semi-floating, helical bevel rear axle 
is used with alloy steel reduction gears 
providing a reduction of 4.87 to 1. Axle 
shafts are a spline fit in the differential, 
which is mounted in heavy duty ball bear- 
ings. The pinion shaft and wheel bear- 
ings are Timkens. The front axle is a 
reverse Elliot type of I-beam section with 
Timken bearings at the wheels. 

Rear springs have been lengthened 
several inches, their length now being 
5534 in., while the corresponding dimen- 
sion for the front springs is 35% in. The 
service brakes act internally and the 
parking brakes internally on 11 in. diam- 
eter drums on the rear wheels. 
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Two Record Systems for Repairs 
and Parts 
"[ton of the automotive accounting 





forms furnished by the American |} Jeb. No. HOFFMAN MOTOR 4 INC. 2 
Sales Book Co. of Elmira, N. Y., openeenen 1507 FOURTEENTH ST, W. W. an 

are described in printed matter recently MAIN 520 WASHINGTON, - D.C. STRICTLY CASH 

issued by that company. One of these 0046 

is a triplicate system for repair orders = 

in a moderate sized garage and the other | ““* Job. No, HOFFMAN MOTOR . INC. 

is a quadruplicate system for all classes 1507 FOURTEENTH ST, N. W. 


® ee EEE TELEPMONE TERMS: 
of sales in the parts department. MAIN 520 WASHINGTON, ° D: Cc. STRICTLY CASH 


The Hoffman Motor Co. of Washington, ‘ 0046 
D. C., makes use of the repair order ne 0 
forms, which are carried in a special sain aal ee —} Job. No. HOFF on MOTOR =) INC. + 
Wiz flat packet register made by the | - es 1507 FOURTEENTH ST, N. W. 


Dare In TELEPHONE Sengemnenenes o TERMS: 
manufacturer of the system. a MAIN 520 - Cc. STRICTLY CASH 


All repair work is done on a cash sPpeciaL | ——- — 0046 
basis. When the customer brings in his | —————} | nuawe een ir a. 
car, a record of his name, address, phone dt... 2 PHONE NO. | kevs = 
number, license number, etc., is taken 2 ee [Te a 
on the tickets while in the Wiz machine, }| -—---+~— i a 
as well as the date, time placed in the | ~~~ || speciar 
garage, and time'the garage promises EN 2h ances - 
completion of the work. The speedom- | ~~~} ~| ===<=—q Sanne 2 
eter reading is entered to show the |_| _ | 
mileage the car has traveled to test out | ——-—-|— : ea Ea 

' ; ___....|__.| —--]~-.] SPECIAL INSTRUCTIONS: 
repair work, and a notation is made ; ——————— 
whether or not the keys are left. ; ‘aRee: aor 

Following this, the car is examined in a 
the presence of the owner and notations 
are made as to the work desired. The ~~ ~4~-~ —- 
customer signs the repair ticket, thereby ae wn 
showing the authorization for the work a a 
that is to be done. A job number is 
assigned to all tickets. 

The original ticket goes to the office — - 
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Triplicate system used for all repair work in medium sized garage. 
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where it is filed alphabetically as a 
memo of work that is in the shop, and 
serves as information memorandum for 
the employees, in case a customer calls 
up as to the progress, etc., of the work. 

The duplicate goes to the office where 
it is filed according to the job number. 
As parts used in the repair work are 
called for by the mechanic on the job, 


ee ee ee 


COMPANY 
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le the stock keeper enters the charge in 
"g the lower right hand portion of the ticket 
le as indicated by specimen. 
1, The triplicate is printed on 80 lb.’ tag 
r- manilla to stand up against rough usage. 
r- It is placed in a look-out leather folder 
a which is attached to the radiator of the 
th car. This is a convenient place where 
the foremen can enter in the lower left 
od hand corner of the ticket the hours, rate 
ng per hour, the mechanic, and the total 
n- 3 charge. 
he ' On completion of the work the tickets 
he For parts sales these four forms in the shop and the one in the stock 
m- 


are used in special system. department are totaled and taken to the 


office. The stock and shop charges are 
4, there refigured, checked, and copied on 
(Continued on next page). 
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A Differential and How It Operates — 


Dodge Brothers, Inc., there was given 

a simple explanation of the conven- 
tional type of differential gear used in 
present day motor vehicles. 

In the belief that many readers of 
Motor AGE would like to know more 
about the principles on which a differen- 
tial operates we give here the bulk of 
the sales bulletin as well as the illus- 
trations. 

A differential gear is a mechanism that 
allows one wheel to travel faster than 
the other when the vehicle rounds a 
corner. It applies the power delivered 
by the pinion through the master ring 
gear to each wheel in inverse ratio to the 
resistance offered. 

If you will jack up the rear axle assem- 
bly so that both rear wheels are off the 
ground—if you will put the low gears in 
mesh by placing the shifting lever in 
first speed position—if you will then, by 
hand, revolve either wheel the other 
wheel will revolve in the opposite direc- 
tion. If you will now place the trans- 
mission gear in neutral, start the motor, 
disengage the clutch, place the shifting 
lever in first speed position, let in the 
clutch gradually, then both wheels will 
revolve as they would if the car was 
going forward. If you will then resist 
the movement of either wheel you will 
see that the other wheel increases speed. 
If you hold one wheel stationary the 
other wheel will double its original speed. 

Here is a device that will show you 
how a differential works. The pieces E 
and F, Fig. 1, are bolted solidly to the 
table. The racks A and B are free to 
move in the directions of the arrows. 
The pinion C is also free to move. It is 
attached to the rod D which can be 
moved forward or backward by the 
hand H. 

If the hand pulls the rod, the three 
(A, B and C) will follow without chang- 
ing their relative positions. 

If, however, the rack B is held in place 
and the hand H pulls the rod D, the 
pinion C will roll on the rack B and will 
thrust the rack A to the left. 

If the rack A is held in place the pinion 
C will roll on A, causing the rack B to 
be thrust to the left. 

Now, it doesn’t matter whether or not 
A or B is held in place or whether their 
movement is merely resisted. The total 
distance covered by A and B will be just 
twice the distance covered by C. 

Let us take the racks A and B and 
put them in the form of gears, Fig. 2. 
The same principle applies. Suppose the 
hand H moves in the direction of the 
arrows. Then if we hold the gear A 
stationary C will roll on A, causing the 
gear B to revolve. If we hold the gear 
B then A will revolve. 

In Fig. 3 is the same layout except that 
we have placed an automobile wheel on 
each shaft and have used bevel gears in- 
stead of the straight gears. 

As the differential must be carried in 
the rear axle housing we need something 


[> a recent sales bulletin issued by 
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to make it revolve. This is accomplished 
by connecting the assembly to a large 
ring gear H, Fig. 4, which supplies the 


turning power just as the hand did in 
the previous illustrations. We also have 
added the gear D. 





Two Record Systems 


(Continued from page 19): 





the original ticket. This then becomes 
the bill to the customer. It shows the 
orders for repairs, hours spent on the 
car, rate per hour, mechanic, as well as 
all parts used and their cost. This bill 
is receipted and goes to the customer. 
From the duplicate the hours of labor 
and the mechanic’s name are copied on 
the triplicate or the heavy tag manilla 
sheet and it is filed in the office in alpha- 
betical order. The duplicate is sent to 
the stock room to enable them to keep 
their perpetual inventory record, and it 
is filed there by the job number. 

The Hoffman Motor Company claim 
long life and light upkeep for their cars 
and to prove their statements to a pros- 
pect they can refer to the tag manilla 
card in the office and show a record of 
every car in use and what it cost to 
maintain the car over a given period. 
It is an original entry, no guesswork. 
It gives the salesman definite informa- 
tion to use to hand out to his prospects. 

A typical use of the system for parts 
sales is that by the Sears Automobile 
Co. of Des Moines, Ia. The four forms 
for this system are printed lengthwise 
and issued to the left. The first carbon 
is cut back so that net prices do not ap- 
pear on the second sheet (packing slip). 
This is desirable, because when car own- 


ers call for parts to be charged to the 
garage which is to install them, they 
should not see the discounts, but only 
the “unit” figure, or regular retail price. 

Sheet No. 1, Invoice—The invoice is 
priced, extended, and mailed to the cus- 
tomer the same day the goods are 
shipped. 

Sheet No. 2, Packing Slip—This slip is 
put into the package and sent to the 
customer so he may check the shipment 
when it arrives. 

Sheet No. 3, Parts File—This sheet 
remains in the Parts Department where 
it is used in filing the order. It is then 
filed in numerical order for future refer- 
ence and to check inventory records. 

Sheet No. 4, Office Copy—This remains 
in the locked compartment of the WIZ 
until the end of the day. It is removed 
in a continuous Flat Ziz-Zag Folded 
packet and taken to the office. Slips 
are there torn apart at the perforations 
and sorted into classes of sales. Charge 
sales are posted to the ledger and filed 
on post binders in numerical order. 

With the new system the customer's 
invoice, in every instance, goes out the 
same day the goods are shipped. In ad- 
dition to this, the customer gets a memo- 
randum with the goods, showing the unit 
retail price for each article. 
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Farmers Are Good Radio Prospects 


INETEEN TWENTY-FIVE has been 

an exceptionally good year finan- 
cially for the agricultural sections and 
farmers have plenty of money with which 
to buy things other than the bare neces- 
sities of life. 


Automotive dealers who handle radio 
can cash in on this economic situation 
by selling radio sets to this class of 
prospects. It ought to be easier to sell 
farmers than urban dwellers due to the 
fact that those out in the open spaces 
do not have to face the competition of 
multitudinous local stations which inter- 
fere with satisfactory DX reception. 

That those in the rural communities 
are intensely interested in radio and 
hence good outlets for receiving sets, is 
indicated by the following: 

Winconsin farmers are finding radio of 
real value to them in addition to its en- 
tertainment value, according to the find- 
ings of a state-wide investigation, just 
made public at Madison. By the end of 
1925 it is expected that there will be be- 
tween 12,000 and 13,000 radio receiving 
sets on Wisconsin farms, in sharp con- 
trast to the 4,500 in use in 1924. During 
1926 it is expected that the figure will be 
doubled. Farmers are finding especially 
useful Station WLBL at Stevens Point, 
where market reports for farmers and 
handlers of farm products are broadcast 
daily. Other market reports and farm 
information of great educational value is 
available on the air for the farmers of 
the state, and this is proving a great in- 
centive to purchase of receiving sets. 


To Get the Message Out 


INCINNATI, O., Dec. 19.—Kodel Radio 

Corporation is erecting a steel tower 
125 feet in height on top of the Hotel 
Alms where their broadcasting station 
WRKC is situated. It is said that this 
tower will be one of the highest in the 
country when completed and certainly 
it will be completely in about six weeks, 
it is stated. 


Atlanta Association 


Formed 


— Ga., Dec. 18.—A temporary 
organization known as the Atlanta 
Radio and Electrical Association has 
been formed here by dealers in the city 
and suburban territory handling radio 
merchandise, and W. D. V. Hopkins, 
president of the Hopkins Auto Equip- 
ment Co., Atwater-Kent dealers in 
Atlanta, and distributors of this 
line for the state of Georgia, has 
been elected temporary president 
of the new association. Later this 
year, or during the early part of 
1926, another meeting of the dealers 
Will be held, at which time a 
bermanent association will be or- 
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Unique Stewart-Warner Exhibit at Chi- 
cago Radio Show 


The new association directly results 
from the successful radio exposition held 
in Atlanta the early part of December, 
and which proved so successful, par- 
ticularly from a sales standpoint, that 
the association will hereafter hold this 
exposition annually. 

Nearly all of the dealers and jobbers 
in Atlanta handling automobile acces- 
sories are charter members of the new 
association, as they also operate radio 
departments. 
ganized. 


Does Radio Pay? 


‘= Splitdorf Electrical Company of 

Newark, N. J., a subsidiary of the 
Splitdorf Bethlehem . Electrical Co., 
through its president, Mr. M. W. Bartlett, 
reports for the four months ending 
October 31, 1925, an increase of nearly 
one hundred per cent in sales as com- 
pared to same period 1924. 

Consolidated figures for the company 
and its subsidiaries are as _ follows: 
sales (net), $1,829,185.44; profit (from 
operations), $214,572.31; net income (be- 
fore charging depreciation), $175,169.85. 
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connections inlaid in panel 


o receiver. showing copper 


Around the Clock 


TEWART-WARNER had a novel dis- 

play at the Chicago radio show, pic- 
tured on this page. The company has 
been circulating a booklet with illustra- 
tions showing how radio plays an im- 
portant part in American home life every 
hour of the day. The exhibit contained 
three of these illustrations. The title 
of the picture on the left is “Tea Time 
Is Radio Time for the Ladies.” In the 
center the family is pictured enjoying 
music with their meal, and on the right 
is illustrated “Children’s Hour” and 
Sonny is tuning in. 


New Orleans Business 


Booms 


EW ORLEANS, La., Dec. 18.—Radio 

business in both New Orleans and 
the territory of Louisiana and Mis- 
sissippi in the New Orleans jobbing dis- 
trict is at a high mark at the present 
time, according to reports from the New 
Orleans radio jobbers and from Robert 
H. Cone, Jr., president of the New 
Orleans Radio Association. 


The dreams of some dealers, especially 
the new ones, were too roseate, accord- 
ing to the reports, but with the older, 
more experienced establishments the 
present conditions and prospects are 
very satisfactory. Retail business in 
radio began to pick up about October 15, 
and has continued to climb, radio playing 
a big part in the Christmas gift trade. 


Both retailers and jobbers say that the 
people are as a whole demanding the 
higher priced sets. Instruments in 
period designs that will be ornamental 
to a home and which will harmonize 
with other fine furnishings are in de- 
mand, one department store reporting that 
its average price per set of all radio 
instruments sold during the last month 
reached $190. 


Both the Interstate Electric Co., and 
the Walther Battery & Equipment Co., 
electrical and automotive jobbers, and 
radio jobbers, report a big distribution 
business throughout their territory. 


Ambu Five Radio Receiver 


N outstanding and exclusive feature 

of the new five tube radio set made 
by the Ambu Institute, Radio Division, 
Chicago, I1l., is the so-called “shot” panel 
which eliminates the usual wiring neces- 
sary to connect up the various parts of 
the set. Grooves traced in this panel 
and filled with hot copper provide 
the necessary connections when the 
parts are screwed into place. Thus 
permanent connections are quickly 
made without the use of solder. 
‘The Ambu set also is equipped with 
the Armstrong all-wave coils which 
provide for reception of all wave 
lengths from 40 to 600 meters. 
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A GORGEOUS SETTING. The Diana Light Straight Eight 
Roadster on display in the beautiful lobby of the Paso del Norte 
Hotel, El Paso, Texas. The exhibition was arranged by Mr. 
Oscar Stroebel, manager for R. C. Sowder, distributor at El 


Paso, through the courtesy of Mr. Paul Harvey, managing 
director of the hotel. 
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TO SPEED UP TRAFFIC. The California Highway Commis- 
sion has had painted on the Peninsula Highway, immediately 
adjacent to San Mateo, south of San Francisco, one strip 4! 
in. wide down the center line of the pavement and two addi- 
tional strips with 9 ft. 6 in. clearance on either side of the 
center line strip. All three strips are painted on the asphalt 
concrete surface which is slightly over 20 ft. wide, leaving 
two 8-ft. strips of bare concrete shoulder on either side of the 
old pavement, or a total of 8 ft. 6 in. outside the traffic strip. 
The width of the lanes is: outside strips, 8 ft. 6 in., and the 
two center lanes 9 ft. 6 in. Slow moving traffic is expected 
to confine itself to the outside lanes. 


AN ECHO OF THE PAST. At the left is the Maxwell of re- 
mote vintage exhibited at the recent Southwestern Automobile 
Show, Dallas, Texas, by W. W. Glover, one of the first motor 
car owners in Dallas County. Mr. Glover forgot when he 


bought his bus, but thinks it was about 1913. 
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HERE’S SOMETHING NEW UNDER 
THE SUN. Above is shown the monster 
Remington Burnelli plane, the largest 
commercial aircraft in the world, the in- 
terior of which has been converted into 
an automobile salesroom. A complete 
bo coach and office equipment have been in- 
: stalled inside. 
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A DIVER’S DIVERSION. At the right we 
have Miss Annette Kellerman,’ interna- 
tionally known diving Venus, and the new 
Chandler Comrade Roadster. This un- 
doubtedly is a Class A publicity stunt. 














A FLEET FLEET. The Chicago, North 
Shore & Milwaukee R. R. has bought 
four new Studebaker buses from W. F. 
nis- Russell, Kenosha, Wis. The three pic- 
rely tured below are of the 1|18-passenger type. 
11/, A 2\-passenger bus also has been de- 
1di. livered. 
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CThe READERS CLEARING HOUSE 


Questions and Answers on Dealers’ 


C Problems 


BUILDING « ELECTRICAL « FLAT RATES 


SHOP « LEGAL « PAINT & TRIM 


Adjusting Vacuum Con- 
trolled Oil Pressure 


Q—There is a Stephens Salient six car 
here that other garages tried and failed 
to raise the oil pressure on. The pres- 
sure works o. k. when oil is new or cold, 
but will not register on the gage when it 
gets warm. The pressure is regulated 
by the vacuum in the manifold. The 
trouble may be in the bearings or gears 
in the pump, but I do not think so as 
this car has only been driven eight thou- 
sand miles. I have not had a chance at 
it yet, but if I do I would like to know 
how to remedy it. Any information you 
can give me will be appreciated very 


much. The motor No. 35750.—James E. 
Jackson, Foxpark Service Station, Fox- 
park, Wyo. 


Oil Pressure Regulated Through Vacuum 


The information on the engine lubri- 
cating system taken from the Stephens 
instruction book is as follows: A vacuum 
controlled oil pressure system has been 
employed; this system carries a pres- 
sure gage on the instrument board with 
reading up to sixty lbs. oil pressure. 
The oil pressure is regulated through 
vacuum, with vacuum line running from 
intake side of motor to the adjustment 
on right side of motor and directly over 
the front main bearing. 

The regulator is of the plunger and 
piston type and is so regulated that 
more pressure is available while the 
motor is laboring, i. e., at a set speed 
on level road, the pressure shown on 
eage will not register as high as at 
the same speed on a hard pull. In 
other words, the oil pressure increases 
in relation to the demand as required. 
The adjustment is arrived at as fol- 
lows: back off the large lock nut 
and screw adjustment down (clockwise) 
to increase pressure, back out the ad- 
justment (anti-clockwise) to reduce 
pressure, after the proper adjustment is 
made making sure that the lock nut 
is again firmly tightened. The pressure 
should be.set to read 40 lbs at a maxi- 
mum speed with warm water, sudden 
wide open acceleration of the throttle. 
Watching the travel of the hand on gage 
will show you when this point is 
reached. Be sure and close the throttle 
again immediately after opening it. 

Never open the throttle and race the 
motor when car is stationary for a period 
longer than five seconds, nothing can be 
more detrimental to your motor. At 
idling speed the pressure gage will not 
show any pressure, but will respond at 
once to the slightest acceleration, how- 


ever, on idling, while no pressure is 
shown there is sufficient lubrication for 
all purposes. 

The overflow of oil after lubricating 
such points as already mentioned, is 
utilized to lubricate the timing gears, 
returning to the oil reservoir and its 
original point of entry in the pump. 
Aside from the positive lubrication as 
noted, the pistons, piston rings, piston 
pins, and cylinder walls are lubricated 
by the oil spray which is thrown from 
the main and connecting rod bearings 
The oil mist formed by the operating 
conditions rises through the holes in the 
tappet ledge and lubricates the entire 
valve mechanism, providing adequate 
lubrication to these parts at all times. 

In pressure systems it is essential] to 
see that there is no leakage of a great 
quantity of oil from any one bearing. 
A test of this kind is made by removing 
the engine pan and pumping oil through 
the system. Another suggestion would 
be to disconnect the vacuum line and 
see if the pressure is quite high. 








The Readers’ Clearing House 


HIS department is conducted to 

assist dealers and maintenance 
station executives in the solution of 
their problems. 


All questions are answered direct by 
letter, so the name and address should 
be given in full. This saves waiting 
for the answer to be published, which 
sometimes occurs several weeks late, 
depending upon the space available. 


Readers’ names will not be pub- 
lished with articles, if a request to 
this effect is received with the letter. 


Inquiries not of general interest 
will be answered by personal letter 
only. Emergency questions will be re- 
plied to by letter or telegram. 


Also state whether a permanent file 
of MOTOR AGE is kept, for many 
times inquiries of an identical nature 
have been made and these are 
answered by reference to previous 
issues. 


Addresses of business firms will not 
be published in this department but 
will be supplied by letter. 


Technical questions answered by 
B. M. Ikert and A. H. Packer; Legal, 
by Wellington Gustin; Paint, by G. 
King Franklin; Architectural, by Tom 
Wilder; Tires, by a Practical Tire 
Man; General Business questions, by 
MOTOR AGE organization in confer- 
ence. 














* ACCOUNTING 


Car O.K. in High But 
Quits in Low 


Q—I have been working on all kinds 
of cars for four years and now have a 
Ford that has me stopped. Not only that, 
but every man here in town that is work- 
ing in a garage. This car pulls all right 
on high and never misses, but when you 
have to go into low it will not pull itself. 
Sometimes on the level you have to push 
it. We put on new coils and new car- 
bureter, also new timer and new plugs, 
everything new and_ still the same 
trouble. When standing the engine will 
race, but it will not pick up in low gear. 
The valves have been. ground and the 
compression is good. When you go from 
high into low it does not spit or choke, 
but absolutely will not pull. We have 
done everything but put in a new engine. 
Some say the trouble is in the transmis- 
sion, but it was worked on by an ex- 
perienced mechanic on Fords and he gave 
up.—George Shaffner, Warren, II]. 


Check Transmission 


We would suggest checking the trans- 
mission. To do this jack up both rear 
Wheels and block the axle so that the 
car will not roll off of the jack. Then 
remove the spark plugs and leave the 
emergency brake lever in the down po- 
sition so that the transmission is in 
high. Now turn the engine over with 
the crank which of course, will result 
in turning the rear wheels. This will 
give you an idea of how hard it is to 
turn the rear wheels when in high gear. 

Now have someone get in the car and 
push down on the low speed pedal so 
as to put the transmission in low. Then 
turn the engine over by hand with the 
crank and see how hard or how easy 
it is to turn the rear wheels by crank- 
ing the engine by hand. If it turns very 
easily, then it shows there is no trouble 
in the transmission and it should also 
be easy for the engine to drive the car 
in low gear. However, if it turns with 
great difficulty, it shows there is some- 
thing wrong in the transmission and 
that in overhauling it, it was not prop- 
erly assembled. We would like to know 
the rseult of this test before making 
much of an effort to solve the problem 
on the basis of engine trouble. The only 
thing that occured to us along this line 
is a possible stoppage in the gasoline 
line which allows gasoline to flow slowly, 
but does not permit it to flow fast enough 
to take care of the engine requirements 
when in low gear. You can check this 
by disconnecting the gasoline line from 
the carbureter to see if a full stream 
of gasoline will flow out. 
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The long straight passage would be a convenient avenue to connect up all departments including the yard at the rear. 


Q—We have the Reo contract for Pas- 
saic County, New Jersey, handle about 
250 units per year out of a showroom, 
service station and parts department with 
a floor space in all about 7,000 sq. ft. We 
recently found it necessary to rent an 
additional garage for our new car stock 
and used cars about 5,000 sq. ft. As it 
is, our show room, service station, the 
street, empty lots adjoining us, plus our 
5,000 sq. ft. building are always crowded, 
necessitating considerable’ shifting of 
cars daily. 

Market Street is a main automobile 
street in our city and I have purchased, 
ten blocks further out Market Street, 
property consisting of 101 ft. 6 in. front 
and 500 ft. deep, and I have figured that 
rather than pay rent it would be profit- 
able to build as soon as possible, there- 
fore my problem is: What would be a 
suitable layout, suitable construction and 
suitable size for my business? No doubt 
you can give me ideas that make for a 
modern automobile establishment. I do 
want to avoid making all mistakes pos- 
sible in building also as to the size of 
the building and layout. Therefore l 
would appreciate your opinion in the mat- 
ter—John A. McCrane Motors, Ince., 
Market at 24th Street, Paterson, N. J. 


There are so many ways of laying out 
a building as large as you contemplate 
that it is hard to decide on which one 
would be best. The floor space that you 
have at present, if combined in one build- 
ing would amount to 100 by 120 feet and 
since you say you are crowded in this 
space, we would suggest that you build 
your new structure in the neighborhood 
f 250 feet deep on the 100 foot lot. 

The main advantage in the layout we 
have made is that it can be extended 
Without materially changing or rearrang- 
ing any of the present building and 


half for service. 


simply by adding 50 or 60 foot sections 
as they are needed for garage or serv- 
ice station use. 

A double drive way is maintained 
straight through the building to the 
yard behind which may be used for stor- 
age purposes, washing or any other pur- 
pose that seems desirable. The used 
car showroom is placed just back of 
the main new car salesroom and offices 
and cars may be brought into the show- 
room through the used car 100m. The 
stockroom is handy to the service sta- 
tion and is comparatively handy to the 
street for retail sales. In one section 
we show how new cars may be packed 
in to get aS many in as possible. We 
are attaching also a pencil sketch show- 
ing another arrangement for the rear 
part of the building, dividing it in two 
longitudinally using one half of the 
space for storage garage and the other 
In some respects this 
arrangement is better than the other. 
There would be a little more space for 
storage, but not quite so much space for 
new car storage, although that would 
depend upon whether you used the space 
for shop purposes or for new car stor- 
age 

In this plan the trusses would be 
placed crosswise in the building and sup- 
ported on a row of posts through the 
center, while in the other each section 
would have its own truss system with 
the trusses running forward and back. 

All the lighting and ventilating would 
be by skylight and roof ventilators. 


1917 Model May Need 


New Carbureter 


Q—Would like some information on a 
Jordan 6-60. It seems the carbureter can- 
not be set right. The engine is in good 
condition and works fine when the car is 
warmed up, but when you first start it 
will not hit on all six unless you have 
choker out and then the mixture is too 
rich, and it lopes and gas comes out of 
the exhaust pipe. But after it warms up 
gradually it hits on all six and runs fine. 
On a hard pull however, it will lope and 
does not pull well. Carbureter was sent 
to the factory a year ago and was over- 
hauled.—An Illinois Reader. 


We believe that this car is a 1916 or 
1917 model and we understand that the 
gas was taken through a passage in the 
cylinder head so that in cold weather 
it would be necessary for the engine 
to warm up considerably: before proper 
carbrretion would be obtained. On a 
car as old as this one it might pay to 
install a new type carbureter adapted 
to the use of present day fuel. It might 
also be well to install a hot spot in 
addition to the use of cylinder jacket 
for heating purposes. Addresses of con- 
cerns making hot spot manifolds will 
be given by letter. 

It might also be well to check up the 
compression and to see that the spark 
is a hot one. To check the spark you 
should remove a wire from a spark plug 
and hold it within 76 in. of the engine 
while the engine is running. The spark 
should jump regularly without missing 
and when viewed in a dark place should 
show considerable red color or flame 
surrounding the blue center of the spark. 
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Timing Ford Valves by 
Piston Position 


Q.— Would you please give me the best 
method of setting Iord valves as to pis- 
ton travel and also the necessary clear- 
ance for them.—Lloyd Flanagan, Camargo, 
11. 

The following method of timing valves 
is taken from the Ford service bulletin 
and does not give any specific clearance 
between the valve tappets and the valve 
stems. The clearance is made _ such, 
however, that the valve timing will be 
correct. The clearance will be approxi- 
mately .012 or .015 inches. The proced- 
ure is as follows: 

The method of accurate valve timing 
on a Ford engine is to time the valves 
by piston travel. The measurements are 
given below. 

Previous to 1913 model: 

Exhaust opens 3/8 in. before bot- 
tom center. 

Exhaust closes 1/64 in. past top 
center. 

Intake opens 7/64 in. past top 
center. 

Intake closes 3/8 in. past bottom 
center. 

Later than 1913 model: 

Exhaust open 5/16 in. before bot- 
tom center. 

Exhaust closes top center. 

Intake opens 1/16 in. past top 
center. 

Intake closes 9/16 in. past bottom 
center. 

The piston as the cylinder is being 
timed is first brought to top center. 
(The highest point to which piston 
rises.) A scale is then laid across the 
piston and the distance from this scale 
to the top of the cylinder is measured. 
The engine is then turned to bottom 
center and the distance from the piston 
to the top of the cylinder block is meas- 
ured again. This is the “bottom center.” 
For example, the top center is 5/16 in. 
above the face of the cylinder block and 
the bottom center is 3 11/16 in. below 
the face of the cylinder block. On a 
1913 engine, the exhaust opens at a point 
3 3/8 in. below the face of the cylinder 
block on the down stroke of the piston, 
the crankshaft turning in the direction 
of rotation of the engine and closes on 
top center. The inlet opens 1/4 in. above 
the face of the cylinder block on the 
down stroke, and closes 3 1/8 in. below 
the face of the cylinder block on the 
upstroke. 

Should a valve open early and close 
late, a small amount of stock should 
be ground from the end of the valve 
stem. If the valve opens late and closes 
early, the stem is too short and a new 
valve should be substituted. Some re- 
pair men draw out the stem by peening 
the lower end, but this is poor practice 
as the average man merely turns a burr 
on the edge and this is soon worn off 
by the incessant tapping on the stem. 
The intake valve should be timed ac- 


curately on the opening and the ex- 
haust should be timed on the closing 
as in a motor whose camshaft may be 
worn it is not always possible to have 
both the opening and closing check ac- 
curately with the figures given. 

The method of determining when the 
valves open and close is as follows: 
With the spring assembled, close the 
valve. When it is closed, hold it with 
the fingers as shown. Twist back and 
forth on the head while some one cranks 
the engine slowly. The instant the 
valve will turn, it has started to open. 
In the same way the valve may be 
checked for closing, the valve turning 
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Checking Ford valve timing according to 
official instructions 


until it has seated. Another way to check 
the opening and closing is to insert a 
.001 in. feeler, or a thin piece of paper, 
between the stem and push rod. The 
instant the feeler will not move, the 
valve has opened. The instant it will 
move after being held tight, the valve 
has closed. 


oe 


INFORMATION EVERY 
WEEK, TOO 


Q.—We are interested in your article in 
one of the recent issues of Motor AGE 
in regard to the flat rate business 
on all models of cars. We would like to 
know where we can get a complete record 
of all the factories that have this data 
figured out. If you can get this for us 
please let us know what it will cost for 
the data on about a dozen of the standard 
cars.—Petterborg-Nash Motor Co., Preston, 
Idaho. 


The factory compiled official flat rate 
repair operations and other flat rate data 
are available only to authorized dealers 
selling or repairing the make of car 
covered by the data. In other words, 
unless you are a Buick dealer or an 
authorized Buick repair shop you can- 
not secure the Buick flat rate schedules. 
In the April 30, 1925, issue of Moror 
AcE there was printed a chart giving 277 
operations on more than 90 per cent of 
the passenger cars in production. This 
table is sufficient to be of considerable 
help to the small town shops doing re- 
pair work on all makes of cars. 


FLAT RATE 


‘cessive clearance at that bearing. 


Front End and Engine 
Bearing Trouble 


Q@.—Is there any way of preventing the 
shock caused by rough roads from jarring 
the driver’s hands. Some eights are 
quite bad in this respect and we are at 
a loss to know what to do to prevent it. 
Is this due to balloon tires or to the 
steering gear or both.—H. R. Ross, H. G. 
Markham Co., 2901 Broadway, Oakland, 
Calif. 


In some cars it is essential to balance 
the wheels when balloon tires are used. 
This means that when the wheel is 
jacked up there should be no tendency 
for it to turn and settle in a certain 
position. This may mean adding weight 
to one side of the wheel by means of 
washers bolted on or by any other con- 
venient method. Looseness of the front 
wheel bearings will also contribute to 
this condition. It might also be desir- 
able to check up on the spring in the tie 
rod and also in the drag link. On some 
cars it has been found almost essential 
to use a stiffer spring in the tie rod and 
drag link or to eliminate the spring. 

We are sending you by separate let- 
ter instructions which have been pre- 
pared by J. S. Bushey Company, 717 W. 
llth Street, Los Angeles, Calif., distri- 
butors of motor wheel products and 
Gruss Air springs. These instructions 
give general information on precautions 
to take in installing balloon tires, and 
will doubtless be of assistance to you 
in checking up on eights or any others 
which show a tendency toward shimmy- 
ing. 

aati is the best method of pre- 
venting rod burning out in a 1925 Stude- 


baker special? Is it necessary to install 
new pump, oil pan and main bearings? 


We believe that this must be some pe- 
culiar trouble in the car on which you 
are working, as we have had no general 
complaint along this line. The oil 
pump sends oil to the main and cam- 
shaft bearings and ducts in the crank- 
shaft carry oil to the connecting rod 
bearings. Discharge from a longitudinal 
groove in the front camshaft bearing 
lubricates the timing chain. Excess oil 
draining back from the engine is caught 
in a pressed steel tray. This tray which 
is supported by the oil pan has a flared 
opening at its lowest point. The oil 
drains through this opening into a cyl- 
indrical wire screen supported by a cir- 
cular plate bolted to the bottom of the 
oil pan. 

The oil must pass through this cyl- 
indrical screen before entering the res- 
ervoir formed by the base of the oil pan. 
We believe that bearings burning out 
would be due to obstruction in the oil 
line or to leakage or to some trouble in 
the pump. It might be well to remove 
the pan and force oil through the sys- 
tem to see that it flows equally from all 
bearings and does not come in a flood 
from any one. This would show €x- 
You 
could also drive the pump separately and 
see if this operates effectively. 
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Trick Wiring for This 
Garage Man’s House 


Q.—I am enclosing a hook-up from my 
garage to the house. I would like to dim 
the lights in the house from the garage. 
Please let me know if the hook-up is 
right. Also let me know if the lights in 
the house can be put in series to dim 
them.—Charles Tuckfield, North Branch, 
N. Y. 


In your sketch you show the lamp 
bank in the garage which would be in 
series with the lights in the house. This 
would work after a fashion, but wastes 
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Series parallel circuits to dim lights in 
the house. 


current. The series parallel method is 
best and is shown by a diagram we have 
made. You will notice that we have 
divided the lights in the house into two 
sectigns. It is necessary that the same 
number of lights and the same size lights 
be used in both sections. We have also 
shown a light on the pole, but have not 
shown any lights in the garage. 

These could be connected up to the 
plus and minus terminal of the battery 
after you have the rest of the wiring 
working all right. You will need a two 
pole double throw switch for the series 
parallel hook-up. It will be necessary 
to wire up carefully to make sure that 
you follow out the diagram. From posi- 
tive battery a wire goes to the No. 3 
terminal on the switch and an exten- 
Sion of this wire goes to the house, to 
one side of one of the lamp banks. You 
will notice that you can also take a con- 
nection from the positive wire and run it 
up to the light on the pole. 

A connection from negative battery 
goes to the No. 1 terminal of the switch 
and a short circuit or jumper connec- 
tion must be used to connect the No. 1 
and No. 6 terminals of the switch, al- 
though there is no external wire put on 
the No. 6 terminal. The No. 4 terminal 
is also not used. With the switch thrown 
to the right the lamps in the house will 
be bright and with the switch thrown 
to the left they will be dim. The light 
On the pole will not be affected by the 
dimming of the lights in the house. 


Q.—I have a Gardner car model 1923, 
four cylinder using a 6 volt 80 ampere 
battery with positive side grounded. Il 
use the same battery in a Chevrolet model 
1921, four cylinder with the negative side 
grounded. Is this battery being charged 
from the same terminal when on either 
car? 

Yes, when the positive terminal is 
grounded the current is supposed to flow 
from the frame of the car to the posi- 
tive terminal and then back to the gen- 
erator through the wiring. When the 
negative terminal is grounded the cur- 
rent is supposed to flow from the gen- 
erator through the wiring to the positive 
terminal and back through the frame of 
the car. The direction in which the cur- 
rent flows does not make any difference 
just so it goes the right way through 
the battery. It corresponds in a sense 
to crossing a belt in order to make a 
machine run in the opposite direction. 
You might have a machine which has to 
be driven a certain way. You could 
either do it with a left hand motor with 
the belt crossed or with a right hand 
motor with the belt straight. The re- 
sults in either case would be that the 
machine would be driven in the proper 
direction. The same thing is true elec- 
trically when you change the battery 
from one car to another. 


QUESTIONS ON C. P. CHARGING 


Q.—I would like to have a little in- 
formation on battery charging. Is charg- 
ing with a constant potential machine as 
good as charging with a Tungar or old 
style motor generator.—D. C. Slick, 2625 
Lincoln street, Granite City, Il. 

The constant potential method is 
quicker, but we do not believe there is 
any difference in the results if proper 
care is used in either method. 


Q.—Do the batteries take and hold as 
good a charge? 


Yes. 


Q.—Do some batteries get too hot on 
the constant potential system and buckle 
the plates? 


Not if ordinary precautions are used, to 
see that temperature does not become 
excessive. 

Q.—How do you take care of new and 
sulphated batteries on this machine? 

Resistance wire is used in the connec- 
tion from the battery to the bus bar. 
These may be improvised out of iron 
wire or may be obtained from one or 
more of the companies making constant 
potential equipment. These resistance 
units supplied by these companies can be 
used in connection with an ammeter so 
that the exact amount of current flowing 
is known. They are also adjustable for 
various conditions of sulphation or heat- 
ing. Overheating of a sulphated battery 
is also possible on a constant current 
charging line unless the current flow is 
cut low enough to suit the sulphated bat- 
tery. Under these circumstances the 
charging rate is unnecessarily low for the 
others. 





The Thermostat Effect, 
Hand Operated 


Q.—Here’s a little idea I have copied 
from the thermostatic generator, but I 
have made it a hand control. This time 
of the year it is very hard to get as 
much current for the battery as is used. 
If the generator is set up enough, there 
is danger of burning it out on a long 
run. My scheme is to set the generator 
up to 20 amperes as on a Ford for ex- 
ample, then disconnect the field wire 
which goes to the ground brush and 
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Circuits used to keep battery fully 
charged in winter. 


bring this wire out and connect it to a 
resistance, then ground the other end 
of the resistance. Also run a wire from 
the resistance to a switch and from the 
other switch terminal to ground, Now 
when you start out on a cold morning, 
leave the switch button pushed in so that 
the resistance is shorted out and you get 
the full 20 amperes. Then after you 
have run 10 or 15 minutes pull the 
switch out and the charging rate will 
be about 10 or 12 amperes. If the cur- 
rent is too low when the switch button 
is pulled out it means that there is too 
much resisance and if the current is 
too high it means that there is too little 
resistance.—_E. J. Petry Auto Electric, 
326 E. Capitol Ave., Jefferson City, Mo. 


This is a good idea and will accomplish 
by hand control what the Remy thermo- 
stat accomplishes automatically. 





DOPE ELECTROLYTE 


Q—Would like to have your opinion on 
the battery mixture. I am send- 
ing you some literature that I have which 
refers to this mixture—A Reader. 

It is our opinion that nothing but 
diluted sulphuric acid, otherwise known 
as electrolyte, should ever be used in a 
lead storage battery. We have no knowl- 
edge of the mixture in question, but 
many products making similar claims 
have been analyzed and found to con- 
tain chiefly sulphuric acid and other in- 
gredients which have no benefiical effect. 
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Preserve Your Flat Rate Shop Data 


NE concern running a large auto- 

motive business wrote to Motor AGE 
asking for another copy of the electrical 
flat rate chart, saying that they had used 
up two copies, these being entirely worn 
out. They said they would frame the 
next one, or put it on a card and shellac 
it so it would be preserved in spite of 
rough handling. 

This brings up a point that is often 
overlooked in the average shop, for 
valuable wiring diagrams, service bulle- 
. tins from the factory, or charts which 
are helpful to the men are allowed to 
be damaged on account of being put into 
the hands of the shop men without pro- 
tection of any sort. 

Where service bulletins from the fac- 
tory contain essential data for the men, 
they should be kept in covers which are 
usually supplied for this purpose. Then 
if the book or bulletin is in danger of 
being damaged, it might be well to have 
it in charge of the shop foreman. 

In some shops each flat rate job re- 
quires certain tools, with which there 
are also instructions. The man doing a 
valve grinding job, for example will go 
to the tool room where he will get the 
tools required, also a cardboard on 
which is shellaced a blueprint which tells 
exactly what to do and in what order. 
This would be out of the question for the 
one man shop or even some larger shops, 
but the plan of putting shop instructions 
and job data on blueprints shellacked to 


cardboard is a good one. These may 
be washed without damage to the print 
and an occasional coat of shellac will 
preserve them indefinitely. 

If instructions or a flat rate chart 
should be used by the service salesman 
only, it might be mounted under glass 
near the entrance or wherever the cus- 
tomer gets out of his car and tells what 
he wants. Then he as well as the sales- 
man could refer to it and see that the 
price he paid depended on what was 
needed and was on a fair basis. 

Having a flat rate chart laid out flat, 
either shellacked or under glass, has 
some disadvantages. Some shop mana- 
gers feel it is too easy to have the cus- 
tomer make comparisons of the prices 
on his car with those on some other, and 
while the variations may be perfectly 
justifiable, it is not always easy to ex- 
plain such variations to the customer 
who is not familiar with the construction 
of the two cars. 

For this reason it would be entirely 
possible to mount the chart on a cylinder 
of cardboard, which could be mounted 
on hubs and spokes and made to rotate 
with its axis in a vertical position. An 
outer cylinder of cardboard could then 
be made which would cover the other, 
but have a vertical window through 
which any price could be read. At the 
side of the window the operation num- 
bers would be pasted. To use the 
cylinder the inner one would be turned 






















































































MOTOR AGE’S FLAT RATE FORUM 
No. 45 
FLAT RATES FOR 
HUPMOBILE FRONT AXLE OPERATIONS 
Cars Under R-140,000 

Manufacturer's 
Official Time 
Designation Hrs. Min. 
2-1 Overhaul front axle complete 9 
2-2 Rebush one end of front axle 1 30 
2-3 Install one steering Knuckle assembly 1 15 
2-5 -..Install one steering Knuckle, steering knuckle arm or oversize 

key 1 15 
2-9 Rebush one steering knuckle arm 45 
=-13 Install wedges under front springs 1 30 
ES eT ee ee ee ee 7 30 
2-198 Take play out of tie rod 45 
2-20 Tighten front axle in place—One bend only 1 
2-22 Remove front axle ......... 1 
2-23 Install front axle assembly 1 15 
2-24 Overhaul front axle complete 5 
2-25 Rebush one end of front axle 1 30 
2-26 Install one steering Knuckle assembly 1 15 
2-27 Install one steering knuckle, steering knuckle arm or oversize key 1 15 
2-28 Overhaul tie rod ........ : 1 
2-29 Take play out of tie rod . 30 
2-30 Straighten front axle in place—One bend only 1 
2-31 Straighten front axle on bench 2 45 
2-32 Install front axle assembly...._..._... 1 15 








until the car wanted appeared in the 
upper part of the vertical window. The 
prices would then be shown, each oppo- 
site its own operation. 


THINGS THAT HELP 
FLAT RATE 





Clutch throw-out mechanism on one of the 
popular-priced models showing the adjust- 
ment on the outside of the lever which works 
in conjunction with the clutch pedal. The 
adjustment is made by releasing the lock nut 
with a wrench and turning the screw in the 
boss in or out as the case may be; after 
which the adjustment is locked 


A Flat Rate Thought 

A proper recording system is very nec- 
essary with flat rate. Few men are well 
enough posted to give a fair price for 
all jobs that come into their shop and 
it is therefore necessary they have some 
guide. Proper service records will sup- 
ply this. Another feature of these serv- 
ice records is that it serves as a check 
on the mechanics, One mechanic may be 
taking a half an hour longer for a par- 
ticular job than another. Perhaps if 
the slower man were shown the method 
used by the quicker man, he would be 
able to duplicate his time record. 


The Foreman’s Desk 


Many times a mechanic is in doubt as 
to whether or not a new part should be 
installed. He tries to locate the fore- 
man and unless the building is small 
there is no telling how much time may 
be lost before he is found. Then, too, 
it may be a long ways to the parts de- 
partment and more time is lost. 

One company places the foreman’s desk 
between the shop and parts department 
and the mechanics easily can confer with 
the foreman as to the necessity of using 
new parts, reconditioning the old or us- 
ing them as they are. 
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THE MARKET'S NEW OFFERINGS 


Accessories —-- Equipment — Supplies 


Laminum Junior Kit 

‘T’HE Laminum Junior Kit is a new 

offering to the trade by the Laminated 
Shim Co., Inc., 14th Street and Governor 
Place, Long Island, N. Y., which was 
shown for the first time at the recent 
A. E. A. show in Chicago. The kit con- 
tains 86 different shims in envelopes, 
each envelope being labeled according 
to car make and bearing an index num- 
ber. There are pictures of the different 
shims on the envelopes as a further 
means of quick identification. Then on 
the underside of the cover of the kit 
is an index which directs the repairman 
to the envelope containing the particular 
shim desired. The price of the kit is 
$7.50. 




















Laminum Junior Kit 


Airbuoys 
Cut shown below 

[RBUOYS, which are “air spring shock 

absorbers,” are made by the Reliance 
Manufacturing Co., New Haven, Conn. 
Fastened between the end of the spring 
and the frame of the car Airbuoys assist 
in the depression action of the spring 
and also control rebound. Road shocks 
are first taken up by the Airbuoys and 
then transmitted gradually to the springs. 
With Airbuoys it is claimed the recoil 
from rebound is not carried through the 
body of the car. List price per set of 
four, installed, $125. 


























(Left) Pedersen Oiljak 
(Right) Bemis Motor Heater 


Pedersen Oiliak 
The Pedersen Oiljak is being manu- 
factured by the Oil Jack Co. Inc., 1457 
Broadway, New York. Only the 10 ton 
size is now in production but other sizes 
will be ready for distribution at an early 
date. The jack is raised by means of 
an 18 in. handle and lowered by means 
of a needle valve which permits the oil 
to travel back into a reservoir. It is 
stated that the jack may be operated by 
either short or long strokes of the 
handle, which permits its use in cramped 
quarters. 
White’s Spring Rollers 
HITE’S Spring Rollers consist of 
roller bearing inserts to place be- 
tween the leaves of the automobile’s 
springs. The insert is held in position 
by a clip which clamps over the end of 
the spring and flanges which prevent the 
insert’s side displacement. The roller 
bearings are but one-thirteenth of an inch 
in diameter and are made of very hard 














White’s Spring Rollers 


steel. They separate the spring leaves 
but slightly yet it is claimed they serve 
to reduce friction and produce improved 
spring action and smoother running. 
Sets for Ford, Overland and Chevrolet, 
$5. Made by White Roller Bearing 
Spring Insert Co., Bowling Green, Ohio. 


Additional Descriptions 
On Next Page 


Bemis Motor Heater 
DEVICE for keeping the 


engine 

warm while in a cold garage is being 
put on the market by the Bemis Motor 
Heater Co., 601 Andrus Bldg., Minne- 
apolis, Minn. This is an electrical de- 
vice operating on 110-volts and consum- 
ing two amperes. It is applicable to any 


water cooled car. In installing the de- 
vice two holes are tapped into the water 
jacket and a connection is made. Water 
then circulates from the water jacket 
of the engine through the heating device 
on the same principle which is used in 
thermo-syphon cooling systems. The 
heater is supplied complete with neces- 
sary fittings and 6 feet of electric cord 
with connection. The list price is $15.00. 

















Gaylord Water Saver 


Gaylord Water Saver 

N the Gaylord Water Saver made by the 

Gaylord Mfg. Co., Paterson, N. J., is a 
handy device for the person, either 
owner or garageman with a job on hand 
of car washing. It is equipped with a 
button which controls the flow of the 
water. A slight pressure on the button 
maintains the flow while relaxation of 
the pressure stops it. The price is $2. 
The company also furnishes nozzles for 
any sort of washing jobs. A combina- 
tion offer of six nozzles and one Gay- 
lord Water Saver for garages lists at 
$3.50. 


Western Wire Products Prices 

HE “Twin” Assortment Package con- 

taining 50 lock washers and 100 cot- 
ter pins put up by the Western Wire 
Products Co., Third and Spruce Streets, 
St. Louis, Mo., was designed to provide 
the trade with a convenient supply of 
these necessary articles. This package 
was described and illustrated in the 
December 3 issue of Motor AcE but 
through an error the prices were incor- 
rectly stated. This company does not 
quote retail list prices and therefore no 
prices should have been given in con- 
nection with the article. Prices to the 


trade are quoted upon application. 
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THE MARKET’S NEW OFFERINGS 


Accessories—Equipment—Supplies 


AC Qne-Piece Plug for Fords 


EING a development of the regular 

“AC 1075” and designated as “Type 
T” the AC Spark Plug Company has per- 
fected an improved type spark plug for 
Fords. The new plug is of one-piece 
design, insuring against compression 
leaks. The hexagon is made long enough 
to provide an easy wrench-hold. It has 
the special features of the “carbon 
proof” porcelain, made from Kyanite, a 
new AC material, heavy electrodes and 
the spring terminal clip which permits 
quick removal of the secondary wire for 
testing plugs or coils. 


A. C. 
One-Piece 
Plug 
for Ford 


1 


ai 





Lyon Tool Dox 


[ YON Metallic Manufacturing Co., Au- 

rora, Ill., is producing a tool box 
designed for use by the mechanic, to 
keep in the private garage or home or 
carry in the car. The box is finished in 
green enamel and strongly made. It 
comes in four sizes, from 18 to 22 in. 
long, six and seven in. wide and six 
deep. The weight of these boxes ranges 
from nine to 12 pounds and trays are 
available for each. Prices from $2.50 
to $3. “Make Yourself a Present of This 
Box” is a sign used in connection with 
the company’s Christmas selling cam- 
paign. 





Lyon Tool Box 


(Continued from page 29) 


























Perfection Heater for Fords 
(Cut shown above) 

EVERAL advantages are claimed for 

the new Perfection Heater for Fords 
by the Perfection Heater & Mfg. Co., 6545 
Carnegie Avenue, Cleveland, Ohio, the 
manufacturers. This unit is compactly 
made and is said to possess unusually 
quick and powerful ability to supply 
warmth for the car. The body of the 
heater in two parts, is clamped around 
the exhaust pipe from which the heat is 
taken, the heat entering the car through 
a register bolted to the floor over an 
opening of but 2% in. in diameter cut 
in the floorboarding. Retail price is 
$6.50. 





Tasco Tank and Radiator Cap 


Tasco Tank and Radiator Cap 

A CAP designed for either the gasoline 

tank or radiator is offered the trade 
by the Automotive Specialties Corp., New 
York City. Being hinged, rather than 
threaded, the cover of this cap cannot be 
lost. It opens with a lift of the spring 
shield and snaps shut. Two sizes fit 
all cars. The device is made of nickel 
plated brass and is easy to attach. Price 
$1.50 each. 

“Magnetic” Succeeds “Connecticut” 
_ are is made by the Mag- 

netic Clock Company, Hartford, 
Conn., that it has succeeded the Connec- 
ticut Clock Co., makers of electric clocks 
for automobiles, motor boats, airplanes 
and radio. Products of the Magnetic 
company will bear the name “Magnetic” 
instead of “Connecticut”. 


Mapel Gasoline Gage 

[_ Mapel Engineering Co., 416 N. 

Third St., St. Louis, Mo., is manufac- 
turing a gasoline gage with the indicat- 
ing strument located on the dash. It 
operates on the hydrostatic principle in 
conjunction with the fuel supply system 
and renders a practically constant indi- 
cation of the amount of gasoline in the 
tank. The rate of gasoline consumption 
is also indicated by the pointer moving 
to the “refill” position each time the 
vacuum tank is refilled. The instrument 
is 2 1/4 in. in diameter and is similar 
in design to the temperature gage manu- 
factured by the same company. The list 
price is $10. 




















Dash Indicator of Mapel Gasoline Gage 


A. S. Wallace Rim Tool 


IMPLE, yet sure and quick operation 

are incorporated in the action of the 
A. S. Wallace Rim Tool, according to the 
manufacturers, the A. S. Wallace Rim & 
Tire Tools Co., 12-14 Jefferson Street, 
Chicago. In operation a clamp attaches 
to the rim near the split, with another 
clamp holding to the rim for fulcrum 
on the other side of the split. A crank 
is used for expanding the rim. 








A. S. Wallace Rim Tool 








nM oe a om ee — oo fo wm $3 


_ 


a ee. ee 





1€ 
1€ 


sf, 
eS 
er 


ik 











December 24, 1925 


MOTOR AGE ) 31 





EDITORIAL, 


A Sound Industry 


ATIONAL prosperity seems to assure continuation 
N in 1926 of the normal growth that the automotive 
industry has enjoyed since the war, and in turn an active 
automotive business will contribute in large measure to 
the general welfare of the country. 


Progress of the automotive industry in 1925 has been 
much more than the establishment of new production and 
sales records. Its,most important aspect has been the 
general recognition in this country of the motor vehicle 
as a definite and essential element in the nation’s trans- 
portation scheme. 


It is true that production of motor vehicles reached a 
new high record this year, the total up to Dec. 1 having 
been 3,997,954, with December almost certain to add 
another 300,000, bringing the year’s aggregate in excess 
of 4,200,000. It is also true that sales in nearly every 
section of the country kept right up with production. 

But if the industry had not progressed in the direction 
of greater usefulness and adaptability in our national 
transportation program we could hardly expect it to 
maintain its present position, much less continue its 
growth. The fact is it has progressed much more in 
this direction this last year than in any like period in 
the industry’s history. In design and performance the 
motor vehicle has established itself in 1925 as a com- 
fortable and efficient means of personal transportation and 
a very economical and practically necessary conveyor of 
commodities. 


The passenger car has left far behind it the tradition 
of novelty that led hundreds of thousands of persons 
to use it when to do so was to subject themselves to 
weariness and discomfort which they bravely bore in a 
spirit of pioneering. This has been accomplished largely 
through improvement in the design and construction of 
vehicles. Better spring suspension, balloon tires, smoother 
Operating engines, more dependable mechanisms, easier 
steering, sustained speed for long distances, comfortable 
enclosures at low price, better seating arrangement, and 
better looks—these are the respects in which the pas- 
senger automobile has made its greatest progress in the 
last year and which practically guarantee its continued 
growth in popular demand for 1926. As it appears now 
the demand for passenger cars in 1926 will be limited 
only by the country’s capacity to pay for them and this 
as we have seen has increased almost beyond belief as 
the national wealth has multiplied and been better dis- 
tributed, and as credit facilities have been expanded along 
lines at one time considered impossible. 


The commercial car, too, has grown in popular favor 
this year. A new degree of safety and comfort has 
been reached in the design and construction of buses. 
Motor trucks have increased in production and sale in 
*ven greater proportion than passenger cars. 


Public acceptance of motor transportation has led to 
immense state and national highway systems designed 
and built specifically for the use of rubber tired motor 
vehicles. These roads are going to be used just as fast 
as they are built. 


A factor promising strong stimulation of passenger car 
sales in 1926 is the growing tendency for families in 
moderate circumstances to own more than one car. This 
practice heretofore has been confined almost exclusively 
to a few wealthy families. Today original cost is so 
reasonable and the scale of prices so accommodating, main- 
tenance so well within average means, utility so well 
established, that many average families are coming to 
consider more than one car a necessity. 


All these factors indicate not only a strong and healthy 
condition in 1926 in the field of motor vehicles, but also 
in production and sale of tires and all those articles of 


equipment and supply that are required for the operation 
and maintenance of automobiles. 


“What's in a name?” is one question and “What’s in a 
window?” 1s another. Properly trimmed, the answer to 
the latter 1s—“Profits.” 


Try This in Your Selling Policy 


NE of our highly successful dealer organizations 
() has a note in its merchandising policy which it 
would be well for many other automotive merchants to 
copy. It is simply this: 

Refusal to concede that the winter season is naturally 
a slump period. 


In the beginning of the winter season this company 
buckles into the effort of selling all the harder. It holds 
its spring delivery orders to a minimum because of its 
dogged determination to sell for immediate delivery. It 
tries to sell the prospect on the thought that the auto- 
mobile is not merely a seasonal conveyance but in popu- 
lar acceptance an all-year facility of transportation. And 
its winter sales hold up remarkably well. 


Sales might taper off in the winter but when the dealer 
succumbs to the notion that winter is bound to be a slump 
period he establishes at once a hopeless psychology within 
his own organization. Admit defeat and you are licked. 
Refuse to “lay down,” insist on going ahead, imbue your 
salesmen with this same inspiration and sledding over 
winter’s snows will be much easier and more profitable. 


In some lines all things may come to him who waits 
but in automotive merchandising they're more apt to come 
to the go-getter. 
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Factories Concentrate on New Year 


General Price Reductions 


at Show Believed Unlikely 


Raw Materials and Tires Are Up and 
Higher Lists Expected 
Early in 1926 


NEW YORK, Dec. 24.—Production of 
motor cars is marking time, while the 
factories concentrate on preparations for 
the new year which will begin for the 
automobile industry with the opening of 
the national show in New York Jan. 9. 
The model and price changes that will 
be made share the center of interest with 
the legislative projects affecting the 
industry now before Congress. 


Announcement of a drastic price cut 
last week by a leading producer of four 
cylinder cars, the extent of which will 
not be known until show week, recalls 
a similar situation three years ago at 
this time. The reduction made then led 
to a wave of price-cutting, but the state 
of the market and of production costs 
as compared with prices is now much 
different. The producer in question has 
for several weeks been expected to re- 
duce. prices, and the announcement 
created little surprise in the industry. - 


The forees tending to increase prices 
are so strong that any general reduc- 
tions would be very difficult to bring 
about and it is believed that if one or 
two of the larger companies made ad- 
vances in the lists the others would 
follow suit. Tire prices are the prin- 
cipal factors that have raised the cost 
of producing cars in recent weeks, but 
raw materials have also been generally 
on the upgrade. 


A bill to regulate trucks and buses 
introduced in Congress last week and 
supported by powerful interests is a mat- 
ter of major importance to the com- 
mercial car end of the industry. It is 
widely felt that the growing business of 
common carrier trucking will be dealt 
a blow from which it will not recover 
for years if the bill is passed in its pres- 
ent form. Some form of regulation is 
regarded as almost inevitable by many, 
but the legislation now proposed would, 
it is held, place a tremendous burden 
on the independent operators. 





“CHRISTMAS SHOW” SUCCESS 

CINCINNATI, Dec. 19. — Christmas 
sales of Buicks. in the Cincinnati terri- 
tory took on a big increase due to the 
movable “Christmas Car Show” arranged 
by Salesmanager Joseph W. Conner and 
Harry Leyman, owner of the Leyman- 
Buick Co. More than 50 cars were sold 
during the 15 days of the holiday period 
as a result of the successive exhibit and 
the special Christmas campaign of the 
Leyman-Buick Company in Kentucky and 
West Virginia was productive of fine re- 
sults. Sixteen models were used in the 
“Christmas Show.” 








New York Show 
Week Events 





NEW YORK, Dec. 21.—A list of meet- 
ings, dinners, luncheons and banquets 
to be held by various bodies of, or con- 
nected with the automotive industry, to 
be held during the week of the National 
Automobile Show here is given below: 

Saturday, January 9 

Meeting, Packard Motor Car Co., 
Biltmore. 

Monday, January 11 

12:30 a. m.—Luncheon, Motor Trans- 
port Congress, Hotel Roosevelt; lunch- 
eon, United States Advertising Corp. of 
Toledo, Hotel Biltmore; luncheon, mem- 
bers of Committee of 75, Rubber Asso- 
ciation of America, Hotel Commodore. 

6:30 p. m.—Dinner to 1,000 guests of 
Rubber Association of America, Hotel 
Commodore; dinner, Cadillac Motor Car 
Co., Hotel Biltmore. 

6:30 p. m.—Dinner, Metropolitan Sec- 
tion, Society of Automotive Engineers, 
Hotel Commodore; dinner, National 
Automobile Dealers’ Association, Hotel 
Commodore. 

Tuesday, January 12 

12:30 a. m.—Luncheon, Motor Trans- 
port Congress, Highway Division, Hotel 
Roosevelt; luncheon, Oakland Motor Car 
Co., Hotel Commodore, Chilton Class 
Journal Co., Hotel Commodore. 

6:30 p. m.—Banquet, National Auto- 
mobile Chamber of Commerce, Hotel 
Commodore. 

Wednesday, January 13 

10 a. m.—Meeting, Board of Directors, 
American Automobile Association, Hotel 
Roosevelt; luncheon, Auburn Automo- 
bile Co., Hotel Commodore; meeting and 
luncheon , Velie Motors Corp., Hotel 
Commodore; luncheon given by Presi- 
dent H. H. Franklin, H. H. Franklin 
Mfg. Co., to visiting Franklin men, Hotel 
Commodore. 

7:30 p. m.—Dinner, Motor & Acces- 
sory Manufacturers Association, Hotel 
Astor. 

7:30 p. m.—Dinner, Studebaker Corp., 
Hotel Plaza; annual dinner, Ols Motor 
Works, Hotel Commodore; annual dinner, 
Chevrolet Motor Co., Hotel Commodore. 

Thursday, January 14 

Luncheon, Chrysler Sales Group, Max- 
well Motor Co., Hotel Commodore; 
luncheon, distributors and dealers, Rick- 
enbacker Motor Co., Hotel Commodore; 
annual dinner and entertainment, Paige- 
Detroit Motor Car Co., Hotel Commodore. 

6:30 p. m.—Dinner and dance, Greater 
New York Tire Dealers’ Association, 
Hotel Pennsylvania. 

6:30 p. m.—Dinner, Society of Auto- 
motive Engineers, Htel Astor. 

6:30 p. m.—Dinner, Overseas Booster 
Club No. 9, Hotel Empire. 

10 p. m.—Boxing show, Boosters Club 
No. 138 of New York, 153 West 64th St. 


Efforts to Provide Better 
Distribution Are Planned 


National Conference Would Have 
Congress Provides Census Same 
as For Manufacturers 


WASHINGTON, Dec. 19.—Efforts to 
improve conditions of distribution, to 
bring to light the major wastes of mar- 
keting and to set up and enforce ethical 
and economical standards of business 
practice were brought to a focus at the 
general meeting of the National Dis- 
tribution Conference held in Washing- 
ton, December 15 and 16, under the 
auspices of the Chamber of Commerce 
of the United States. 


A general program of business and 
trade association activity in the field of 
distribution was outlined. Steps were 
proposed, in accordance with the recom- 
mendations of Secretary Hoover, looking 
to the co-ordination of business effort 
in the assembling of basic information 
relating to marketing. Machinery for 
the self-regulation of business was ar- 
ranged. 

Among the specific steps recommended 
by the Conference are: 


That the Chamber of Commerce of the 
United States be requested to establish 
a permanent committee on the collee- 
tion and _ publication of commercial 
statistics. 

That Congress be requested to provide 
funds for an enumeration of distributors 
and a census of distribution comparable 
with the biennial census of manufac- 
turers. 


That the President of the Chamber of 
Commerce of the United States be re- 
quested to appoint a committee to con- 
stitute a Joint Trade Relations Com- 
mittee, formed of representatives of 
manufacturers, wholesalers, retailers and 
the consuming publie to act as a clear- 
ing house for complaints of objectionable 
and destructive practice and to promote 
such coordination as will effect econo- 
mies and improve mutual relations. 


In addition the conference outlined a 
wide range of activities to be carried on 
by business men, individually and 
through their trade organizations, all 
designed to contribute .to the common 
purpose of putting distribution on 4a 
systematic and efficial basis. 





GIVE NEW LICENSES 

DALLAS, Tex., Dec. 19.—The Frank- 
lin Motor Company of Dallas stimulated 
used car buying this week by giving 4 
1926 state license with every used car 
bought. The license was given without 
additional price on the car. In Texas 
license for automobiles has to be paid 
by February 1, 1926. They are due to 
be paid now. 








ve 


to 


ne 


nd 
of 
re 
n- 
as 
rt 








December 24, 1925 


Stutz Dealers Gather to 
See 1926 Car at Factory 


Service Methods Are Shown to 
Representatives Who Will Sell 
New Product 


INDIANAPOLIS, Dec. 19.—About 250 
members of the dealer and distributor 
organization of the Stutz Motor Car Co. 
attended the convention here during the 
first three days of this week. During the 
course of the meetings the Stutz product 
for 1926 was shown to the sales organi- 
zation and service demonstrations in 
charge of Bert Dingley, service manager, 
occupied an important position. 

In addition to addresses made by F. E. 
Moskovics, president, and Col. E. S. 
Gorrell, vice-president in charge of 
sales, the meeting was featured by 
speeches by Charles M. Schwab, E. V. R. 
Thayer and Carl J. Schmidlapp, who are 
the most prominent members of the 
Stutz directorate. 

Dealers from all parts of the country 
were in attendance and several of them 
brought members of their local organiza- 
tions. Stutz executives report that a 
number of dealers of high caliber have 
been signed up during the last few weeks 
and that several more can be expected 
in the near future. 

“No orders for deliveries of new Stutz 
cars accepted for shipment after April 
first; orders for immediate shipment or 
shipment within three months only ac- 
cepted” was the keynote of the conven- 
tion. 

It was not only enthusiasm on the part 
of some 250 men gathered from all sec- 
tions of the country to hear about the 
new policies of the company, to see the 
new Stutz 1926 automobile offerings but 
an enthusiasm best expressed in orders 
for 1,010 automobile for immediate 
shipment of standard production cars. 
There was no urge on the part of the 
company executives on the dealer organi- 
zations—no special pressure brought to 
bear in an effort to move the cars from 
the factory. 


_—-— 


Dodge Brothers Reduces 


Prices on Complete Line 


DETROIT, Dec. 19.—Dodge Bros., Inc., 
has announced price reductions on the 
complete line of cars. The exact amount 
will be announced January 7. 

According to the announcement the 
reductions will apply on all cars pur- 
chased after midnight December 15. ‘The 
amount of the reduction will be imme- 
diately refunded to purchasers since 
December 15. 

The reductions, it was further stated, 
are made possible by completion of the 
new $10,000,000 expansion program which 
consists :of buildings and equipment 
which will enable the company to double 
its capacity during the coming year. 
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Horse Driver Is 


Speeder 


MILWAUKEE, Dec. 19.— The 
final straw has been added to the 
list of insults suffered by Old Dob- 
bin in the wake of the motor age, 
with the arrest at Stevens Point of 
a horse driver on a charge of ex- 
ceeding the speed limit of eight 
miles per hour. While cars breezed 
along at much above this speed, 
and stately limousines “did” Main 
Street in even less time, Hugh 
Leonard, teamster, was halted by 
officers of the law, haled into court 
and fined $10 and costs for reckless 
driving. His gallant steed was 
snapped by a motor cop at eight 
miles plus. Leonard expressed the 
thought that it might not have been 
so humiliating had the arrest been 
made by a mounted horseman in- 
stead of a motor cop. 











RADIO CO. INCORPORATES 
DECATUR, Ill., Dec. 19.—The Decatur 
Radio Company, 221 East William Street, 
which has been manufacturing five-tube 


' sets, has been incorporated and applica- 


tion for charter is now pending. The 
personnel of the company consists of 
A. W. Cartwright and H. W. Winuings, 
in charge of the mechanical and engi- 
neering departments; C. D. Warren and 
F. H. Wight. The latter is business 
manager and Mr. Warren is a former 
Lakewood banker. When the factory is 
established the company will begin pro- 
duction on greater scale with prospect 
of heavy 1926 business. Mr. Winings is 
well known in this section as a radio 
engineer. 


NEW BUDD PLANT 

DETROIT, Dec. 19.—Production is 
now under way at the new all-steel body 
assembly plant of the Edward G. Budd 
Manufacturing Company. The building, 
covering 290,000 square feet, has been 
completed in record time—the construc- 
tion being started early in September and 
the first body turned out December 8. 
The new facilities provide for complete 
finishing of the bodies, a task hitherto 
left to car manufacturers. The units are 
shipped in the “white” from the main 
factory in Philadelphia, thereby taking 
advantage of low production costs, and 
are being assembled to the last detail 
in Detroit, ready to drop into place on 
the chassis. 

SWEET BUYS IN BOSTON 

SOUTH BEND, Ind., Dec. 19.—G. W. 
Sweet, assistant sales maanger of the 
Studebaker Corporation, has purchased 
the business of the Donovan Motor Car 
Company of Boston, distributors for that 
city and surrounding territory. He will 
take over the business January 1. The 
transfer involves taking over a large 
salesroom and used car department 
building and the large service building 
as well as the stock of parts, cars, etc. 
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Kansas City Salesmen and 


Dealers Meet with N.A:D.A. 


Vane and Shaw Present Program— 
Several New Members 
Are Obtained 


KANSAS, CITY, Dec. 19.—More than 
500 dealers and salesmen attended the 
national sales congress sponsored by the 
N. A. D. A. at the Hotel Baltimore here. 
According to George A. Bond, secretary 
of the Kansas City Motor Car Dealers’ 
Association, there were about an equal 
number of dealers and salesmen. 


C. A. Vane, general manager of the 
N. A. D. A., was in charge of the meet- 
ing. He stated that it was among the 
best, and the largest yet held by the 
association team, with the single excep- 
tion of the meeting in New York. 


Lynn M. Shaw, assistant manager, 
and H. D. Bullock, field representative 
of the association, assisted Mr. Vane in 
presenting the program of the afternoon. 
A. R. Kroh, sales specialist, was called 
home on account of sickness in the 
family before he reached this city. 


Among the outstanding features of the 
congress were the charts showing out- 
lines of the findings of the association 
in regard to sales, markets, etc., upon 
which basis of facts a dealer might in- 
telligently plan his sales campaign. 


After a short presentation of the work 
of the national association, a number of 
new members were obtained. It was 
announced that the sales congresses 
would be held more frequently by the 
association as soon as the income from 
an enlarged membership would justify 
the expense. 


———— 


Registrations in Illinois 


Show November Decline 


CHICAGO, Dec. 19.—November wit- 
nessed a marked falling off in the num- 
ber of new passenger cars registered in 
Illinois, the decline being 37 per cent 
as compared with the figures of the pre- 
ceding month. Losses were general 
ranging from 24 per cent in the Ford 
class to 52 per cent for low priced vehi- 
cles excluding Ford. In the medium 
and high priced divisions the losses 
were 41 and 26 per cent respectively. 

Following are the detailed figures for 
eleven months of 1925: 


Low, 

Excl. 
Month Fords Fords Medium High*Total 
. 4,060 2,275 5,748 808 12,891 
/ 3,424 1,718 4,977 612 10,731 
March ....5,714 2,729 6,416 784 15,643 
i.) Ll ho 9,010 3,755 8,801 861 22,427 
cai 8,751 3,644 8,014 899 21,308 
OT 6,473 3,400 6,383 828 17,084 
} 8,499 4,305 8,787 1,035 22,626 
jp 4,686 3,218 6,646 15,270 
I ces 1,831 3,145 6,292 661 11,930 
th  neietanain 3,953 2,430 4,652 615 11,650 
NY Saiiheieenitii 2,993 1,148 2,716 451 7,303 





SORE an 59,394 31,762 69,432 8,274 168,863 





*Includes miscellaneous cars not named. 

The foregoing statistics were compiled from 
figures furnished to Motor Ace by Robinson’s 
Advertising Service, Springfield, Ill. 
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Firestone Declares Extra 
$1 Dividend on Common 


Annual Meeting Results in Election 
of Harris Creech as Only 


New Director 


AKRON, Dec. 19.—Directors of the 
Firestone Tire & Rubber Co. have de- 
clared an extra dividend, upon the rec- 
commendation of President H. S. Fire- 
stone, of $1 on the common stock, placing 
the junior issue equivalent to a 7 per 
cent basis. This recommendation came, 
Firestone said, “in view of the very 
prosperous past year and of the splendid 
prospects for 1926.” 


The directors have decided to _ set 
$10,000,000 of 7 per cent preferred stock 
to face the hazards and speculative con- 
ditions of the crude rubber market, he 
said. Harris Creech, president of the 
Cleveland Trust Co., is the only new 
director elected. He succeeds the late 
Dr. L. E. Sisler. Other directors re- 
elected are, H. S. Firestone, J. W. 
Thomas, S. G. Carkhuff, C. A. Myers, 
H. S. Firestone, Jr., and J. J. Shea. 


“This year we have a capital and sur- 
plus of $60,680,641 sales of $125,000,000 
and a profit of $12,800,000,”. Mr. Fire- 
stone said. “We have received many 
complimentary letters on our wonderful 
progress and development in such a 
short time.” Mr. Firestone said the num- 
ber of employes increased from 7,000 to 
10,000 during 1925 and that an unusually 
low turnover indicated stability and 
satisfaction. 


Tire plants in Akron produced over 
200.000,000 pounds of product during the 
year, which is 43 per cent more than in 
1924. He said the average daily produc- 
tion of tires reached 32,000 and the tubes 
38,000. To emphasize the necessity of 
better control over raw materials, Fire- 
stone said it is necessary for the com- 
pany to have on hand, afloat and under 
contract in the Far East, a four month’s 
supply of crude rubber. 


“As we are using 10,000,000 pounds a 
month, it means that we must have 
40.000,000 pounds of rubber on hand and 
under contract,” he declared. Rubber 
today is selling at from 400 to 500 per 
cent above its value, and is fluctuating 
very rapidly. It is not at all impossible 
that within the next few weeks or few 
months that rubber will drop 50 cents 
per pound. If the British take off the 
rubber restriction, no one knows how 
low the price will drop, and if they 
tighten restriction, no one knows how 
high it will go.” 
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NEW CHEVROLET ZONES 


DETROIT, Dec. 19.—Chevrolet has just 
completed the opening of three new zone 
offices in New York City, Cleveland and 
Omaha. Four especially designed serv- 
ice buildings have been erected at Des 
Moines, Minneapolis, Charlotte, and 
Jacksonville. The establishment of these 
offices marks the completion of the ex- 
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pansion program and according to R. H. 
Grant, general sales manager, is to as- 
sure quick distribution of cars and parts 
to Chevrolet dealers. 





PLANS PERMANENT EXHIBIT 


NEW YORK, Dec. 19.—The Studebaker 
Corp. of America has taken a five year 
lease at a total rental of $250,000 on 
the Rose Room of the Hotel Plaza, where 
beginning March 1, 1926, it will main- 
tain a continuous display of custom built 
bodies mounted on a modified Big Six 
chassis of 136 inch wheelbase. The Rose 
Room is the only ballroom in the lobby 
floor of the Plaza and occupies the south- 
east corner of the hotel facing on Fifth 
Avenue and Fifty-eighth Street. At the 
present time Studebaker is utilizing the 
Rose Room for a display of custom built 
bodies by Le Baron. 


—_—____—_—_. 


SEIBERLING MAILS CHECKS 


AKRON, Ohio, Dec. 19.—With the mail- 
ing of checks to stockholders of record 
December 5, covering final payment (4 
per cent) of deferred dividends on its 8 
per cent preferred stock, announcement 
was made that the total business of the 
Seiberling Rubber Co. this year will be 


approximately $12,000,000 as compared. 


with $8,500,000 last year. It is estimated 
by company officials that next year’s 
business will exceed $18,000,000. 


FORD PLANS INVENTORY 


DETROIT, Dec. 19.—Nine of the Ford 
manufacturing and assembling plants 
will close for inventory Dec. 24, it is an- 
nounced. The date of reopening is not 
given. The plants are Highland Park, 
River Rouge, Iron Mountain, Holden 
Ave., Lincoln, Hamilton, O., Glassmere, 
Pa., Green Island, N. Y., and Flat Rock, 
Mich. 
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Court Restrains Sale of 


Apperson Service Section 


KOKOMO, Ind., Dec. 19.—The legal 
fight over the right to sell the service 
department of the Apperson Automobile 
Co., to the General Parts Corp., of De- 
troit, resulted here yesterday in the 
issuance of a restraining order in cir- 
cuit court, asked by the Pioneer Auto- 
mobile Co., the holding organization for 
Apperson real estate and property. The 
holding company also petitions receiver- 
ship for the Apperson Automobile Co., 
the operating concern formed at the 
reorganization a year ago last July. 


The complaint charges that the Apper- 
son Officials were proceeding to sell the 
service department without the knowl- 
edge or consent of the stockholders and 
creditors, causing the request for an in- 
junction against the sale, which was 
almost completed. 


A hearing is to be held next week on 
the receivership petition. The Apperson 
company is one of the oldest in the 
industry. It has not built cars since 
August, but has planned the manufacture 
of a mechanical gearshift. 
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Truck Makers Refuse to 
Approve Tax Rebate Plan 





They Would Rather Absorb Excise 
On Cars Than Have Effective 
Date Advanced 


WASHINGTON, Dec. 19.—A_ wire 
referendum vote from truck manufac- 
turers that they would prefer to absorb 
the tax rebate on trucks to their dealers, 
rather than have Congress extend the 
effective date in the new bill one month 
and notification to Congress by the 
American Automobile Association that 
that body of passenger car users would 
not be satisfied with less than complete 
repeal of all passenger car excise taxes, 
marked the two outstanding develop- 
ments this week in the new tax legis- 
lation now before Congress. 


In order to protect dealers and agents 
handling trucks from being forced to 
pay taxes of 3 per cent to the govern- 
ment on trucks in stock the day the 
new tax bill passes, arrangements had 
been made to have the truck provision 
of the new bill extended for one month, 
similar to the passenger car provision, 
and then the government would rebate 
to dealers for trucks in stock at the end 
of the thirty-day period. 


A telegraph poll, however, made by the 
National Automobile Chamber of Com- 
merce to the truck manufacturers re- 
sulted in a consensus that the truck 
manufacturers prefer that the tax to be 
taken off trucks at the earliest possible 
moment and that the manufacturers 
should make some equitable arrange- 
ment with their dealers in prorating the 
tax paid on trucks in stock the day the 
bill passes. Chairman Green of the 
House Ways and Means Committee, in 
charge of the bill, was so notified this 
week by H. H. Rice, president of Cadil- 
lac Motor Car Company and chairman of 
the legislative committee of the N. A. 
Go <<. 


Notice was also sent Chairman Green 
by Thomas P. Henry, president of the 
A. A. A. that the national motoring body 
represented by his association would be 
satisfied with nothing less than com- 
plete repeal of excise taxes on passenger 
cars and all classes of motor vehicle 
equipment. 


— ee 


COMMITTEE IS APPOINTED 

NEW YORK, Dec. 19—A committee 
consisting of Merrel P. Calloway, vice- 
president Guaranty Trust Co., Henry L. 
Bogert, Jr., of Eastman Dillon, W. C. 
Rands of Detroit and Charles H. Platner, 
secretary, 140 Broadway, has been organ- 
ized to represent the company’s mort- 
gage 6% per cent ten-year sinking fund 
of the Murray Body Corp., which went 
into temporary receivership. ‘They in- 
vite holders of these bonds to forward 
them under a deposit agreement now 
being prepared. All bonds should be 
sent to the Guaranty Trust Co., New 
York, or the Security Trust Co., Detroit. 
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General Motors November 


Sales Total 60,371 Cars 


Volume Delivered to Users Is Almost 
Double That of Same Month 
Last Year 


DETROIT, Dec. 19.—Sale of General 
Motors passenger cars by dealers to 
users in November almost doubled the 
sale for the same period a year ago. 
The past month the sales totaled 60,371 
cars and trucks as compared to 33,095 in 
November, 1924. 

Sale of car and trucks to dealers and 
distributors by the various manufactur- 
ing divisions more than tripled those for 
November, 1924. November, 1925, sales 
totaled 73,624, a year ago it was 23,631. 

The following tabulation shows 
monthly sales of General Motors cars by 
dealers to ultimate consumers and sales 
by the various manufacturing divisions 
to dealers and distributors. 








Dealer Sales 










































































1924 1925 
Jan. : 33,574 25,593 
Feb. 50,087 39,579 
March 57,205 70,594 
April 89,583 97,242 
May 84,715 87,488 
June 65,224 75,854 
July 60,836 65,872 
Aug. » 54,842 78,638 
Sept. 48,565 83,519 
Oct. 46,003 86,281 
Nov. . 33,095 60,371 
Divisions Sales 
1924 1925 
Jan. 61,398 30,642 
Feb. 78,668 49,146 
March 75,484 75,527 
April 58,600 85,583 
May 45,965 77,223 
June 32,984 71,088 
July 40,563 57,358 
Aug. 48,614 76,462 
Sept. 51.995 89,018 
Oct. 49,552 96,364 
Nov. 23,631 73,624 





Used Car Stocks Reported 
Heavy in Columbus, 0. 


COLUMBUS, O., Dec. 19.—The used car 
market in Columbus and central Ohio 
continues to be rather quiet and prices 
are being cut by many dealers to move 
rather heavy stocks of used cars before 


the end of the year. 


Some novel ad- 


vertising schemes are being used but the 
net result is that these cars do not sell 


very rapidly. 


Stocks of used cars are heavier than 
usual and a number of meetings among 
used car dealers have been held in an 
effort to solve the problem. Repossessed 
Cars which are sometimes offered by 
finance companies are rather numerous 
and this is given as one of the cases 


for the disturbance 
market. 


in the used car 


Another factor is the recent ruling of 
Secretary of State Thad H. Brown to the 
effect that purchasers of cars at this 
time will have to provide themselves 
With 1925 license plates for which they 


have to pay full price. 


Efforts to have 


the ruling that 1926 tags, which are sold 
at half price would be permitted during 
the month of December failed. 
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MAY MODIFY INSURANCE 


NEW YORK, Dec. 19.—Modifications of 
the Chrysler insurance plan have been 
proposed by its sponsors to a committee 
of state insurance commissioners. 
These modifications are designed to meet 
the objections of the commissioners who 
have opposed the plan from its first an- 
nouncement. The changes waive com- 
pulsory insurance on cars sold for cash, 
concede collection of state taxes on pre- 
miums received by policy holders and 
provide that policies shall be delivered 
through duly licensed resident agents 
instead of by Chrysler dealers, thereby 
removing participation by Chrysler 
dealers in the insuring of the cars, which 
was the chief objection of the insurance 
companies and the commissioners to the 
original plan. 


Vernay All Year Round 
Shutter 


Laminated Shim Company, Inc., Long 
Island City, N. Y., is the maker of the 
Vernay All Year ‘Round Shutter for 
Fords, a new product which was ex- 
hibited for the first time at the recent 
show of the Automotive Equipment 
Association in Chicago. The _ shutter 
while not automatic is said to offer posi- 
tive hand control from the dash, a fea- 
ture of the control being that it clamps 
to the dash without the necessity of drill- 
ing holes. The gripping portion of the 
control is in the shape of a ring, instead 
of being on the button plan, comfortable 











and easy operation being accomplished 
by inserting a finger through this ring. 

Considerably more than the _ usual 
radiation surface is claimed for the Ver- 
nay when the vanes of the shutter are 
open. The producers recommend this 
characteristic to make the shutter good 
for year-round use. Contributing greatly 
to the shutter’s working efficiency are 
special all-brass bearings. This elimi- 
nates the chance of vanes. sticking 
through rust, dirt is excluded and the 
job is tight and easy working. All bear- 
ings, bearing rods and mechanism are 
of brass and it is said there is no rat- 
tling. The shell is of pressed steel, 


enameled, shipping weight 5% Ilbs., and 


the list price is $5.50. 
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Robert Graham Made General 
Sales Manager of Dodge Bros. 





John R. Lee Is Named His Assistant 
—Sanford Takes Indianapolis 
Dealership 


DETROIT, Dec. 19.—Robert C. Gra- 
ham has been elected vice-president and 
general sales manager of Dodge Broth- 
ers, Inc., F. J. Haynes, president of the 
company announced today. He succeeds 
F. L. Sanford, formerly general sales 
manager, who resigned to accept the 
Dodge Brothers, Inc., dealership in In- 
dianapolis. 


Immediately after taking over his new 
duties, Mr. Graham announced the ap- 
pointment of John R. Lee as assistant 
general sales manager. Up to the time 
of his new’ appointment, Mr. Lee was 
assistant to President Haynes. 


Since 1921, Mr. Graham had been di- 
recting head of the sales department of 
Graham Brothers and until Dodge Broth- 
ers, Inc., acquired control of Graham 
Brothers a short time ago. He is one 
of the three Graham Brothers who are 
now prominently identified with the 
Dodge organization, a brother, Ray 
Graham, being general manager. His 
appointment was announced recently. 


Mr. Lee is a veteran in the automotive 
industry. Becoming assistant to the 
president he was in full charge of Dodge 
Brothers’ operation in Canada, develop- 
ing the production and sales organiza- 
tion of Dodge Brothers, Ltd., of Canada. 
Previous to that he was with the Ford 
Motor Company. 


_— 


Chrysler Dealers Meet in 


Annual Session in South 


ATLANTA, Dec. 19.—Dealers handling 
the Crysler line in the southeastern ter- 
ritory held their annual convention in 
Atlanta with Harry Sommers, Inc., 
southeastern distributor, this month, and 
were practically unanimous in their op- 
timism over the winter business outlook, 
predicting largest closed car business 
the next few months in the history of 
the automobile business in the South. 


Harry I. Myers, director of sales for 
the Crysler company, was the principal 
speaker at the Atlanta meeting, outlin- 
ing the company’s sales and merchandis- 
ing plans for the coming year. Other 
speakers were C. E. Belloate, district 
manager for the Chrysler company in 
the Southeast, and Harry Sommers, dis- 
tributor in this territory. 





FORD SALESMEN DINE 
SALT LAKE CITY., Dec. 19.—The Ford 
Motor Co.’s local branch entertained 
the company’s Salt Lake County dealers 
and their salesmen at the Hotel Utah. 
Following a banquet on the hotel’s roof 
garden there was a program. Sixty-five 

guests were in attendance in all. 
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Milwaukee Sees Greater 
Show Because of Dates 


Exhibit This Year Will Be Held 
Between Those in New York 
and Chicago 





MILWAUKEE, Wis., Dec. 19.—With 
prospects of securing many exhibits 
previously not obtainable because of a 
conflict in dates with the Chicago show, 
the Milwaukee Automobile Show to be 
held Jan. 16-23 this year will undoubt- 
edly set a new record for number and 
quality of displays, according to the com- 
mittee in charge. The show follows 
closely on the heels of the big New York 
show and many of the exhibits will be 
brought directly to this city, and from 
here will be taken to the Chicago show 
which opens a week after the local expo- 
sition ends. 


Milwaukee is so favorably situated as 
to dates this year, that it will also re- 
ceive many of the miscellaneous exhibits 
that go to make up a most interesting 
accessory division. In other years these 
exhibits did not come here because they 
could not be released in time to be sent 
to Chicago for presentation there. 


The show committee which consists of 
Leslie D. Frint, Chairman, A. J. Roehl, 
Emil Hokanson, M. E. Newald, Herford 
White, Jack O’Keefe, and Bart J. Ruddle, 
manager has not yet divulged the deco- 
rative scheme. Enough has been learned 
to indicate that the coloration and gen- 
eral design of the show will be a com- 
plete surprise and a novelty from the 
standpoint of automobile show decora- 
tion. 


Drawing for space in the passenger 
car division will take place soon and 
truck exhibitors will be allotted space 
by mid-December in order to allow 
plenty of time for construction of spe- 
cial displays if these are desired. Res- 
ervations now in show that there will be 
more exhibitors in every department 
than a year ago. 


Passenger car distributors who will 
exhibit at the Milwaukee Automobile 
Show to be held Jan. 16-23 have been 
assigned locations for their exhibits and 
with this important transaction off their 
hands, Leslie D. Frint, chairman, and 
Bart J. Ruddle, manager, will begin final 
work on the decorative scheme which 
will be completed during the latter part 
of December. 


In the drawing for space, the following 
distributors of passenger cars in Wis- 
consin and the cars they will distribute 
were given space in this order: 


Achen Motor Co., Cleveland and Chand- 
ler; American Automobile Co., Pierce Ar- 


row; Anger Chevrolet Co., Chevrolet; 
Buick Motor Co., Buick; Chidester Frint 
Motor Co., Rickenbacker; Clark Motor 


Co., Chrysler; Curtis Automobile Co., Reo; 
A. E. Dufenhorst Co., Peerless; Durant 
Motors Co., of Michigan, Star; Edwards 
Motor Co., Dodge Brothers; Ford Motor 
Co., Ford and Lincoln; Frint Motor Car 
Co., Oldsmobile; Hokanson-Thompson Co., 
Oakland; Jonas Cadillac Co., Cadillac; 
Krueger-Wilson Co., Marmon; Kissel Car 
Co., Kissel; Lear-Diel-Droegkamp, finc., 
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Hupmobile; Nash Sales Co., Nash-Ajax; 
John E. Nelson Co., Inc., Stutz; Osmond 
Jordan Co., Jordan; Packard Motor Car 
Co., Packard; Paige Wisconsin Co., 
Paige and Jewett; Quinlan Motors Co., 
Moon and Diana; Sanger-Williams Co., 
Franklin and Rolls-Royce; Stearns Sales 
Agency, Stearns-Knight; Stebeens-Dentz 
Motor Co., Case; Jesse A. Smith Auto Co., 
Hudson and Essex; Shogren-Thomas Co., 
Wills St. Claire; Velie Sales Corporation. 
Velie; Willys Overland, Inc., Overland and 


Willys-Knight; J. G. Wollaeger Co., 
Studebaker. 


CHRYSLER, LTD. PICKS DEWAR 

WINDSOR, Ont., Dec. 19—John OD. 
Mansfield, president and general mana- 
ger of the Chrysler Corporation of 
Canada, Ltd., announces the appointment 
of Alex Dewar as traffic manager. Mr. 
Dewar’s connection in this regard ex- 
tends over a period of 10 years. He 
joined the Gray-Dort Motors at Chatham 
in 1916, as traffic manager, and has been 
connected with the industry continuously 
since. 
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CHEVROLET DEALERS MEET 

EVANSVILLE, Ind., Dec. 19.—About 
50 Chevrolet dealers and salesmen repre- 
senting agencies of southern Indiana at- 
tended the divisional meeting at the Hotel 
McCurdy here, Wednesday afternoon. 
The principal speaker was D. E. Rick- 
etts, sales promotion representative, 
Chevrolet Motor Car Company, Indian- 
apolis distribution branch. The purpose 


of the meeting was to map out the sales . 


campaign for 1926. 


Oakland Car and Accessory 
Men Exhibit in Bank Lobby 


OAKLAND, Cal., Dec. 19.—Oakland’s 
part in the automotive manufacturing in- 
dustry is being forcibly demonstarted 
to the public by means of an exhibit 
staged by 22 manufacturers of cars, parts 
and accessories in the lobby of the Oak- 
land Bank. The show opened December 
7 to continue for two weeks. The manu- 
facturers in the show represent a capital 
investment of $6,000,000 and an annual 
output valued at $30,000,000. Figures 
present on billboards at the show dem- 
onstrate that one automobile in every 
25 manufactured in the United States 
is either made or assembled in Oakland, 
which has adopted the name of “Detroit 
of the West.” 

Practically every product of the auto- 
motive industry is shown in the exhibit, 
in which the officials of the bank are 
assisting. Among the articles on exhi- 
bition are passenger cars, busses, motor 
stages, motor trucks, tractors, motor- 
cycles, batteries, tires, shock-absorbers, 
lubricating systems, motor meters, radi- 
ator caps, radiators, custom-built bodies, 
springs, luggage carries, parts of all 
kinds, aluminum castings, motors, patent 
axles, bumpers, and all manner of equip- 
ment for the comfort of the motorist. 
Every manufacturing and assembling 
plant in Oakland is represented. Attend- 
ance has been so large that the exhibit 
has been kept open not only after bank- 


ing hours in the daytime, but evenings 
as well. 
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Columbus New Car Sales 
Up to November Average 





Volume Follows Trend of Former 
Years and Declines Slightly 
from October 


COLUMBUS, O., Dec. 19.—Motor Car 
sales in Columbus and central Ohio 
during tae month of November were up 
to the average, but in most instances 
were beiow the records for the month of 
October. Columbus has always been 
known us a city where motor car sales 
always drop off in November and the 
present year was no exception to the 
rule. 

Dealers report prospects for the com- 
ing month as well as after the first of 
the year as good and are making prepa- 
rations for a steady pull during the 
winter. The higher priced vehicles have 
been rather slow. Farmers in the terri- 
tory surrounding Columbus are begin- 
ning to show some interest and some 
sales are reported from the rural sec- 
tions. The volume of business in used 
cars in Columbus territory was about 12 
to 15 per cent less than in October. 

Used cars have been very slow and 
that is the worst feature of the trade. 
All dealers have heavy stocks of used 
cars on hand and while cutting of prices 
has stimulated some buying they have 
not moved well. This is attributed 
‘argely to the rather unsettled economic 
conditions as well as to the between 
Seasons period. 

Most of the distributors have very few 
new cars on hand while stocks on the 
average are lower than usual at this time 
of the year. Banks are making the usual 
extension of credits and no trouble is 
being experienced on the financial score. 


TIME SELLING NOT USURY 

LOS ANGELES, Dec. 19.—A decision 
was recently rendered in the Superior 
Court of Los Angeles county which de- 
clares that conditional contracts of sale 
used in the sale of automobiles or any 
other personal property upon a time pay- 
ment plan do not come within the pur- 
view of the usury laws of the state of 
California. Is is held that conditional 
contracts upon a time basis are dis- 
tinctly contracts of sale upon a time- 
selling price and have none of the char- 
acteristics of a loan or forbearance of 
money within the meaning of the usury 
law. The decision holds that anyone 
selling personal property can have a cash 
price and also can have a time-selling 
price, which is considerably higher than 
the cash sales price. In fact, there 
is no limit from a legal standpoint as to 
the amount that can be added by the 
dealer, if desired upon a time sales basis. 

NO PITTSBURGH SHOW 

PITTSBURGH, Dec. 19.—Members of 
the Pittsburgh Automobile Dealers’ As- 
sociation have decided not to hold an 
automobile show. During the week of 
Feb. 20 to 27 a special exhibition of all 
models will be held in each dealer’s 
salesroom. 
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Six Foreign Sleeve-Valve 
Cars to Race Here May 31 


Michigan Man Buys Three and 
Guyot of Paris Will Have 
Three More 





PARIS, Dec. 1.—(by mail)—Six cars 
with sleeve valve engines built under 
the Burt McCullum patents may be ex- 
pected to face the starter in the next 
Indianapolis 500 mile race, by reason of 
the initiative of H. Albert Schmidt, of 
Lewiston, Michigan. Mr. Schmidt this 
week placed an order with Albert Guyot, 
of Paris, for three 91% inch single 
seater racing cars, to be delivered to 
him April 1. In addition, Guyot is build- 
ing three similar cars for his own: use 
and will bring them to Indianapolis with 
French drivers. It is probable that Mr. 
Schmidt’s cars will be handled by Amer- 
ican drivers. , 

Mr. Schmidt, who is of French origin 
and was connected with some of the 
leading automobile factories in France 
during the early ‘days of the movement, 
is interested in the sleeve valve engine 
as a possible rival to the poppet valve 
type and has placed his order for the 
Guyot cars in order to foster racing and 
technical development along new lines. 

Work on the Guyot sleeve valve en- 
gines has been proceding for two years. 
Next year’s 91% inch models have six 
cylinders with a roller bearing crank- 
shaft and roller bearing connecting rods. 
In addition to the intake and the exhaust 
ports at the top of the sleeve there is an 
auxiliary exhaust port uncovered by the 
piston at the bottom of its stroke. The 
single sleeve has both a reciprocating 
and a circular motion. A Rootes blower, 
driven from an eccentric shaft, is used. 
Chassis feaures are more or less con- 
venional. As it is not intended to race 
these cars in Europe they will be built 
with single seater bodies to meet Amer- 
ican conditions. 

Among other Europeans who may be 
expected at Indianapolis is E. A. D. Eld- 
ridge, who is now building up a couple 
of 9114 inch cars, in a private shop in 
Paris. One of these cars will have the 
engine behind the driver and transmis- 
sion to the rear wheels by transverse 
cardan shafts. The other car is a normal 
type with a four cylinder engine. A fea- 
ture of the Eldridge cars is their unus- 
ually low build and their excellent 
streamlining. In addition to a consid- 
erable amount of racing at Brooklands, 
Eldridge has been a constant performer 
during the last eighteen months on 
Montlhery track, where he has driven 
the 200 h.p. Fiat. 

Pierre de Vizcaya is preparing two 
straight eight supercharged Bugatti cars, 
with single seater bodies, especially for 
Indianapolis. It is undarstood that one 


of the cars will be entrusted to Jules 
Goux, 
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NEW VELIE DEALERS 


MOLINE, Ill., Dec. 19.—New Dealers 
recently added by the Velie Motors Corp. 
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include: 

A. E. Weaver, Penn’s Park, Nasife- 
Velie Company, Philadelphia, Velie Sales 
Agency, Janesville, Wis., Clyde McKelvey, 
Potosi, Wis., Standard Motor Sales, Mas- 
sillon, O., W. A. Goodman, Okeechobee, 
Fla., Clarence Fenton, Auburn, Cal., P. C. 
Sacchi, Arcata, Cal., R. O. Spiller, Berwick, 
Me., Pollard Auto Company, Nashua, N. H., 
Leon-Swalm Motor Company, Miles City, 
Mont., Muscatine-Velie Sales, Muscatine, 
la., Al J. Fabry, South Pekin, Ill., G. Al- 
bert Barker, Canton, IIl., Capital Auto 
Livery , Lincoln, Neb., Temple Garage, 
Temple, Cal., McBride & Kern, Princeton, 
Ill., W. B. Reynolds, St. Petersburg, Fla., 
Paul A. Gebhardt, Middletown, Pa., V. F. 
Weaver, Davidsville, Pa. W. E. Callis, 
Lompoc, Cal., Llyswen Motor Car Com- 
pany, Altoona, Pa., C. W. Trumbull, Al- 
hambra, Cal., Norristown Acme Sales Com- 
pany, Norristown, Pa., D. & B. Auto Sales, 
Marshall, Mich., H. T. Wetzel, Sterling, III. 





New King Quality 
Salesmanager 








Burt G. Close, new salesmanager of 
King Quality Products, Inc., Buffalo, 
= ws 


BURST VISITS DEALERS 

ST. LOUIS, Dec. 19.—Carl W. Burst, 
vice-president and works manager of the 
Moon Motor Car Co., has just returned 
from a six weeks’ trip through the west- 
ern states where he visited Moon and 
Diana distributors in the principal cities 
of 11 states. Burst said he found the 
stocks of Moon and Diana distributors 
and dealers low and he also noticed a 
spirit of optimism prevailing over the 
outlook for the immediate future and 
during the coming year for the automo- 
tive trade. 
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OLDS RELATIONS SAME 

SPOKANE, Wash., Dec. 19.—Relations 
between the Olds Motor Works and dis- 
tributors in the western territory will be 
continued, F. G. W. Sudrow of San Fran- 
cisco, Pacific zone manager, announced 
here. He declared that establishment of 
direct factory branch connections in 
other parts of the country will not affect 
relations in this section where distribu- 
tors will continue to handle the Olds- 
mobile. 
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White Creates New Service 
Branches in 2 More Cities 


Toledo Station Under Cleveland Dis- 
trict and Newark, N. J., is Sep- 
arated from New York 





CLEVELAND, Dec. 19.—White Motor 
company Officials here announced today 
the creation of a new Newark, N. J., 
service district and the separation of the 
Newark and Jersey City service branches 
from the New York city service district. 

C. N. Mooney, recently transferred 
Richmond, Va., to Newark as branch 
service manager, was appointed district 
service manager at Newark, in charge 
of the two branch service stations. 
H. W. Burch was continued as service 
superintendent at the Jersey City branch. 

At the same time, H. G. Johnson, serv- 
ice superintendent at New Haven, Conn., 
was appointed shop superintendent at 
the new Brooklyn service | station. 
George J. Hegan, formerly a _ service 
salesman connected with the Long Island 
City offices, was named service superin- 
tendent at New Haven. 

Other appointments announced in- 
cluded Ralph Landrum, shop superin- 
tendent, as superintendent at Memphis, 
Tenn., replacing Hale Lyle, who joined 
the Memphis sales department. W. M. 
Johnson, formerly with the Memphis 
sales department, returns to the service 
department as service superintendent at 
Little Rock, Ark., branch, and R. L: 
Leyer, formerly acting service superin- 
tendent at the Knoxville, Tenn., branch, 
becomes service superintendent. 

Opening of a new branch sales and 
service station of the White Motor com- 
pany, Cleveland, at Toledo, O., was an- 
nounced. W. M. Kelley, formerly White 
salesman connected with the Pittsburgh 
branch for the last eight years, has been 
named manager of the branch, which will 
be located at 1811 Jefferson avenue, in 
a building formerly occupied by the To- 
ledo White Motor Sales company, Toledo 
White truck dealer. The branch will be 
operated as a unit of the Cleveland dis- 
trict, under A. L. Hayes, Cleveland dis- 
trict manager. 

The new branch is the sixty-sixth di-+ 
rect factory branch of the White com- 
pany.. 


MARMON DEALERS TO MEET 


ST. LOUIS, Dec. 19.—John T. Salis- 
bury of the More Automobile Co., Mar- 
mon distributors in the St. Louis district 
is chairman of a committee of Marmon 
distributors which is arranging for the 
seventy-fifth anniversary dealers’ conven- 
tion of the Nordyke & Marmon Co., at 
Indianapolis, Jan. 4-6. The committee 
has sent a questionnaire to all Marmon 
dealers asking them what the Marmon 
factory can do to aid them in manu- 
facturing policy, advertising, sales helps, 
etc. The action of the committee is a 
result of a desire on the part of the 
Marmon factory to extend to dealers a 
voice in the determination of policies 
back of the car they sell. 
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Gain in California Activity 
Causes Personnel Changes 


Sales Staffs Increase, Dealers Are 
Added and New Limes Are 
Represented 


SAN FRANCISCO, Dec. 19— Increased 
activity in all lines of automotive mer- 
chandising in central and northern Cali- 
fornia and Nevada have brought about 
numerous increases in sales staffs and 
several changes in lines handled, as well 
as the taking on of new lines by dealers 
in San Francisco, Oakland, Berkeley and 
other cities on and near San Francisco 
Bay during the first week in December. 


The Durant Motor Company of Cali- 
fornia made two promotions in its San 
Francisco branch, when Glen Polk, as- 
sistant sales-manager was named sales- 
manager, and H. M. Circle, a salesman, 


was appointed to fill the position vacated 
by Polk. 


The Pacific Nash Motor Company an- 
nounces the appointment of M. V. Ring- 
gold to be sales-manager, with head- 
quarters in Oakland. 


The Durant Motor Company of Cali- 
fornia has appointed Charles C. Pratt as 
sales-manager of the corporation depart- 
ment, with headquarters at the Star and 
Durant plant in Oakland. 


Ritchie C. Field, Inc., has been ap- 
pointed dealer for the Hupmobile in 
Berkeley and Piedmont. Mr. Field is 
president of the firm, with F. A. Sewell 
in charge of the office and financial de- 
partments, and C. S. Olsen in charge of 
sales, the firm being composed of these 
three men. 


Alfred T. Selman, divisional manager 
for the Hudson Motor Car Company in 
Australasia and New Zealand, sailed for 
Sydney, on board the Oceanic Line’s mo- 
torship “Sierra,” from San Francisco 
early in December. 
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LOUISVILLE SALES GOOD 


LOUISVILLE, Dec. 19.—Automobile 
dealers of Louisville report a slowing 
up of sales in November as compared to 
October but records show a satisfactory 
increase in business over the same month 
last year, according to the monthly re- 
port of the Louisville Automobile Deal- 
ers’ Association. November sales were 
341 cars below the October record but 
222 cars ahead of November, 1924. As 
October of this year was a banner month 
dealers felt no disappointment because 


of the past month falling behind. 


we eee 


November Greatest Month 
In History of Hupp Motor 


DETROIT, Dec. 19.—November was the 
largest month in the history of the Hupp 
Motor Car Corp. in sales volume in dol- 
lars and in the number of cars manu- 
factured, O. C. Hutchinson, general salés 
manager, announced today. These fig- 
ures were made possible, according to 
factory officials, by the demand for the 
Hupmobile eight and six. 


In attaining its November mark Mr. 
Hutchinson said that the sales of cars 
were three times as great as in Noveim- 
ber 1924 and 57 per cent higher than 
October 1925. Although Hupp November 
sales were the largest for any month for 
the entire 1925 year, the company car- 
ried approximately $7,500,000 worth of 
cars in unfilled orders over into De- 
cember. 


Mr. Hutchinson further said that the 
company would continue to be oversold 
on the new six cylinder car the re- 
mainder of the year and that every car 
it would be possible to build during the 
entire month had been alloted to dealers 
and distributors. This demand, it is be- 
lieved, will necessitate a new production 
schedule for the current month. It is 
also probable that the output of both the 
six and eight for 1926 will be governed 
almost solely by the productive capacity 
of the plant. 





Lupton’s Automotive Supervisors Meet 








In the center of this group of supervisors for the automotive division of David Lupton’s 


Sons Co., Philadelphia, is E. H. Spears, manager of the division. 


Reading from left 


to right the others in the front row are E. H. Mitchell, H. Edgren, D. Gardenier, de- 

signing engineer, George Chapman, Detroit, G. O. Moore, N. S. Abbott and W. T. Bruce 

Top row, R. B. McHale, C. A. Colmesnil, F. W. Aker, W. E. Spencer, F. W. Chapman, 
C. E. Hughes, Carl Stanley, F. N. Carson and G. R. Egbert. 
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Overland Shipments Gain 
50,600 Cars to December 9 


Record Not Only Beats 1924 but 
Is 3,000 Ahead of Same 
Period in 1923 





TOLEDO, Dec. 19.—With 1925  ship- 
ments up to December 9 showing an in- 
crease Of more than 50,600 cars over 
the period from January 1 to December 
9 of 1924, Willys-Overland is enjoying 
its greatest sales volume. 


Not only has the shipment record to 
date this year beaten that of 1924, but 
it also is approximately 3,000 automobiles 
ahead of the shipping record for the 
same period of 1923, the best year in 
the history of Willys-Overland. Pro- 
duction for this period in 1923 totalled 
194,364 Overlands and Willys-Knight. 


Coincident With the unusual activity 
marking shipment records at Willys- 
Overland is the fact that twice during 
the fall months boat shipments on the 
Great Lakes established new shipping 
marks for this type of freight, while 
several trainloads to such points as Chi- 
cago, Decatur and the two southern 
points Miami and Memphis have further 
contributed to Willys-Overland’s unusual 
shipment records. 


In addition, an extraordinary shipment 
activity has marked the endurance of 
the Willys Derby, national sales contest 
in which more than 10,000 members of 
Willys-Overland’s field organization were 
entered. This contest closed on Novem- 
ber 30, but the factory has noted an 
urgent Christmas demand among pros- 
pective owners and dealers which is re- 
flecting itself in the dearth of cars now 
on hand. 
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PLAN TO MAKE WESTCOTT 

SPRINGFIELD, O., Dec. 19.—Prepara- 
tions are being made by James T. Lay 
of Detroit, and Cleveland men, Owners 
of good will, material and parts of the 
Westcott Motor Car Co. sold by Receiver 
J. M. Rehe, to manufacture the Westcott 
car in the Winton plant in Cleveland, ac- 
cording to announcement made here. 
The material and parts were moved to 
Cleveland a short time ago. The new 
owners of The Westcott Motor Car Co. 
expect to continue the manufacture of 
the car and extend the trade. It is 
understood that they will retain the pres- 
ent name. 


NASH DEALERS MEET 

PORTLAND, Ore., Dec. 19—An im- 
portant conference of Northwest Nash 
and Ajax dealers was held in Seattle 
during the past week. It was attended 
by Charles Wentworth, head of Went- 
worth & Irwin, Oregon distributors. 
Dealers from all parts of the Northwest 
were present at the session which re- 
sulted in a determination to carry on 40 
intensive sales campaign during the com- 
ing season. 
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Texas Business to Enter 


New Year With Records 


First Eleven Months of 1925 Ahead 
of All 1924 in Sales of New 
and Used Cars 


DALLAS, Tex., Dec. 19—The automo- 
tive business in Texas and parts of ad- 
joining state went into the last month 
of the year hitting on all six and with 
the assurance that new records would 
be established in practically all lines of 
the trade. 

Reports from scores of wholesalers 
and retailers from many parts of the 
district were to the effect that the sale 
of new and used cars for the first 11 
months of 1925 exceeded the total sales 
for the preceding year by a considerable 
figure. The new car sales in Texas 
during 1925 probably will be a little 
more than 200,000 which is some 30,000 
more than for 1924. 

In estimating the value of the new 
cars sold in Texas so far this year re- 
tailers said the figures would reach 
$190,000,000 and that those figures would 
be pushed over the $200,000,000 mark be- 
fore the first of the year in all proba- 
bility. 

Sale of new and used cars for the last 
month of the year will probably exceed 
that of November it was said by whole- 
salers and retailers. The “Christmas 
shopping” is now being done and deal- 
ers report this line of business is the 
heaviest in history. Santa Claus will 
deliver at least 1,200 automobiles of the 
brand new variety, ranging in price from 
$600 to $4,800 in Texas. 








_ DENVER CO. INCORPORATES 
DENVER, Dec. 19.—The R. R. Hall 
Cadillac Company, who have handled 
Cadillac cars in this city under one name 
Or another since 1903, have been incor- 
porated under the name of Hall Cadillac 
Company. The officers are R. R. Hall, 
president, Fred S. Andrews, vice-presi- 
dent, Tyson S. Dines, Jr., secretary, and 
Edna Smith, treasurer. There is no 
change in the active management except 
the addition of Fred S. Andrews who has 
become a stockholder and vice-president. 
STRONG BUYS BUICK STORE 
OAK PARK, IIll., Dec. 19.—B. W. 
Strong, son of E. T. Strong, general sales 
manager of the Buick Motor Company, 
Flint, Mich., has purchased the entire 
interest of the Buick Motor Company’s 
retail store at Oak Park, and will take 
over this business January 1. Mr. 
Strong, during the last five years has 
been working in different divisions of the 
sales department, and for the last two 
years has been serving as the assistant 
branch manager of the Buick Motor 
Company’s Flint branch. 
MARMON SHIPS TRAINLOAD 
INDIANAPOLIS, Dec 19.—A solid train- 
load of fifty freight cars full of Marmon 
automobiles, representing the largest 
Shipment of merchandise ever made from 
Indianapolis, left for Jacksonville, Flor- 


MOTOR AGE 





Cadillac’s New Sales 
Manager 








H. M. Stephens, new general sales man- 
ager of Cadillac Motor Car Co. 


ida, where the cars will be distributed 
by drive-aways to fifteen Marmon dis- 
tributors and dealer points throughout 
the state. Cars valued at more than half 
a million dollars were included in the 
shipment. The size of the shipment is 
unusual for a car in the Marmon price 
class, Marmon officials say. 


Buffalo Dealer Has Novel 
Used Car Selling System 


BUFFALO, N. Y., Dec. 19.—Hoesch & 





Klinck, Inc., Buffalo Flint distributor, © 


has successfully employed a plan for 
disposing of used cars which was like 
this: 

The company canvassed the garages 
of Buffalo and vicinity and enlisted 
someone at each as a junior salesman. 
It also included some barber shops and 
cigar stores. It arranged to keep these 
auxiliary salesmen informed of the used 
cars that came into its possession and 
agreed to pay them liberal commissions 
on the sale of the automobiles that might 
be disposed of through their instrumen- 
tality. 

These junior salesmen were privileged 
to bring prospects dug up by them to 
the sales rooms of Hoesch & Klinck Inc., 
to send them there with a card or a let- 
ter or a phone message to indicate 
whence they came; or to have sales- 
men from the company call on the pros- 
pects. When necessary a car was sent 
to take the prospect to the salesrooms. 

As fast as used cars came into the 
possession of the company typed descrip- 
tions of them, with the price, etc., were 
sent to the auxiliary salesmen, likewise 
lists, withdrawing those sold. 
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New York Dealers Boost 
Winter Automobile Sales 


Nash Shows Displays Similar to 
Those Recently So Success- 
ful in Chicago 








NEW YORK, Dec. 19.—Car distribu- 
tors and dealers in the metropolitan sec- 
tion are making unusual efforts to trans- 
form the early winter sales slump into 
a hump. 

Most striking of the methods employed 
is the “Winter Week” being observed at 


all Nash salesrooms this week. Repeat- 


ing the successful campaign carried on 
in Chicago recently, the Warren-Nash 
Motor Corp., distributor, published ad- 
vertising last week which directed at- 
tention to the coming winter week and 
Nash showrooms designed window dis- 
plays corresponding with the advance 
advertising. These displays consisted of 
the words, “Nash Winter Week is Com- 
ing,” on a background, painted on the 
plate glass, suggesting a snowstorm. 

The week opened when these displays 
were washed off the plate glass, reveal- 
ing a Nash car in a winter setting. On 
the first days of the week full page ad- 
vertisements, emphasizing the wisdom of 
buying a new car in December and dis- 
playing the specific claims of the Nash 
to the honor of being the proper pur- 
chase, appeared in all the newspapers. 
These advertisements are being repeated 
through the week on a smaller scale. 

The single idea of the whole cam- 
paign is to educate the buying public 
to the desirability of winter car pur- 
chases by emphasis upon the greatly in- 
creased comfort of passenger cars. 

In their efforts to relieve the seasonal 
sales slump, dealers and distributors 
generally are emphasizing the down pay- 
ment rather than the total price. 


MEMPHIS SHIPS TRAINLOAD 


MEMPHIS, Dec. 19.—The first train- 
load of Memphis made cars have been 
shipped. There have been many solid 
trainloads received but this was the 
first one shipped out. The local Ford 
Motor Company plant built them and 
they were shipped to Jacksonville, Fla. 
The train contained 300 automobiles and 
was made up of fifty cars of automobiles, 
an engine and caboose. 


_——- 


OVERLAND DEALERS MEET 


CHARLOTE, N. C., Dec. 19.—The 
necessity for consistent sales effort at 
this season and the importance of em- 
phasizing financing propositions were 
discussed at a conference here of 70 
North and South Carolina dealers in 
Overland and Willys-Knight motor cars. 
The meeting was called by C. F. Sullivan, 
of Charlotte, in charge of sales for this 
territory, at the request of C. M. LeRoux, 
manager of the company’s Southern 
branch, at Atlanta, Ga. Mr. LeRoux and 
C. H. Dickert, Southern branch service 
manager, addressed the dealers, who 
were guests of Mr. Sullivan at a banque* 
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<3 Along Automobile Row 
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SAN FRANCISCO. — The distributing 
branch of the Budd Wheel Company in 
San Francisco has been enlarged to cover 
double its previous’ space. Additional 
shop equipment which has been installed 
including a new lathe and drill press. 
New air pressure for the paint shop is 
also being installed. 





PULASKI, Tenn.—Dodge Brothers an- 
nounces the appointment of H. G. Foster 
Co. as Dodge dealer at Pulaski, with 
branch offices at Columbia and Lawrence- 
burg, Tenn. 

ST. LOUIS.—Hudson-Frampton Motor 
Car Co. has opened a used car branch 
at 3620 Gravois Avenue. Hudson-Framp- 
ton distributes the Hudson and Essex in 
the St. Louis district. 


EVANSVILLE, Ind.—The Phillips-Os- 
borne Motor Company, Studebaker dealer, 
418-20 South Fifth Street, is adding a 
second story addition to the rear section 
of its establishment, which will provide 
a large repair shop and result in re- 
arrangement of departments to offer 
greater space for the used car depart- 
ment. 








ROCHESTER, N. Y.—Heinrich Motors, 
Kissel distributor here, has been ap- 
pointed associate dealer for Essex and 
Hudson in this city. 


PORT ARTHUR, Ont.—Parker’s Garage 
has secured the Ajax agency for Port 
Arthur and Fort William and now has 
these cars on display. 


PORTLAND, Ore.—Roy Wilson, con- 
nected with the Manley Auto Company, 
Hupmobile dealer, for four years previous 
to 1918, is back again in the Manly fold 
as wholesale representative. 











BOSTON.—The Henshaw Motor Com- 
pany, distributor of Dodge Brothers cars 
and Graham Brothers trucks in Boston, 
has just opened another branch, this time 
for renewed cars exclusively. 


MILWAUKEE. — Waltzer & Kern, 
Chrysler dealer in Milwaukee, is erect- 
ing a one-story, 86x126 garage at Pros- 
pect avenue and Kenilworth place. H. 
Schmitt & Sons Ine. is the general con- 
tractor. 








QUEBEC.—Overland and Willys-Knig' 





are now sold in Quebec by C, Pla- 

mondon, Rue de la Couronne. 
EVANSVILLE, Ind. — McKinney and 

Toombs, Morganfield, Ky., and John 


Maxey, Stembal, Ind., have been furnished 
contracts as Willys-Knight and Overland 
retail dealers this week. They will be 
supplied with cars through the Bennighof- 
Nolan company, local distributor. 


BALTIMORE.—The Fidelity Motors Co., 
Chrysler distributor, has opened a used 
car department at 1121 Cathedral street. 
The move not only provides much better 
space for the used car department but 
also takes it from the service station 
at 910 Bolton street. 








OTTAWA.—Legare Automobile Supplies 
Co. Ltd., has opened a salesroom and dis- 
tributing office for Hudson-Essex in this 
city, the first of a number which w.i 
cover Eastern Ontario. 





THE DALLES, Ore.—J. T. Henry Auto- 
mobile Company has been appointed Over- 
land and Willys-Knight dealers. 


QUEBEC.—Quebec Garage has the 
representation of Rickenbacker and Gray 
cars. 

ROCHESTER, N. Y.—Tremendous in- 
crease in both new and used car business 
has forced the Mortimore Motor Car Com- 
pany, Nash distributor, to open a new 
salesroom devoted exclusively to used 
cars. 


CLEVELAND.—The values of used car 
business done by the Cleveland Packard 
Company during the first ten months of 
1925 aggregated $257,000, according to an- 
nouncement by C. M. Fisk, president. At 
the same time Fisk announced the com- 





‘Highland Avenue, 


pany had extended its sales rooms by the 
leasing of the storeroom adjoining the 
salesroom to provide sales and exhibition 
space for used cars. 


EVANSVILLE, Ind.—The North Side 
Hudson-Essex Company, metropolitan re- 
tail dealer, B. L. Bettag, manager, has 
moved from 1719 Main Street to 712 North 
Governor Street, and will operate the 
service department through Lockyear’s 
Garage at the latter address. 


BALTIMORE.—Olmstead & Moore, Inc., 
handling both the Oldsmobile and Jordan 
lines, have opened a branch at 211 South 
in the Highlandtown 
section. It is known as the East Balti- 
more branch and is in charge of E. L. 
Herbert, formerly with Nattans Motors. 


GREENSBORO, N. C.—The Pickard Tire 
Co. has been organized and incorporated 
here aS an accessory and tire dealer, 
capital stock of the Pickard company 
given at $100,000. 


EVANSVILLE, Ind.—A. C. Ancona, for 
several years head bookkeeper for the 
A. L. Maxwell Company, Lincoln and Ford 
dealer, has joined the accounting depart- 
ment of the Wabash Valley Motor Com- 
pany, Hudson and Essex distributor and 
dealer, as head bookkeeper. 

















GALESBURG, Ill.—A. L. Mulvany and 

. LL. Hitchcock have organized the 
Galesburg-Overland Company and opened 
their sales and service station at 366 East 
Simmons Street. Mr. Mulvaney was with 
the former Overland company here and 
Mr. Hitchcock comes from Elmwood, 
where he was dealer. 


NANAIMO, B. C.—Sampson Motor Co. 
has opened a garage and show room on 
Wallace Street for Essex and Hudson cars. 


ROCHESTER, N. Y.—Rochester Auto 
Parts, Inc., has been appointed distrib- 
utor for King radio products in this ter- 
ritory. The new distributor has appointed 
many new dealers in Rochester and vi- 
cinity and is building up a strong organi- 
zation to market the King products. 


PORTLAND, Ore.—W. H. Ball, for- 
merly of St. Johns, has joined the sales 
force of the Oldsmobile Company of 
Oregon, in Portland. 


WOODSTOCK, Ont.—Work has been 
commenced on the erection of a new show 
room and garage for the local Chrysler 
dealer, Samuel Axlerod. 














ST. LOUIS.—Frank A. Flint, president 
of the Flint Motor Car Co., oldest Chev- 
rolet dealer in St. Louis, announced last 
week that the name of his company had 
been changed to the Flint Chevrolet Co. 
to avoid confusion. 


‘ EVANSVILLE, Ind.—M. Jacobs, Tell 
City, has joined the retail sales staff of 
the Hall-Hagans Chevrolet Company, 
local dealer. 





BOSTON.—Knowlton L. Watson, for- 
merly manager of the used car depart- 
ment of the C. P. Rockwell Company, dis- 
tributor for Nash and Ajax, has been 
promoted to the position of sales manager 


for the Ajax line. 





TRAIL, B. C.—Steve Walley has taken 
the McInnes Garage. Mr. Walley says his 
new location will enable him to make a 
better display of Chrysler cars than he 
has previously been able to do. 


ATLANTA.—M. S. Mentzer, for the last 
five years, manager of the southern 
branch here for the Studebaker Corpora- 
tion, has resigned that position, having 
purchased an interest in the business of 
the Yarbrough Motor Co., of Atlanta, 
Studebaker dealers in this territory. 





DALLAS, Tex.—John E. Morriss, presi- 


dent. of the Dallas Automotive. Trades ° 


Association and one of the leading Ford 
and Lincoln dealers in Texas, has been 
elected a member of the board of directors 
of the Oak Cliff State Bank and Trust 
Company. 


NORTH VANCOUVER, B. C.—North 
Shore Garage is the latest addition to 
automobile row. Star and Durant cars 
as well as Flint cars and Roadking 
trucks are controlled locally by this firm. 


WAUKEGAN, I1l.—The Biflex Products 
Company, maker of Biflex cushion bump- 
ers has retained the services of one of 
the best known metallurgical engineers 
in the country, Ralph H. Sherry. 


EVANSVILLE, Ind. — The  Kinchel- 
Gatsch Tire Company, Miller and Kokomo 
tire distributor and dealer, has moved 
from 415 Sycamore Street to 1046 Main 
Street. The business is under the man- 
agement of Henry B. Kinchel. 


CLEVELAND.—John QO. Koepke, long 
an outstanding figure in the Cleveland 
automobile field, has acquired the Auburn 
East Cleveland Company, 14717 Euclid 
Avenue, according to announcement here 
by P. R. Ward, president of the Auburn 
Motor Sales Company. 


EVANSVILLE, Ind.—Dudley and Slack, 
Owensboro, Ky., and Louis F. Tafey, 
Dawson Springs, Ky., have been signed up 
as retail United States tire dealers, ac- 
cording to Grandal Smock, manager of 
the territorial factory branch here, 


ST. LOUIS.—George H. Lister of the 
Willys-Overland branch here has been 
appointed sales promotion manager to 
succeed Frank Whyte, recently appointed 
retail sales manager of the branch, and 
B. D. Agnew was appointed assistant 
retail sales manager. 


SYRACUSE, N. Y.—George E. McEach- 
ron has been appointed dealer for Buicks 
in this city by the Ross Automobile Cor- 
poration which holds the district fran- 
chise. McEachron has been handling 
Rickenbackers and Rollins for some time. 


LANSING, Mich.—B. Murray Saunders 
has joined the advertising department of 
Olds Motor Works. For the last four 
years Mr. Saunders has been with the 
Campbell-Ewald Company agency, both 
in production work and assisting in ac- 
count contacting. 


SPOKANE, Wash.—The Vowels Motor 
Company has moved into larger quarters 
at 920 W. Second Avenue, the rooms space 
vacated by the used car department of 
Wells-Chevrolet Company. L. P. and 
W. F. Vowels, owners, will carry & 
larger stock of Oldsmobiles and will also 
continue the rental car service with a line 
of Hertz cars. Expansion is contemplated 
next spring when a brick building facing 
Monroe Street and adjoining to the pres- 
ent quarters will probably be built to 
give additional space and add a used car 
salesroom, 























VANCOUVER, B. C.—The McLaughlin 
Motor Car Co., Ltd., has passed out ol 
existence. McLaughlin-Buick distribution 
and service for the Vancouver district 1s 
now controlled by Clark-Parsons Buick 
Limited. The former district factory 
branch will be entirely discontinued, but 
the extensive service facilities and parts 
supply built up by the branch during the 
last 18 years will be carried on by the 
new company. The decision of the Gen- 
eral Motors Company to discontinue fac- 
tory branches and the appointment 0! 
A. A. Ross, former manager at Vancouver, 
to the position of supervisor of General 
Motors interests in the province of Brit- 
ish Columbia gave Clark and Parsons the 
opportunity to form the new organization. 





ATTLEBORO, Mass.—The Frank Moss- 
berg Corporation which succeeds the 
Frank Mossberg Company, has now comi- 
pleted its reorganization and announces 
that its assets exceed its current liabili- 
ties by over $225,000. L. B. Smith, who 
has been made vice president in charge 
of sales, announces that this company W!'!: 
introduce a new line of socket wrench 
sets with special Chrome Molybdenum 
Steel Socket. These wrenches will >»: 
packed in metal carrying cases de- 
signed for both car owner and garage 
mechanic. The company has many orders 
on hand Mr. Smith said. 
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With the Associations 








N. ¥. Service Men Meet 


New York, Dec. 19.—Technical ability, 
character and personality are the most 
important qualities required in a service 
salesman, according to Harry C. Trent, 
secretary of the Colt-Stewart Co., Chrys- 
ler distributor, who spoke before the De- 
cember meeting of the Automotive Serv- 
ice Association of New York. 

Selection of the proper material is the 
most important step in training. Be- 
fore placing a man on the floor, Mr. 
Trent reccommends that he spend a 
month in the parts department, three 
weeks in the stockroom and one in the 
office as this knowledge will be valuable 
to him in his work. He also said it 
was a good plan to have each service 
salesmen spend two days a month in 
the shop, particulary at the time when 
new models are being introduced, as this 
will keep them up-to-date on the tech- 
nical side of their jobs. 

In Mr. Trent’s station, the service 
salesmen dress as any other business 
man, dusters having been discarded. This 
change has reacted favorably on both the 
men and the customers. If it is neces- 
sary to get under a car to make a 
diagnosis, the salesman is authorized to 
call a mechanic from the shop for the 
purpose. 

The importance of paying’ service 
salesmen proper saleries was emphasized 
by Ralph Benham, Studebaker. In this 
connection it was brought out that the 
high earnings of mechanics working on 
the piece-work compensation plan, was 
making it increasingly difficult to pay 
salesmen salaries that would make the 
work attractive. The value of sending 
the salesmen to the factory for instruc- 
tion was also mentioned and Mr. Ben- 
ham said that he planned to send his 
entire service sales force during th 
winter, ' 

It was announced by the board of di- 
rectors that the association’s contract 
with John R. Eustis as executive and 


general manager, has been extended five 
years. 


—_— os 


Springfield, Mass., Plans Show 

SPRINGFIELD, Mass., Dec. 19.—At 
the regular meeting of the Springfield 
Automobile Dealers’ Association attended 
by nearly 50 members it was voted to 
hold the annual motor show at the Audi- 
torium beginning. March 1 next. That 
is the week preceding the big Boston 
show. Harry W. Stacey, secretary of the 
association, who has had charge of the 
show for the last 10 years will again 
look after the details assisted by a com- 
mittee chosen by the president. John 
F. Shaw, of Northampton, manager of 
the Hampshire County Used Car Ex- 
change, was a guest at the meeting and 
Save a talk on the used car situation. 


St. Louis Tire Dealers Elect 

ST. Louis, Dec. 19.—Jesse G. Johnston, 
president Johnston Bros. Tire & Service 
Co., was elected president of the Associ- 
ated Tire Dealers of St. Louis at a meet- 
ing of that body last week at Claridg 
Hotel. C. V. Quinn was elected first 
vice president; H. F. Schollmeyer, sec- 
ond vice president; J. Delabar, secre- 
tary; A. P. Woehrle, retiring president, 
treasuer; J. W. Kuemmerle, sergeant- at- 
arms. 

The new board of Directors is com- 
posed of A. A. Guenther, H. B. White, 





Jesse G. Johnston, President, Associated 
Tire Dealers of St. Louis. 


L. B. Wyner, L. Bowcott, E. L. Meyer, 
Jr., E. A, Colbeck and E. H. Steinman. 
It was decided to install the officers at 
a meeting at Hotel Chase, Jan. 12 when 
a dinner dance will be given. 

Because of the large number of rob- 
beries committed against tire men at this 
season of the year, Arthur G. Jennings, 
business manager of the association ap- 
pealed to the Chief of Police for protec- 
tion. The chief in a letter assured the 
tire men that he would instruct patrol- 
men to keep a close watch on their 
establishments. 

Carriers to Organize 

SAN FRANCISCO, Dec. 19.—An organi- 
zation of all the operators of motor 
stages and motor trucks for hire in the 
states from the Rocky Mountains to the 
Pacific probably will be the outcome of 
work undertaken at the eighth annual 
convention of the Motor Carriers’ Asso- 
ciation of California, which has closed its 
sessions in the Hotel St. Francis here. 

The new interstate organization is to 
be known as the “Western States Asso- 
ciation of Stage Operators,” and will be 
primarily for firms and individuals own- 
ing and operating motor stages over reg- 
ular routes on fixed schedules. 


Boosters Plan Big Season 

BOSTON, Dec. 19.—With meetings 
scheduled for Portland, Hartford and 
Providence in addition to the regular 
events planned for Boston, Automotive 
Boosters Club, No. 1, is going to have 
a very busy season. At the first meeting 
called by Charles M. S. Foster, its new 
president, he outlined what was hoped to 
accomplish during the 1925-26 year. 

The December meeting will combine 
business and pleasure in the form of a 
dinner Dec. 21 at which there will be a 
Christmas tree from which Santa Claus 
will distribute presents. This will be 
followed by an address by men promi- 
nent in automotive activities. There will 
be a ladies night later. | 

It was voted to hold the Portland 
meeting during February when the motor 
show will be there and all the Boost- 
ers and dealers will be invited to at- 
tend, particularly those in Maine. The 
April meeting is scheduled for Hartford 
and the May meeting will be at Provi- 
dence. 

During motor show week in Boston the 
annual banquet of the association will 
take place. This is always one of the 
big events in connection with the Boston 
motor show. The club will also take 
part in the meetings to be held next year 
at Montreal joining New York Boosters, 
who are coming by boat to this city. 
While on the water they will have one 
of their members wedded as a feature 
of the trip. The entire party will go 
in a special train from here to Canada. 





N. Carolina Plans Convention 

WINSTON-SALEM, N. C., Dee. 19— 
Directors of the North Carolina Auto- 
motive Trade Association, in special ses- 
sion here, decided to hold the annual 
convention of the association here, March 
17-18. Four floors of a hotel here were 
reserved for delegates, expected to num- 
ber approximately 300, representing all 
parts of this state. 

Attending the meeting here were 
Harry Clendenin, of Greensboro, presi- 
dent; Coleman W. Roberts, of Greens- 
boro, secretary; W. L. Toal, of Wades- 
boro, Henry Maston, John Fitts, and 
Paul Bennett, of this city. The directors 
named a local committee on arrange- 
ments, composed of Mr. Fitts, Mr. Mas- 
ton, John Gilmer and K. E. Shore. 

According to the tentatively arrangea 
program, the first day’s session will be 
devoted to group meetings, a luncheon 
and a banquet. Officers will be elected 
after the banquet. The second day will 
be given over to a sales congress, which 
Officials of the National Automobile Deal- 
ers’ Association will conduct, and an 
“Oriental frolic’ in the evening. Ap- 
proximately 500 dealers, salesmen and 
office employes are expected to attend 
the sales congress, it was. said by di- 
rectors of the association. 
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Coming Motor Events 








Automobile Shows 








New York Jan. 9-15 
National Automobile Show in 
Grand Central Palace. 

Newark, N. J Jan. 16-23 
Nineteenth annual Automobile 


Show under auspices of New Jer- 
sey Automobile Exhibition Co., 
Chamber of Commerce Building. 
Buffalo, N. Y Jan. 16-23 
Buffalo automobile show by Buf- 
falo Automobile Dealers’ Associa- 
tion in 174th Regimental Armory, 








Carlton, C. Proctor, manager, 
headquarters, Hotel Statler. 
Milwaukee Jan. 16-23 
18th Annual Automobile Show, 
Auditorium. 
Cincinnati Jan. 16-23 





Cincinnati Music Hall, Cincinnati 
Automobile Dealers Association. 


Philadelphia Jan. 16-23 
25th Annual Automobile Show at 
Commercial Museum Under Au- 
spices Phila. Automobile Trade 
Assn. 


Columbus, O. Jan. 18-23 
Show in Motor Hall by Columbus 
Automobile Dealers Co. 

Elmira, N. Y Jan. 18-23 
16th Annual Show, Elmira Auto- 











mobile Merchants Assn., _ Inc., 
N. Y. State Armory. 
Kalamazoo, Mich Jan. 19-23 





Automobile Show in Armory by 
Kalamazoo Automobile Trade As- 
sociation 


Baltimore Jan. 23-30 
20th Annual Automobile Show and 
Second Annual Motor Boat Ex- 
hibit, 5th Regiment Armory, Bal- 
timore Automobile Trade Assn., 








Inc. 
Brooklyn " Jan. 23-30 
Fifteenth Annual Automobile 


Show in 28rd Regiment Armory, 
under auspices of Brooklyn Motor 
Vehicle Dealers Association. 


Detroit Jan. 23-30 
Detroit Auto Show in Convention 
Hall by Detroit Automobile Deal- 
ers Assn. 


Cleveland, O Jan. 23-30 
1926 Automobile Show under au- 
spices of Cleveland Automobile 
Manufacturers’ and Dealers’ Asso- 
ciation, Herbert Buckman man- 
ager, in Public Auditorium. 


Jersey City Jan. 25-30 
Jersey City Automobile Show in 
National Guard Armory. 


Rochester, N. Y Jan. 25-30 
18th Annual Automobile Show, 
Edgerton Park, Rochester Auto- 
mobile Dealers Assn. 

Williamsport, Pa Jan. 25-30 
Automobile Show by Williamsport 
Automobile Dealers Assn. 

Scranton, Pa. Jan. 25-30 
Passenger Car Show in Armory, 
Scranton Motor Trades Assn. 

Lowell, Mass Jan. 25-Feb. 1 
Twelfth Automobile Show in Me- 
morial Auditorium, Automobile 
Merchants Assn. of Lowell, Inc. 

Harrisburg, Pa Jan. 30-Feb. 6 
Harrisburg Automobile Show un- 
der auspices of Harrisburg Motor 
Dealers’ Association. 


























Coming Feature Issues of Chilton Class Journal 


January 1—National Shows 
Automobile Trade Journal. 


January 7—Motor Age—National Shows 
Number. 


Number— 


Washington Jan. 30-Feb. 6 
Automobile show under auspices 
of Washington Automotive Trade 
Association in Washington Audi- 
torium Building, Rudolph Jose, 








manager. 
Washington Jan. 30-Feb. 6 
Washington Trade Association 


Show in Auditorium Building. 
Chicago Jan. 30-Feb. 6 
Twenty-sixth Annual National 
Automobile Show and Eleventh 

Annual Automobile Salon. 


San Francisco Jan. 30-Feb. 6 
Tenth annual Pacific Automobile 
Show under direction of Motor 
Car Dealers’ Association of San 
Francisco, in Exposition Auditori- 








um, G. A. Wahlgreen, 215-16 
Humboldt Bank Blidg., manager. 
Cumberland, Md Feb. 1-6 





Automobile Show in New Armory, 
Automobile Dealers Assn. of Cum- 





berland. 
Denver « Feb. 2-6 
Anual automobile show under 


auspices of Denver Automobile 
Dealers’ Association, in Municipal 


Auditorium, Myron L. Smith, 
chairman of committee. 
Atlantic City, N. J Feb. 2-9 





Auto Show on Million Dollar Pier 
by Atlantic City Auto Dealers 
Assn. 

Springfield, Ill Feb. 3-6 
Seventh Annual Show in State 
Arsenal by Springfield Auto Deal- 
ers Assn. 

Providence, R. I Feb. 6-13 
Providence automobile show under 
auspices R. I. Automobile Deal- 
ers’ Association, Chester I. Camp- 











bell, manager, 617 #£=xIndustrial 
Trust Bldg. 
Toledo, O Feb. 8-13 


Annual show of Toledo Automo- 
tive Trades Association in Civic 
Center Garage, T. J. Cooper, man- 
ager, 925 Jefferson Avenue. 

Schenectady, N. Y Feb. 8-13 
Fifth Annual Automobile Show in 
State Armory by Schenectady Au- 
tomotive Dealers Assn. 

Syracuse, N. Y Feb. 8-13 
18th Annual Auto Show, State Ar- 
mory, Syracuse Automobile Deal- 
ers Association, Inc. 

Kansas City, Mo . Feb. 12-19 
American Royal Bldg.—20th An- 
nual Show, direction of K. C. Mo- 
tor Car Dealers Association. 

Des Moines Feb. 14-20 
17th Annual Automobile Show in 
Coliseum by Des Moines Automo- 
bile Dealers Association. 

Indianapolis Feb. 15-20 
Auto Show Bidg.—15th Annual 
Motor Show, direction Indianapo- 
lis Auto Trade Association. 

Louisville, Ky Feb. 15-20 
Louisville Automobile Show, Ar- 
mory, under the auspices of the 
Louisville Automobile Dealers As- 
sociation, J. Garland Lea, man- 
ager. 

Logan, W. Va 
Logan Automobile Show under 
auspices of Logan Automobile 
Dealers’ Association. 

Great Falls, Mont Feb. 16-20 
Eleventh Annual Show by Mon- 
tana Auto Distributors Associa- 
tion. 




















Feb. 15-20 








January 14.—Motor World Wholesale— 


New York Show Report. 


February 4—Motor Age—Chicago Show 
Number. 


Een 


Hartford, Conn Feb. 20-27 
Automobile show by Hartford Au- 
tomobile Dealers’ Association in 








State Armory, Arthur’ § Fifoot, 
manager, Hotel Bond. 
St. Louis Feb. 20-27 


19th Annual Automobile Show, 
City Market Bldg., St. Louis Auto- 
mobile Dealers Assn. 


Grand Rapids, Mich Feb. 22-27 
Seventeenth Annual Show by Pas- 
senger Car Dealers Association. 


Peoria, Il Feb. 22-27 
Fifteenth Automobile & Accesso- 
ries Show, Peoria Automobile 
Dealers’ & Accessories Assn. 


Omaha Feb. 22-27 
Twenty-first Annual Automobile 
Show under auspices Omaha Auto- 
mobile Trade Association, Inc., = 

















Municipal Auditorium, A. 
Waugh, manager. 

Wilmington, Del Mar. 1-6 
1ith Annual Show, Hotel duPont, 
Wilmington Automobile Trade 
Assn. 

Boston Mar. 6-13 


Boston Automobile Show under 
auspices of Boston Automobile 
Dealers’ Association, Inc. and 
Boston Commercial Motor Vehicle 
Association, Inc., in Mechanics’ 
Building, Chester I. Campbell, 
manager, 329 Park Square Bldg. 


Ft. Worth, Tex Mar. 6-14 
Show in Auto Building at South- 
western Fat Stock Show and 
Rodeo by Ft. Worth Automotive 
Trades Assn. 





Conventions 





New York Jan. 11-13 
Second World Motor Congress, 
under auspices of National Auto- 
mobile Chamber of Commerce. 

Chicago Feb. 1-3 
Ninth Annual Convention of Na- 
tional Automobile Dealers Asso- 
ciation in La Salle Hotel. 

Chicago Feb. 2, 3 
Convention of Automotive Elec- 








tric Service Association in Con- 
gress Hotel. 
Springfield, Ill Feb. 8, 9 





Sixth Annual Meeting of Illinois 
Automotive Trade Association in 
the Abraham Lincoln Hotel. 

Chicago Feb. 9-16 
American Drivurself Association 
Annual Convention. 

Winston-Salem, N. C Mar. 17, 18 
Annual Convention of North Caro- 
lina Automotive Trade Associa- 
tion. 

Galveston, Tex May 12-13 
Tenth annual convention of Texas 











Automotive Dealers’ Association 
in Galvez Hotel. 
Foreign Shows 
Montreal Jan. 23-30 





1926 Motor Show under the au- 


spices of Montreal Automobile 
Trade Association, Theo Dorian, 
manager. 





London and Birmingham Feb. 16-26 
British Industries Fair of 1926. 


Publications 


February 4—Motor World Wholesale— 
Chicago Show Report. 

February 18— Automotive Industries -- 
Statistical Issue. 
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Profits, Sales and Used Cars 
Topics of N.A.D.A. in Chicago 


Successful Banquet and Meeting Is 
Held Under Auspices of Metro- 
politan Tradesmen 








CHICAGO, Dec. 19.—Four addresses 
on subjects of great interest to the auto- 
mobile industry were given at the sales 
meeting and banquet held by the Na- 
tional Automobile Dealers’ Association 
under the auspices of the Chicago Auto- 
mobile Trade Association Tuesday eve- 
ning in the Congress Hotel here. 


The speakers were C. A. Vane, general 
manager, N. A. D. A., Lynn M. Shaw, 
assistant general manager, H. D Bul- 
lock of San Francisco, and A. R. Kroh, 
sales promotion adviser, N. A. D. A. 
Their subjects, respectively, were “The 
Dealer’s Profit Problem,” ‘“Department- 
izing Sales and Profits,” “Analyzing Your 
Sales Problems,” and “The Dealer and 
the Used Car Problem.” 


Mr. Kroh set forth that the used car 
losses in 1924 were 8.2 cents per dollar 
of used car sales, which was nearly l 
cent less than the 1923 loss. In 1922 the 
dealers throughout the United States lost 
$126,000,000 on used cars, while in 1924 
this was reduced to $40,000,000, Mr. Kroh 
said. 


The N. A. D. A. has conducted an ex- 
tensive campaign for the last four years 
to keep before the industry the neceSsity 
for sane and aggressive attention to the 
used car problem. It has constantly 
kept a corps of trained experts in the 
field, studying the situation and every 
phase promising better results than has 
developed. 


VANDIVERT JOINS DU PONT 


WILMINGTON, Del., Dec. 19.—R. M. 
Vandivert has been appointed advertis- 
ing and sales promotion manager of the 
Fabrikoid division of E. I. du Pont de 
Nemours & Company with headquarters 
at Newburgh, N. Y. He is widely known 
in the advertising field, having been 
formerly connected with the national ad- 
vertising division of the Hearst news- 
paper organization, and also having been 
prominent as an advertising executive for 
motion picture trade magazines. 


DODGE BROS. DEALERS MEET 


MILWAUKEE, Wis., Dec. 19.—Dodge 
Brothers dealers and service men from 
territory within a 100-mile radius of Mil- 
Waukee attended a _ three-day service 
School conducted here by A. F. Comeal, 
factory instructor. The school was held 
in the service station of the Edwards Mo- 
tor Co., distributor for this territory. 
Problems confronting dealers or their 
service managers, and operators of fleets 
were brought up for solution and discus- 
sion. Information regarding efficient up- 
to-date service methods and special tools 


was also given out by the factory in- 
structor, 
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Hoover Hits Rubber Monopoly 


Secretary Says Situation Is 
Wholly Artificial — Suggests 
Relief Measures 


WASHINGTON, D. C., Dec. 19.—In a 
letter to Senator Capper, replying to the 
senator’s inquiry as to the activities of 
combinations and monopolies to fix 
prices of material imports, Secretary of 
Commerce Hoover uses the British 
Stevenson plan as an illustration of his 
statement that “We are now subject to 
the full result of monopoly action and 
we have no machinery of adequate de- 
fense.”’ 

Secretary Hoover says that “if present 
prices are maintained against us, the 
excess sum of $650,000,000 or $700,000,000 
which we shall pay is equivalent to more 
than twice the net earnings for divi- 
dends on all our electric power com- 
panies.” 

He points out that dangers to the 
American rubber manufacturing industry 
that may come through a collapse in the 
price are so great that some smaller 
manufacturers have ceased production in 
the fear that they could not stand the 
loss of suddenly diminishing inventory 
values. He cites the fact that average 
New York spot crude rubber quotations 
advanced from 36.7 cents in January to 
$1.032 in July, though they were lower 
during the next three months but ad- 
vanced to $1.095 in November, and that at 
one time they reached $1.21 per pound. 

Commenting on the British claim that 
a “fair” price was the sole objective of 
the Stevenson plan, Secretary Hoover 
says that the price of 30 to 36 cents per 
pound, quoted by the British committee 
as fair, was equivalent to an annual aver- 
age profit of from 15 to 25 per cent. 

The secretary asserts that the situa- 
tion is wholly artificial. Normal world 
consumption of rubber for 1926 he esti- 
mated at 580,000 tons, whereas the poten- 
tial production, if unrestricted, would 
probably be 625,000 tons. 

“We are, therefore,’ he says, “not in 
the midst of a genuine rubber famine but 
purely an artificial one created by re- 
striction on production for the purpose 
of advancing prices. 

“Our imports for 1925 will be about 
860,000,000 pounds and at normal growth 
our consumption will be 900,000,000 
pounds in 1926. At the price declared by 
the price fixing body as ‘fair’ to them, 
our next year’s supply would cost us 
about $324,000,000, but at the present 
prices of $1.10 per pound it will cost us 
about $990,000,000 or $660,000,000 in ex- 
cess of the ‘fair’ price. 

“These increased prices of rubber are 
a very real thing to every family in the 
United States. The price over and above 
the so-called ‘fair’ price means an in- 
creased charge of probably $20 or $30 
for each set of tires on a light automo- 
bile, and $50 to $70 for each set on a 
heavy car. 

“The measures that we can take of 
course vary with each combination. I 





do not wish to favor trade reprisals. 
Some of the following measures would 
ultimately afford relief if we had them 
organized, and all are wholly defensive 
in nature: 


“1—Our bankers can be discouraged 
from giving American credits to the 
support of these combinations. 


“2—We should initiate a strong sys- 
tematic campaign for voluntary saving 
in use in every one of the commodities 
where these combinations become extor- 
tionate. 


“3—We should stimulate the manufac- 
ture and use of substitutes. 


“4--We should stimulate production in 
countries where the commodities in ques- 
tion are not likely to be subject to such 
combinations. 


“5B—We might set up some sort of 
properly controlled machinery for emer- 
gencies which would prevent our many 
hundred buyers from binding against 
each other.” 





Says It Is Mere Gesture 


NEW YORK, Dec. 19.—Dispatches from 
London that the British government has 
practically scrapped the Stevenson rub- 
ber restriction act mean nothing what- 
ever to the American tire manufacturer, 
dealer or user, according to a statement 
issued by the General Tire & Rubber Co. 


The cable announced that beginning 
Feb. 1 all restrictions on exportation of 
crude rubber would be lifted for three 
months. With the exception of a very 
small percentage the Stevenson act 
would have done just that thing anyway. 


“With rubber over a dollar a pound 
it is obvious the British would sell all 
they could—if they had it. So the an- 
swer is, according to rubber experts, that 
Great Britain is all out of reserve rubber 
and cannot keep up with the present de- 
mand, with restrictions removed. The 
real rubber supply situation is being 
uncovered. 


“The next 10 per cent release, bringing 
the theoretical total to 95 per cent of 
all supplies, would come Feb. 1, and it 
is with this that the London dispatch 
deals. Anticipating that release, it looks 
as if the British were making a diplo- 
matic gesture, trying to placate the 
Americans who are blaming them, partly 
for the present shortage and partly for 
the high price. They magnanimously 
promise to release an extra 5 per cent 
of rubber which in all probability does 
not and will not exist. Rubber next year 
is likely to be even higher than now.” 


me 


DURANT PICKS O’BRIEN 


NEW YORK, Dec. 19.—Norman O’Brien 
has been appointed sales manager of the 
Jacksonville, Fla., wholesale office of 
Durant Motors, Inc., at 916 Main street, 
with jurisdiction over wholesale business 
of Star cars and parts. throughout 
Florida and adjacent Georgia counties. 
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Prices and Weights of Current Passenger Car Models 
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: —_ SHIP. SHIP. SHIP. 
a BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE WT. PASS, BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE 
} —— CLEVELAND “31” ELCAR (Continued) JORDAN (Continued) 
2210 —— 2415 5-p Touring ) } ) a ee 7-p Touring 2,265 Series “A” 
2 5-p Touring $865 2565 5-p Tour’g DeLuxe 1, a 3000 3-p Coupe Road, 2,315 : 
2410 5-p Sedan 995 2520 3-p Coupe = 975 | arses 5-p Sedan 2.265 3340 5-p Touring 2,275 
APPERSON “6” 2695 5-p Sedan 995 | 4080 7-p Sedan aia oe 2,575 
3100 5-p Phaeton $1,575 “43” — > em 2,865 | 3479 T-p Sedan 2923 
3130 6-p Sp. Phaeton 1,650 | 2775 5-p Touring $1,095 | ESSEX ane. _ 
214 2950 5-p Sp. Touring 1,195 , . 
3570 S-p Sp. Sedan 2,100 | 3000 5-p Coach cs | cos ke oom yes “55” 
2890 3-p Coupe 1,175 
a4 5-p Sp. Phaeton $1,995 3120 5-p Sedan 1,295 FLINT 3130 2-p Speedster $1,795 
a. oe Coupe 2,450 3190 5-p Sedan DeLuxe 1,595 — el eee 2-p Sp’dsterDeL. 2,085 
0 5-p Sedan 2,595 3190 5-p Sport Sedan 1,625 3325 4-p Sport Road. $1,950 | 2... 2? 1,895 
AUBURN | CUNNINGHAM 3245 6-p Touring 1595 | 8630 2p Enc y te RR 
-66 “v-6” 3310 4-p Sp. Touring |. fe 4-p Enc. Speedster 27185 
2850 4-p Sp.-Roadster $1,495 . 3245 4-p Coupe 2,1 a itt 
4600 ” . 4-p Enc. Spd. Del. 2,68 
2860 6-p Touring 39 i 7-p Touring $7,000 3595 5-p Sedan 2,285 | ..... 2-p Enc. Spd.DeL. 2,585 
3020 $-p Brougham 1,595 bey 0-4 — oy 3565 5-p Brougham4d. 2,485 3190 4-p Tourster "13795. 
- edan 1,795 ¥ Sere ee ees. . O25 
3070 ~~... Wanderer e48 5000 6-p Limousine 8,500 $640” 2980 4 |S season _— ett 
“2.89” DAGMAR 2715 5-p Touring 1,185 3170 5-p Phaeton DeL. 1,785 
3130 3-p Sp.-Roadster $1,975 **6-70"" 2940 5-p Sedan 4d. 1,495 iciaeeatataiaiet 7-p Touring 1,685 
2200 6-p ‘Touring 1,995 | 3750 4-p Roadster wee | 3 14575 | sy3g 0 4cb —— 
3450 5p Sedan ssse | 3800 <-> Sp. tourer 3500 | FORD |. Jo assess 4-p Coupe DeL 2485 
3450 gg 2,350 3700 4-p Phaeton 500 ; 3540 5-p SBroug. Sedan 1,995 
ce anaerer 2400 | 4200 4-p  PetiteCoupe 4.500 | Without Starter and Dem. Rims | ........ 5-p Brg. Sed.DeL. 2,485 
er « a 2,550 3590 5-p  PetiteSedan 2,540 1526 2-p Runabout $260 | ----.--- 5-p Brougham 2d. 1,695 
Standard 4500 4-p DeLuxeCoupe 4,750 1557 With Balloon Tires 305 4070 7-p Sedan DeLuxe 3,085 
5865 8p  Mendster g1125 | 4700 5-p Sedan ,700 ae 4010 7-p Ber. Sed. DeL. 3,185 
2955 5-p Touring "150 | 4800 7-p Sedan 4,750 1607 5-p Touring 290 3530 5-p Victoria 2,185 
3020 2-p Coupe 1195 “6-60” 1640 With Balloon Tires 335 | 9 -- 5-p Victoria DeL. 2,485 
3230 co oe oe 3100 4-p Roadster $1,985 With Starter and Dem. Rims 
ts b> £2 moe 295 | 32900 4-p Sp.Touring $1,985 075) 
ate “ an 1,195 2150 5-p Touring 1,785 1645 2-p Runabout 345 2-p Speedster 2195 
(120 in. W. B.) 500 6 S-p 6 Sodan 445 | 1655 With Balloon Tires 370 | .. 2-p Speedster DeL. 2,485 
ke 2-p Roadster $1,250 DAVIS _ 1728 5-p Touring an 4-p Speedster 2.295 
meas + Pouring 1,295 : “90” 1738 With Balloon Tires 400 | ------- 4-pi Speedster DeL. 2,585 
3765 5 4 * —— tae eo 4-p M. 0’ W. Road. $1,495 1851 2-p Coupe 520 | oc 2-p Enc. Speedster 2,485 
n ,395 915 4-p Legionaire T’r, 1,495 1860 With Ball Tiree 646 | 7" 2-p Enc. Spd. DeL. 2,985 
(128 in. W. B.) 2750 5-p Phaeton 1,395 moon teesee | 4-p Tourster 2.195 
3570 3-p Sp. Roadster $1,495 | s:-- 5-p Sedan 1,595 1961 5-p Sedan, Tudor at 4-p Enc. Speedste 2.585 
3635 5-p Sp. Touring 1,525 3070 5-p Imperial Sedan 1,795 1972 With Balloon Tires 605 4- Enc. Spd ~~ 
$855 4-p Country Club 1,765 3065 5-p  Berline Sedan 1.795 | 1994 5-p Sedan, Fordor 660 | ....... aa Spd. DeL. 3,085 
+++ ll A os 795 “91” 2004 With Balloon Tires 685 | _..... 2 tae 
4025 5-p Brough. Sedan ¥ 995 a ~ wwes 685 | -.------ 5-p Phaeton 1,985 
3940 7-p Sedan 1995 -p oadster 1,795 FRANKLIN +} i} } } }} ~~... 4 S87 5-p PhaetonDeL. 2,185 
CADILLAC | | — a. meal SE “> seers 2,085 
“314” Standard Line 3345 &-p ImperialSedan 2,095 | 2800 3-p SportRoad. $2,750 | ....... Sa Se 
(132 in. W. B.) 3215 5-p Berline Sedan 2,095 2845 5-p Touring 2685 | ri one i ” “yee 
N40 2p C ‘6 - 2965 3-p Coupe 700 | 7" > SLUXe 4,585 
4155 5-p Sedan ete — St. 8 3175 5-p Sedan 3090 | "7 5-p Broug.Sedan 2,395 
4240 7-p oe me , 2970 5-p Roadster $1,895 3080 5-p Sport Sedan 8995 | cts 5-p Brg. Sed. DeL. 2,985 
4075 5-p Brough oars 3100 «=5-p Phaeton 1,895 3275 7-p Limousine 3,275 | ow 5-p Brougham 2d. 2,09 
4360 7-p Imperial a | co tl eae cae | Sp cases 4,400 | ns-e--- 7-> Sedan Dolane 3,488 
“ - ’ v4 - e - 4 
35 6-» Whenerin S085 ape = > an gots — 5-p OxfordSedan 3,172 | .-.------. 7-p Berl. Sed. DeL. 3,585 
Custom Built 3140 5-p SedandeLuxe 2,095 | GARDNER 000000 fo. a oe 3,585 

(132 in.) sisi eee 7-p Sedan (135 in. “g-A% Jo“ 7-p Victoria DeL., 2,885 

3920... Roadster weie $$ 0 EE 3290 5-p Brougham $1,595 | UEXINGTON. 
12007 £238,,in. W. B.) DODGE BROTHERS a. —s 1,39 “Concord” 
-p Touring $3,250 2473 2-p Roadster $885 -p Sport Roadster 1,595 | 2950 5-p Tourin 
,2 , Me 1, 

ote =~ Phaeton 3,250 2593 2-p Special Roadster 955 aoe #4 ag ye 3000 §-p ‘Touring (Enc. i 595 
2288 «5-p. Coupe 4,000 2567 5-p Touring 875 | 3399 ° 1,599 2950 5-p Spec. Touring 1,795 
=e 5-p Sedan 4,150 2695 5-p Spl. Touring — ee eLuxe Sedan 1,895 3200 5-p Sedan 2,185 
re 7-p Suburban 4,285 2708 2-p Coupe “B” 960 “g-A”? 3425 5-p Spec. Sedan 2,445 

7-p Imperial 4,485 2823 2-p Spl. Coupe “B” 1,060 3620 5 B . 
CASE 2995 5-p “PR” Sedan 1,045 3250 a orga — “Minute Man’ 

J. I. C. dt 94 aa : i 3350 4-p Sport Roadster 1995 tye 4 Roadster 2,145 
$260 3-p Roadster $1,840 4 Pas 3480 4-p Cabriolet 245 | 3 > a eet 
3290 5-p Touring 88 icnbd 2-P +: nl A” Sedan 1 oo 3620 5-p Sta. Sedan 1,995 oa 2 Fouring 2,195 
8470 5-p Sp. Touri , 5-p oach j % ne Sretns : -p Lark Tourin 2,345 
a t> sha te. on se5 || Oe SS ee oe | lee CE Ce Touring 2,495 
3640 5-p Sedan 2590 | DUESENBERG GRAY $395 = 7-p Cal-Touring = 2,495 
3650 5-p Brougham 2,590 Straight “8” — 2440 cap sete ooo + 

—" 9 9. 1750 5-p Touring 595 $542 #«+5- > 5 895 
e050 3920 2-p Roadster t 1880 3 C $ p Sedan 2,895 
$95) 6 T-p §6Touring $2,225 3970 4-p Roadster t a. . cn -aeden =o LINCOLN 
ton i-p Sedan 2,975 3700 5-p Phaeton $6,650 2130 a4 edan 845 
CHANDLER “35” 2980 4-p Sp. Phaeton + -p Royal Sedan 975 yh 2p apes a $4,000 
3090 2-p Roadster $1,695 a 5 ae a 4565 4-p Phaeton 1000 
3223 7p spose Touring 1,495 pe “D-1” 4740.0 Sport Touring 4,500 
- ouring 1,595 \ . - . 6 
3309 5-p Brougham 1,695 ;Manufacturers do not quote one eieuad 4885 re Sedan 4°80 
vies > Met. Sedan 1,795 list prices. HUDSON 4760 5-p Sedan 4,900 
a504 75 od y Sedan tts DU PONT “pp” “Super Six” 4890 7-p Sedan 5,100 
cme , 3300 <p ae en $2,600 aad i aan 1,250 4945 7-p Limousine 5,300 
. 355 5-p  ‘Tourin 2,600 . ac , LOCOM , 
‘‘Superior” (Series K) 2800 Subp ae ed 2.750 3425 4-p Brougham 4d. 1,450 — 
sone 2-p Roadster $525 9550 5-p Touring Sedan 3,400 3675 T-p Sedan 1,650 “48” 
-p ouring 525 . 5280 4-p Sportif Tour. "es 
2030 2-p Utility Coupe 675 DURANT HUPMOBILE 5330 7-p ~. seach wl 7,460 
2130 5-p Coach 695 A-22 “Pr 5630 5-p Victoria Sedan 10, 050 
2215 5-p Sedan 775 2300 5-p Touring 810 2620 5-p Touring $1,225 5464 7-p Brougham 10,040 
CHRYSLER “Four” 2380 5-p Spec. Touring 930 2800 5-p Sedan 'og5 | 9640 7-p . Touring Lim. 9900 
(109 in. W. B 2450 4-p Coupe 1,090 spree ; 5868 7-p Enc. Dr. Lim. 10,050 
. W. B.) 2480 4-p Spec. Coupe 1,160 KE 5600 7-p Cabriolet 10,300 
2300 5-p Touring 895 2650 5-p Sedan 1,150 3050 2-p Roadster 1,795 ‘s *» 
“t 2-p Ciub Coupe 995 2710 5-p Spec. Sedan 1,280 rae 4 penemer 1,895 an ur.-8 
Zo o-p ‘oach 1,045 -p ouring 1,795 oly 2-p Roadster 2,150 
2570 5. Std. Sedan 1,095 ELCAR “ ie 3295 2-p Coupe 2,095 3000 5-p Touring 1,785 
“Six” (112% in. W. B.) : a = << a 2,095 | 4-p Coupe 2,265 
2805 4-p Roadster $1,625 2560 5-p Touring $1,095 3410 5-p Sedan 2,195 3400 5-p Sedan 2,250 
29785 5-p Phaeton "39 2900 5-p Coach 1,195 JEWETT 3350 5-p Brougham 2,285 
2895 5-p Coach 1,445 2779 5-p Sedan | 1,395 - $690” 
2935 4-p Coupe 1,795 “6-65” New Day” 4-p Sportif T 5.500 
-p rougham ess |... : ee ae 5-p Sedan ' a ieee 5 por our, = 98 
3060 5-p Sedan 1,695 3779 . | hn a 1, _ niin 5-p SedandeLuxe 1,095 | “~~ ip Reamer or 
3085 5-p Imperial Sedan 1,995 2900 5-p Sedan 1,595 ORDAN 7 >. |. seceess > Tee + 
3090 5-p Crown Sedan 2,095 JORDAN ree 5-p Victoria Sedan 7,390 
**8-80”’ ce 5-p Sed. (divided) 7,490 
(118% in. W. B.) : 75010 
iene. ee teem diee sszes | SiGe 4-p Roadster 2315 | oo 4-p Playboy Road. $1,695 | 2 7500 
: ; 3700 5-p Sp. Touring "2 ees 5-p Sedan 1,845 —" > Cabriolet 7,500 
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| December 24, 1925 MOTOR AGE 4S 
Pri d Weights of C tP Car Model 
SHIP. SHIP. SHIP. SHIP. 
\\ e § ASS. BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE 
McFARLAN ‘6” OVERLAND (Continued) | RICKEN BACKER STUDEBAKER 
66 99? . . 
- SV “93” 6 “Six” (117 in. W. B.) Standard Six 
3700 2-p Roadster $2,650 (112%, in. W. Bee 3-p Roadster $1,595 - 
_... 2p Spec. Roadster 2,900 2443 5-p Sta. Sedan oa eee 5-p Phaeton 2760 3-p Du. Roadster $1,12 
2600 5-p Touring 650 — Ss a 1a | 3-p Coupe Roadster 1695 2810 9=93-p _ Sport Roadster i295 
uw. Tp Touring 2,750 — | 3-p De Luxe 1/82 2870 5-p * Du. Phaeton 1,145 
3850 4-p Coupe 3,180 mpesmeamm sO, ewes 4-p Coupe De Luxe 1,995 2945 3-p Country Club 1,295 
3850 5-p Sedan 3,180 “66”? ithe inte 5-p Spec. Sedan 1 795 2980 o-p Coach ,195 
uw.  Dd-p Spec. Sedan 3,180 ig. jr 5-p De Luxe 1,920 3260 5-p Sedan 1395 
3850 7-p Sedan 3,280 (126 in, Ww. B.) acta 7-p Sedan De Luxe , & 995 3260 o-p Sedan 1,495 
| a.  5-p Sub, Sedan 3,380 3643 4-p Roadster |) eee 5-~ Coach Br’ham 1,595 Special Six 
| fa hen 7-p Sub. Sedan 3,480 3653 5-p Touring 1 ea 5-p DeLuxe 1,720 ares 
. ff 5-p Brougham4d. 3,180 3595 4-p Sp. Touring 2,750 seiemeitees ge 3380 3-p Du. Roadster 1,395 
opy 3753 4-p Coupe 2,585 Eight” (12114 in. W. B.) 3500 4-p Sp. Roadster 1,595 
3937 5-p Sedan i? 2 aa 3-p Roadster 1,995 3495 5-p Du. Phaeton 1,445 
4000 2-p Roadster 5,400 (133 in. W. B) 2 23 3}=20 oo" 5-p Phaeton 1,995 3685 4-p Victoria 1750 
‘ 4600 4-p Sp. Touring 5,600 lio? a 3-p Coupe Roadster 2, 095 3710 5-p Brougham 1.695 
. 4990 4-p Coupe 6,720 3793 7-p Touring 2,785 | _... 3-p De Luxe 20 2520 5-p Coach 1445 
4 5200 4-p ‘Tour. Sedan 6,720 4043 7-p Sedan 2,785 | ........ 4-p Coupe De Luxe 2" 320 3785 5-p Sedan 1.895 
4 5200 7-p ‘Tour. Sedan 6,810 | -s--+:- 5-p Club Sedan 2,725 | ou... 5-p Spec. Sedan 2195 . 
2 ” 6-p Sedan 6,720 4143 7-p Sedan Lim. 2,885 | ....... 5-p De Luxe 2,320 Big Six 
2 7 | no yee LS 7-p Sedan De Luxe 2,395 127 in. W. B. 
=~  — FR nem ene - . »olLU | °° £44392@ im. WW. B.)Y = YC. D- Co h B "h 5 
; cconsece 7-p Enc. Sedan 7,110 (136 in, We. By fn 5-p poy poo _ 1,995 3785 7-p Du. Phaeton 1,775 
= au.  %*p Sub. Sedan 7,110 4060 4-p Runabout 3,950 4030 5-p Coupe 2,045 
5 5200 7-p TownCar 9,009 oor 7 Fay mF phe ROAMER = 7 Brougham 4 @. 2,195 
- . Tourin ’ “e_no- : : 
; “Straight “8” 4942 4-p Coupe 4,650 i“ nag mo gat $890 5-p_Berline 120 
mt ee 2-p Roadster 2650 | 4528 5-p Sedan 4760 | 2 “1. : 
en 4-p Roadster 2,900 | -reroeee 2-p Coupe ae ie oa a. Ga aoaa 120 in. W. B. 
i o ; ee ee " , 
; anon ae eae a ose (143 in. W. B-) 32] oo 5-p Coupe 1,495 3320 3-p Du. Roadster $1495 
5s ff. 5-p Sedan 3180 4199 7-p Touring 3.950 | 7 5-p Sedan DeLuxe 1,695 ae : p Sport Roadster 1645 
sii 5-p Sub. Sedan 3,380 oneeien 5-p Club Sedan 4,890 “g-54-E” (118-138 in. W. B.) 3750 = rs oly Phaeton 1,575 
nani 7-p Sedan 3.280 | 4655 7-p Sedan 5,000 com tine ° $35 —_— .—- 1,750 
snes 7-p Sub. Sedan 3480 | 4710 7-p Sedan Lim. mamin- or ett P an ,995 
;. Ff . ‘a 4-p Coupe $180 | payge oo . } 3\| css 4-p Sport 2,235 | STUTZ 
| 5-p  Coach-Broug. 3,180 a nj .  %-p Tourer 9 285 “g-94” 
ee 5-p Town Car 4,6”)0 21-24 3. ; 
= [sae 5p TownCar 4,699 | ... gp Phaeton © $2,165 | p Cabriolet 2,750 
5 ——— wa 3935 7-p Phaeton 2,165 “4-75-E” (128 in. W. B.) 3640 5-p ‘Touring 139 
7 4325 5-p Sedan De Luxe 2, 395 “Custom Built” 3940 4-p Coupe 3050 
D 3695 2-p Roadster $3,295 4325 7-p Sedan De Luxe 2,840 3926 5-p Sedan 2050 
5 3604. 5-p Phaeton enamel Risin 2-p Speedster 3,485 ' 
35 3704 T-p Touring 3,295 PEERLESS — J ss 3-p Sport 3,285 6-95” 
35 3799 5-p Broug.Coupe 3,295 — i =_ ~~ ae 2,985 | 4064 5-p  Sportst 
35 3754 4-p Victoria Coupe 3,295 (126 in. W. B.) “g-88” (138 in. W 4152 7- orem so s.98° 
| 3616 2-p Std. Coupe 3,295 (138 in. W. B.) 7-p Tourster 3,070 
35 p - Coup 3175 6-p Touring $1,895 | ........ 4-p Roadster 2,750 4305 5-p Sportbrohm. 3,785 
85 aaee . om De Luxe rit 3425 5-p Coupe faa 5-p Sport 2,750 4622 7-p Suburban 3,935 
- 3999 - Sedan "370 3500 5-p Sedan 2,395 |... % — ett 4675 7-p Berline 4,035 
3974 T-p Sedan DeLuxe 3,850 133 in. W.B) 4} “P ourer 2,585 
85 3969 5-p Sedan Lim. 3,900 aS | le , > tenene —_ “go” 
85 2°975 3275 2-p Roadster 2,195 | nxeneeed i 3-p Cabriolet 2,950 60 
3999 7-p Sedan Lim. 3300 7-p Touring 1,995 | ------+ 5-p Spec, Sedan 3,785 3030 4-p Sp. Roadster $1,650 
85 MOON 3700 T-p Sedan — 2,595 | ---seee0 7-p Sedan (136-in. 3025 5-p ClubPhaeton 1,450 
os Series “A” 3825 7-p Limousine 2,695 W. B.) 2 285 comes 2-p Coupe 1435 
5 ; 5- R 1s 
2490 5-p Roadster $1,395 “6-809 = | sess 5-p Brougham 2.39 D oyal Sedan 1,825 
“ 9675  §-p Cab. Roadster 1,595 a . - . 895 | 3005 5-p Brougham 1,495 
nf 2510 5-p Touring 195 n. W. B.) ROLLS-ROYCE 
~ 9750 5-p Coach 1,395 |  -------- 5-p Sedan 3 Chassis tt WILLS SAINTE CLAIRE 
So 2750 5-p DeL. ony eet 3310 5-p Std. Sedan 1,595 ‘“B-68” 
2850 5- Std. Sedan 1, 
anes 5-p DeL. Sedan 4d. 1,695 “8-67” tT Manufacturers do not quote .(127 in. W. B.) 
3950 4-p Phaeton 2,845 list prices. 3500 7-p  Phaet 
95 London 3995 7-p Phaeton 2,895 TANLEY 3495 4-p Cou “i. $2,885 
95 3970 5-p Sp. Touring 1,985 4300 5-p Tn. Brougham 3,495 S 3520 5-p re = one 
95 3290 7-p Touring tar pee a yt ‘69599 3635 7-p Sedan rye 
- Petite Sedan ,540 -p Sub. Sedan ’ 3570 p 1 
oz —= -™ cas le eta se | 2 to oS ongee | one fm Lam * * 2 
NASH 4100 4-p  VictoriaCoupe 3,245 3800 5-p Sedan 3,300 | ° 7> Tow — 4,085 
“Special” 4150 5-p Sub. Coupe 3,295 STAR n Var 5,500 
145 2870 2-p Roadster $1,115 PIERCE- Mem, wg 5 a “C-68” 
195 2980 5-p Touring 1,135 = oe uaaiiatie %4 Sooner roe (Custom Built 127 in. W. B.) 
195 3030 2-p BusinessCoupe 1,165 | ..  . J. gs 59 | . 5p Sedan 4 a 805 3350 4 
345 3120 5-p  Sedan2d. 1215 | 4350 2-p Runabout $5,250 ati 00 4 (Gan Rn 3,300 
495 3300 5-p Sedan4d. 1,445 4500 4-p Touring 5,25 Standard “6 othe fe Cab. Roadster 3,785 
495 4590 7-p Touring 5,250 | nncecee —cneeee Coupster $745 : o-p GrayG.Trav. 3,300 
495 “‘Advanced” 4730  3-p Coupe gi Coupe 820 te 5-p Sedan 085 
oe (121 in. W. B.) p> aed - Sedan $,900 aeeeseee 5-p Coach 880 35,70 ie —, 4,100 
- edan 7, : - % rougnam 4,10 
roe 3-p a ag + 4750 pe Coupe Sedan 6,900 STEARNS-KNIGHT 3710 7-p Limousine ret 
34 5-p ouring , 4730 6- Brougham 6,800 “B” (4 : 
000 3550 5-p Sedan 2d. 1,425 4850 7-p Limousine i t= 4-p fl on $1,795 Sa Sy rs 
000 “Advanced” 5060 7-p Enclosed Lim. 7,000 3775 5-p Touring | 59 3410 4-p Roadster 2,800 
000 . 4780 7-p French Lim. 7,000 4250 5-p Sedan 2095 3550 5-p Gray G. Trav. 2,800 
500 (127 in, W. B.) 4730 6-p Landaulet 7,000 3750 4-p Coupe Br’ham 1,895 re 7 Cab. Roadster 3,285 
4 3480 7-p Touring 1,490 “gor ti ( twsi‘i 5-p Brougham 2,095 3630 aon — 2,385 
100 8750 5-p Coupe 4 4. 1,990 3205 2-p Roadster 2,895 3680 -p Brougham 3,185 
It 3830 % Sedan 090 3260 4-p, Phaeton Y¥’ ea 2-p Roadster 2,495 5-p Sedan 185 
300 tp , 3775 3775 7-p Ss 
3385 7-p Phaeton 2,895 Ss & so 2,395 | 3oa5 >, 3,285 
OAKLAND 3430 5-p Coach 3,150 saa 2 a eo 7-p Limousine 3,385 
“6” 9265 4-p CoupeLandau 3,820 2 oupe “WW- 
38 6p Coupe ees | 4275 4-p Sp. Coupe 3150 W-6 Vogue” 
460 3500 Sep a O28 = 3 SS 3,895 | $973 ab —_ + 395 a 
ARK -p ouring , 3560 #£T- Sedar 3,995 ad -p p. bBrougnam , 7 
oer 2640 §-p Coach 1,095 3615 7p ‘ne. Dr, lam. 4 o4 eonasace 4-p Sp. Sedan 3,395 ob. 7? a on ama $3,400 
040 7. FS Landau Coupe 1,125 | pro : “C” (6) 3905 7-p Sedan 3°50 
ri -p Sedan , ‘ Sede 
80 e885 «Sp LandauSedan 1,295 op g” es fe eee 1,875 3835 7-p Limousine 3,385 
300 OLDSMOBILE 3350 2-p Roadster $1,665 3550  2-p Sport Coupe 2,185 WILLYS- KNIGHT 
3182 5-p Sp. Touring : 3650» 5- Coupe Br’h “65”? 
66QQ99 p pe Briham 2,285 65 
30 3250 2-p Coupe 1,495 3700 5-p Sedan 2,475 
» 150 2235 5-p Touring $875 3400 5-p Sedan 4d. 1,565 8700 5-p Brougham 2,475 2900 5-p Touring $1,195 
1.785 2445 5-p Sp. Touring 980 3400 5-p Spec. Sedan ft fae 5-p Brough. Sedan 2, 480 2955 3-p Coupe ,39 
2265 2460 5-p Coach 950 3090 5-p Sedan 1,450 
REVERE 
2,285 2660 5-p DeLuxeCoach 1,040 — STEVENS-DURYEA 3062 5-p Coupe Sedan 1,395 
2,285 2535 5-p Sedan ,025 25 5300 2-p Roadster $8,150 3119 5-p Brougham 1,595 
2735 5-p De Luxe Sedan 1,115 3900 2-p Sp. Roadster $2,750 5500 7-p Touring 7,500 “66”? 
OVERLAND 3975 4-p Speedster ,75 5425 4-p Sp. Touring 7,750 
5,500 4050 5-p Touring 2,750 5600 4-p Coupe ,000 3323 2-p Roadster 1,750 
5,900 “91” 4 4300 5-p Sedan 3,800 5730 4-p Sedan 10,000 3395 5-p Touring 1,750 
6,950 (100 in. W. B.) ‘wy? 5850 6-p Sedan 9,675 3566 7-p Touring 1,950 
7,390 1 ; 5750 6-p Town Brough. 10, hi 8582 5-p Coupe Sedan 2,095 
7.450 918 §-p ‘Touring $495 370). 2-p Roadster 3,200 6100 6-p Vestibule Lim. 9,67 3672 5-p Brougham 095 
7, 5000 ooae 2-p Coupe = 3800 4-p Sportster 3,200 6210 7-p Vestibule Lim. 10375 3664 4-p Coupe 2.195 
7,500 +++ 5-p Sedan DeLuxe _ 69 3970 5-p Touring 3,200 6150 7-p % Limousine 10,175 3686 5-p Sedan 2 295 
7,500 5-p Std. Sedan2d. 595 4400 5-p Sedan 4,000 6200 7-p Cabriolet 10,175 3822 7-p Sedan 2,495 
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Strom Ball Bearings 


Insure greater dependability 
with much longer life 


ip insure utmost dependability of 
service, the engineers of Amer- 
ica’s leading makes of automobiles 
are specifying Strom and Super- 
Strom Ball Bearings for use in all 
vital parts, particularly in transmis- 
sions, differentials and rear axles. 


For Strom Ball Bearings increase 
the life of the part—give continued 
smoothness and quietness of opera- 
tion by reducing friction and vibra- 
tion to the minimum. Their 
superiority is proved by their end:ur- 
ing accuracy and much greater 
resistance to wear. They hold the 
axle or shaft in permanently rigid 
alignment, thus insuring longer life 
with greater dependability and free- 
dom from repair expense. 


The new Super-Strom is a stock 
bearing—of the deep grooved type 





Sitom 


without filling slots. It offers in- 
creased load-carrying capacity by the 
use of more or larger balls. In 
dimensional accuracy and concentri- 
city, it compares favorably with 
bearings made to special specifica- 
tions. Retainers are unusually sturdy 
—accurately pressed, rigidly riveted. 
The special analysis steel used in its 
manufacture is heat-treated through- 
out—not merely case-hardened—thus 
providing uniform hardness with 
elasticity which results in exceptional 
durability. 


Strom Ball Bearings are available 
in quantity production—in a wide 
variety of types and sizes. Write 
for catalog and tables of load capaci- 
ties at different r.p.m. and other tech- 
nical data. Our engineers welcome 
inquiries. 





STROM BALL BEARING MFG. CO., 4551 Palmer Street, Chicago, Ill. 
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SUPER-STROM BALL 
BEARINGS are standard 
equipment in America’s 
most popular high-grade 
truck and the world’s finest- 
engineered motor car. 










Super-Strom 
deep groove, 
radial bearing 





Double-row, deep- 
groove, radial bearing, 
bronze retainer 





Angular contact 
‘bearing, combination 
radial and thrust 





Adapter Ang bearing, 


with sleeve 
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Hyatt Bearings Improve - 
Transmissions at Low Cost 


Manufacturers inincreasing num- 2 
bers are adopting Hyatt Roller 
Bearings for their transmissions 
because time and experience have 
shown them to possess in high 
degree these superior advantages: 


By building your transmissions fully Hyatt- 
equipped you secure all of the advantages 
listed herewith. Hyatt Bearings simplify 
production operations and thereby reduce 
costs. You will find, too, as other manu- 
facturers have already found, that Hyatt 
Bearings build and keep the profitable good 
will of both dealers and customers through 
their appreciation of quiet, economical and 
enduring transmission performance. 


1. Quietness due to dampening of 
gear noise. 


2. Maintenance of quietness due 
to minimum wear. 


3. Ease of assembly. 


4. Uniform production output. 


HYATT ROLLER BEARING COMPANY 


NEW YORK DETROIT CHICAGO SAN FRANCISCO 


WORCESTER PHILADELPHIA 
PITTSBURGH 


5. Elimination of extra locking 
and adjusting parts. 


CHARLOTTE 
CLEVELAND 


HYATT 


Quiet 
Roller Bearings 


6. Elimination of threading of 
shafts. 


7. Positive lubrication of all parts. 


8. Permanence due to durability. 






TRE SIGN OF OFFICIAL HYATT SERVICE 










_ Uniteo Motors 
- wY 






SErvict 
HYATT 


MOLLER BEARINGS 
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Our Service Helps 
to Prevent Trouble 








UR kind of service makes bat- 
teries last longer, helps your 
cars win fitting appreciation, and 
saves time and money for the 
owner. We’re handy to car owners 
everywhere, identified always by 


the Willard Sign. 
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SPARK PLUGS 
SPEEDOMETERS 
AIR CLEANERS 











New AC Spark Plugs 


A new design, new al- 
loy for sparking points, 
new electrically fused 
Kyanite insulator core 
and a new glaze. 


AC Carbon - proof 
Plugs are also made in 
all sizes. 


The demand for AC 
Spark Plugs is assured 
through their useas fac- 
tory equipment on the following cars: 


Ajax Davis Nash 
Apperson Dodge Oakland 

uick Brothers Oldsmobile 
Cadillac Durant aige 
Case Essex Star 
Chandler Flint Velie 
Chevrolet Hudson Westcott 
Chrysler Hupmobile Wills Sainte 
Cleveland Kissel Claire 

. Marmon 


Vew AC 1075 tor Fords 


The special features of 
the AC 1075 make it the 
most desirable plug for 
Fords. Dealers are build- 
ing a big and profitable 
® business by emphasizing 
these features in making 
sales: 





1 Spring Terminal Clip 
2 Heavy Body Porcelain 


>» Hexagon of extra length permits 
easy and positive application of 
spark plug wrench 


© High Temperature Fins — Patent- 
ed carbon-proof Porcelain 


5 Drip electrode forms natural Oil 
Drain 


Made in both one and two-piece design. 





ee 
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Deacers 


who carry AC 
products can 
build a profit- 
able business. 


© © 


The demand is 
assured because 
of their use as 
car equipment. 


© 


They are backed 
by strong adver- 
tising. 


© © © 


| AC — Py Company, FLINT, snags 


4s of AC Spark Play i— AC Speedemete 
4 | A ‘eave? 
AC-SPHINX AC-OLEO 
Birmingham Levallois-Perret 
ENGLAND FRANCE 
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The Model for Fords 


There is proof of the quality of AC Speed- 
ometers in the fact that they are used as 
original factory equipment on Buick, Cadil- 
lac, Chandler, Chevrolet, Chrysler, oa 
Oakland, Oldsmobile, Peerless and G.M.C 
trucks. 

The AC Speedometer for Fords is of the 
same quality as furnished the above manufac- 
turers for their original factory equipment. 


The AC Direct Drive does away with the 


troublesome swivel joint and insures con- 
tinuously satisfactory service. 
Packed complete with all attachments. 


AC Air C leaners 





The AC Air Cleaner prevents dust from 
entering the motor through the air intake 
of the carburetor. 

Dust is the same as an abrasive compound 
and causes excessive wear on all the mo- 
tor’s moving parts. 

AC Air Cleaners are original factory equipment on the 
1926 models of Nash, Buick and Oakland. 

Installation is easy as it connects directly to the carburetor. 
Once installed it requires no attention as there are no mov- 
ing parts to get out of order. Packed complete with all 
attachments. 


Bros., Ford, Maxwell, Oldsmobile, Star, Studebaker, as well 


Models are now ready for Chevrolet, Chrysler Four, Dodge 
as the 1925 and earlier models of Buick, Nash and Oakland. 
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Time to Re-tire 
Get a FISK 
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Prosperity Came 
when this Company featured the Boy 


“Original order—$150. 


Now largest dealers in their com- 
munity, which supported three im- 
portant tire dealers when they 
opened their place of business. 


100% Fisk—single deliveries run 
into four figures.” 


Pennsylvania. 


Decide Now to 
Feature the Boy Trade-mark 







TRADE MARK 
REG. U. S. PAT. OFF, 





Featuring the Boy 
has been profitable for this dealer 


“In five years this dealer’s business 
has grown from his first small 
order for eighteen Red-Top tires to 
a business of about $10,000 in 1925. 
Mr. Ellis is a Ford dealer in a town 
of 1,000 car registrations. He does 
not handle general accessory busi- 
ness, but is a 100% Fisk booster.” 


Ohio. 


The Fisk Tire Company, Inc., 





Chicopee Falls, Mass. 


December 24, 1925 
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L yr foe 
“CPark of the‘Business” 


F an automotive merchant could travel through the country asking 
hundreds of other automotive merchants about their methods of 
doing business—if he could find out why some businesses have failed and 
others prospered— if he could hear the personal stories of success from 
the acknowledged leaders of the automotive trade—if he could do this 
he would return home a far broader man and a more progressive dealer 
than when he started. His mind would be filled with new ideas. His 
enthusiasm would be kindled. And his business would reflect the valu- 
able lessons learned. 








’ : MOTOR AGE is making such a trip possible to 
MF a, thousands of automotive merchants the world over. 


AN Z Yet these men need never leave their desks, for in 


a a (OL |e GE \ \ its columns MOTOR AGE presents information of 


\ inestimable value gathered from every conceivable 


Vi we \ source. 


a. 
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KS 5 S. Wabash Ave. Chicago, Ill. 
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FROM THE STUDY 
OF LIGHT COME 
VICTOR LAMPS 
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Victorgrams 
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THERE’S A VICTOR 
LAMP FOR EVERY 
AUTOMOTIVE NEED 











VOL. 1. NO. 3. 


EDITED BY VICTOR LIGHT 
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“The only road lighting law 
there is around here is that one 
I passed myself,” said Clardy, 
pointing to his famous sign. 


““4 7OU don’t need lighting laws 

to sell automobile lamps” 
continued Clardy, “the universal 
law of self-protection is far more 
effective than any man-made law. 


“I simply put it to work for my 
own profit. 


“Every man in there tests the 
lamps on every car we handle be- 
fore he lets it out on the road. 


“The result you have just put 
down in your book in the shape 
of orders.” 


“And believe me, Mr. Clardy, it’s 
some result,’’ commented 
Weaver, the salesman for Ajax 
Motor Supply. 


“Your orders for replacement 
lamps, reflectors, lenses and bulbs 
are just six times what they were 





last month. That’s why I thought 
they must be enforcing a road 
light law here.” 


Clardy chuckled. “Oh, I’m some 
little law maker. And the funny 
part of it is, the men are keener 
for my idea than I ever was. 


‘‘They see it work. They hear 
what the car owner has to say 
about it. 


““One man who has kept his car 
here for several years said to 
Dawson the other day, ‘Do you 
know, Jim, that for the first time 
since I have been driving a car 
I can drive nights without being 
scared out of my wits? Thosehead- 
lights of mine, since you adjusted 
them and put in those Victor 
Brown reflectors, actually light the 
road. It’s nearly as easy as driving 
in daylight.” 








Weaver closed his order book 
which was now worth several 
hundred dollars more than it was 
when he came, and with a hearty 
handshake was on his way. 


Later when he was enjoying a 
good cigar in the Pullman smoker 
he got to thinking about Clardy 
and his safety-selling plan. 


“By George, I believe it would 
pay my house to supply signs like 
Clardy’s to all our customers. I’m 
going to put it up to the old man. 
With a ‘Don’t forget to test the 
lights’ sign in every garage on my 
list I'd have several hundred 
Clardys to fatten my order book.” 


* * * * 


To all the potential Clardys, the 
Cincinnati Victor Company offers 
their full experience in selling 
better road lighting. 


Write us today. Let us help you 
to make more money by selling 


| more lamps and automobile light- 


ing equipment. 
Use the coupon below. The book 
that weoffer should beinthehands 


of every garage and service station 
owner in America. IT’S FREE! 


712 - 720 Reading Road, 
CINCINNATI,“ OHIO 








4 From the study of Light 
come Victor jake i 





FILL IN AND MAIL THIS COUPON | 
AND WE WILL SEND YOU FREE COPY 

OF 28-PAGE BOOK ON MOTOR. | 
VEHICLE HEADLIGHTING. 


THE CINCINNATI VICTOR CO. 


716 Reading Road 
CINCINNATI OHIO 
i 
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Perhaps YOU have an old truck that 
would do more work with a BROWN- 
LIPE GEAR TRANSMISSION. 













Us ‘Used Truck Becomes Ficet Leader 
~ with a BROWN-LIPE TRANSMISSION / 


4y Philip Bremer, Truck Owner 
Rochester, N.Y. 


“I was up against it last year. I had a 1918, 3-speed, 5-ton truck. The fleet 
I worked with included several new 1925 models of the same make with 4 


speeds. Invariably they beat me to the dump. My services were not in 
former demand. 


“I figured on buying a new truck, and found it would cost me $4,000 in 
addition to my old one. I was worrying about this when a friend suggested 
I see the Genuine Parts Sales Inc., of this city. For $506 they installed 


ahead of the old transmission, a BROWN-LIPE GEAR Model 60 3-speed 
Supplementary Transmission. 


“Now things are changed. I may be second or third in line for loading, but 
I’m first at the dump. With my Brown-Lipe Transmission in direct, I have 
my original three speeds, and the high and low ranges each gives me three 


more forward and one more in reverse, making nine speeds going and 
three backing up. 


“The low range lets me pull through where the other fellows get stalled. In 
the high range, I can run away from them on the road. A touring car 
paced me one day and I showed a 27-mile gait, loaded! The boys now bet 
on me against any other 5-tonner that comes along. 


“T pull a third more tonnage a day than ever before and haven’t had a bit 
of trouble. No sir, I wouldn’t take that Brown-Lipe Supplementary Trans- 
mission off for $1,000. I’m always in demand now!” 


(ali (Puerreey. 


pow N-Lip . | 
p t If you know anyone with a problem like Mr. Bremer’s, 
GEAR CO. | we can help him. Complete mechanical details about 


the Bremer installation sent free upon request. 








| BROWN-LIPE GEAR CO. — Syracuse, N.U.- 


SAN FRANCISCO CHICAGO DETROIT NEW YORK LONDON, ENG. 
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TO THE TRADE 


WRITE TODAY for tickets for the TRADE SESSIONS of the National 
Automobile Shows. They will be available for admission from 
10 A. M. to 1 P. M. on Monday and Tuesday at each show. The head 
of every concern in the industry, and his principal representatives, are 
entitled to admission. If you write now your show tickets will cost 
you two cents—for postage. If you don’t, it may cost you dollars worth 
of time standing in line. 






























26th Annual 
NATIONAL 


Auto 
Shows 


Auspices of National Automobile Chamber of Commerce, Inc. 





/— Wea 








AT NEW YORK : 


GRAND CENTRAL PALACE 
JANUARY 9th to 16th . 





AT CHICAGO 


COLISEUM - - - 
JANUARY 30th to FEBRUARY 6th - 


S. A. MILES, Manager 
366 Madison Ave., New York 


| The Big Show Back in Grand Central Palace| 
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A dependable automobile 
engine under300 cu. inches 
showing this power curve 
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HE new car has a vertical eight motor of 287.27 cu. in. piston 
displacement, with cylinders of 3 3/16 in. bore and 4 1/2 in. 

stroke. 

The above power curve chart shows that the motor develops: 


28 H.P. at 800 R.P.M. 52 H.P. at 1400 R.P.M. 
73 H.P. at 2000 R.P.M. 86 H.P. at 2600 R. P.M. 
90 H. P. plus at 3400 R.P.M. 


The perfect curve gives an indication of the motor’s remarkable 
accelerating abilities at almost any speed. 


In actual road demonstration, a stop-watch test showed that the 
car accelerates from 10 to 50 miles per hour in less than 15 seconds, 
with a 5-to-l1 gear ratio. 


, Furthermore, road demonstration has shown the entire chassis to 
be so well co-ordinated and balanced that the full power of the 
. eye * e a 2 

motor may be utilized when desired, without vibration. 


*These facts have been verified by the 
technical expert of this publication 





See next page 
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efficiency, for its radical reduction in the num- 
ber of moving parts, and for its elimination of 
vibration. 


, S | HE motor of the new car represents progres- 
f sive experimental work covering a period of 
nearly ten years and involving the investment 
of large sums of money. 
Its design is remarkable for its simplicity and 
The valves are overhead, and are operated without 
either rocker-arms, push-rods, or rollers; the over- 
head camshaft operating directly on the tappets. 
There are but two contact points—one from cam- 
shaft to tappet, the other from valve to valve-seat. 
The crankshaft has nine bearings, with a total of 


, 120.5 square inches of bearing surface—exceeding 
that of any other present motor of its capacity. 


Delco dual ignition operates two spark plugs in 





each cylinder, from opposite points. The firing 
of the gas charge from two points lessens the 
actual burning time, increases the mixture tur- 
bulence and thereby delivers a greater explosive 
force against the piston head. Knocking is elim- 
inated, acceleration is improved, greater speeds 
are attainable and longer and harder “pulls” 
may be negotiated. 


A triple-duty rectifier keeps the crankcase oil at 
its original consistency, eliminating all foreign 
matter, gasoline and water. 





PESTER TE: 


AI statement by 











Al word to dealers by 
the manufacturer: 


OR trade reasons, the name of the new 

car cannot yet be divulged, and for sim- 
ilar reasons all signatures are omitted from 
this advertisement. However, you are as- 
sured by the publishers of this paper that 
the company behind these statements is a 
thoroughly sound and fully experiencedone. 
The car will be sold at a competitive price. 













Dealers who are interested by these ad- 
vance announcements are invited to write 
for fuller details, addressing “Manufacturer 
New Car’, care of Motor Age, 5 South 
Wabash Avenue, Chicago. 


Such communication will in no way com- 
mit or obligate the inquirer. All dealers 
nowrepresenting this manufacturer have 
been advised of the forthcoming new car. 


see preceding page 





the chief engineer of the 
new car 


‘The motor of the new car will, I confidently ex- 
pect, be recognized by the automotive engineering 
profession as a decided advance toward the common 
goal of greater simplicity, maximum efficiency, and 





elimination of vibration. 


‘In evolving this motor, I have had associated with 
me a pioneer designer of overhead-valve engines, 
a former chief engineer of a famous foreign auto- 
mobile organization, and two of America’s leading 
engineers. 


“While in some ways, this automobile appears to 
be a radical departure from earlier practice, it util- 
izes only tried and sound principles. It is the new 
application and combination of these principles 
which result in such a remarkable automobile.” 


{This statement will reappear in the 
December 31st issue of this publica- 
tion, over the signature of the writer.} 
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Van says—‘Lots o° transmission linings last, 
( but are they any good while they’re lastin’?” 
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1 A New Reason 
for Using 


| The real use of Ford transmission lin- 
ing is to operate the gears and brakes— 
not just to last. If gears don’t work right, 
the driver may wish his lining wouldn't 
last so long! 












































In the days when you had to take the 
Ford apart to get the bands out, there 
was some excuse for lining which just 4 
lasted. But with the new style bands, 
lining is a matter of satisfaction—and 
price. 





Funny thing, though—Gilmer “46” not only 
gives smoother operation and stronger grip. It 
also lasts with the best. 


Gilmer lining is cotton. Gil- 
mer treats the lining so that it 
stays cotton when the oil is hot. 


Gilmer “46” is best value for a 
reasonable price. Ask your job- 


ber for it. 


L. H. Gilmer Co. 


Lees Philadelphia ES eee 


ex 


All-rubber Radiator Seentien 


Gilmer Radiator Connections are 
cut ready to put on and include rub- 
ber clamps—no metal ones needed. 
They last better and grip better than 
fabric hose. 





x oS 


They save your time. That’s where 
Ces = the customer saves. They give you a 
; | good profit. That’s where you save. 
) .% * Order from your jobber. 





Ben, eee S 
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Packard Cable Assortments 
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AUTOMOTIVE CABLES Ss een e woe fb esesees | pee: 
A STANDARD STYLE FOR EVERY 4 ii > a aeices 
AUTOMOTIVE REQUIREMENT t —— —+%; 2353.57: 
ManuractiaLt BY = re <r" : Hi : 
T h ° h ° ° b Cc t ° a THE PACKARD ELECTRIC CO. WARREN, OHIO es ; : : 
is neat §s ipping ox ontains feaptiidt Sait it 
Packard Merchandiser with complete Saris 
ten spool assortment of cable—an in- a 
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struction card — list price schedule o— Benarneriys naman oe Seep 
Packard Wiring Chart, and a handsome = Sstrrecs, 
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The Packard Wiring Chart 
shows by trade number the proper 
cable for every requirement on all 
American made automobiles and 
trucks. It saves valuable time. 








STARTING CABLE (Flexible Weatherproof) yf 


PORTABLE CORD 











Se, TH, TRMARD Platy Ponlaa.e 


SPOTLIGHT CORD 


(39. FASBAMY IB CAUER WE Re, 








BATTERY CHARGING CABLE 





So. 19. P4tHARe AR GAUGE PLE Ne. le 


ALWAYS ORDER 8Y TRADE NUMBER 














The trade number and gauge 











‘ The Packard: Merchandiser, car- ae size of the cable is shown on the 
rying Assortment “A”, cost com- : end of the spool and stays there 
plete $28.20. This assortment will Handsome display card showing until the last foot of cable has | 
take care of any car on the road. all cables in true-to-life colors. been used. 


That there is money in re-wiring cars has been full profit making possibilities. 
proven by a great many up-and-doing Service Sta- More than 400 leading Automotive Jobbers are 
tions in all parts of the country. The Packard Cable Packard distributors. Ask your Jobber Salesman for 
Merchandiser with accompanying sales helps is with- all of the details or we would be pleased to have you | 
out question the greatest step ever taken toward write us direct. 
developing this phase of automotive servicing to its 


THE PACKARD ELECTRIC COMPANY 
Warren, Ohio. , \ 


Sackad. 1s never seen, except on goods of honest value 
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HIS has been a record 
breaking year for 

; Chevrolet dealers. © 
‘Their books for 1925 
Show the biggest as 
well as the most pros- 
perous year’s busti- 
ness they have ever 
enjoyed— 


Ry 


| QUALITY/AT LOW COST 
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The Oakland Harmonic Balancer 





This remarkable new feature imparts an unmatched freedom from vibration to the s B. Siz-cylinder engine 

Oakland Six engine, and in a manner that is simplicity itself. Torsional vibration inany A. New Oakiand Siz without Harmonic 

automobile engine is caused by the twist of the pe under repeated piston impulses. enginewsth the Har- Balancer ‘sane -- “ 
he Harmonic Balancer—built into the Oakland crankshaft—exerts an equal twist- uniformly emecth having vibration 

ing force in the opposite direction, which counteracts the twist of the crankshaft, thus sto at all speeds. ae. 

ping vibration at its source. This means new thrills of motoring pleasure, longer car life Readings taken with the crankshaft indicator, 


adevice for measuring torsional vibration. 











The outstanding superiority of the new 
Oakland Six, its ever growing nation-wide 
popularity and Oakland’s extremely liberal 
discount, all are vital reasons why Oakland 1s 
winning and holding good dealers everywhere. 


Roadster Touring Coach Landau Coupe Sedan Landau Sedan 
(Old Price $1095) (Old Price $1095) (Old Price $1215) (Old Price $1295) (Old Price $1545) (Old Price $1645) 


All Prices at Factory 


WINNING AND HOLDING GOOD WILL 


OAKLAND SIx 


RK OF DB UV C F GEN EB R A L MO TFT O R 
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Millions of automobiles are proving in every day 
performance the wisdom of their designers in incor- 


porating New Departure Ball Bearings into their 
design. 


The advantages of New Departures are increasingly 
apparent, as they are seen to give perfect performance 
day after day, year after year, with a minimum of atten- 


tion, while other bearing types require adjustment and 
replacement. 


The chances are ten to one that there are New 





Departures in the car you sell. Be sure to stress the 
advantages of this high quality, high duty, precision 
ball bearing in your selling talk. 


Find out where these bearings are located. Ask us 
for literature. “Know your stuff.” 








THE NEW DEPARTURE MANUFACTURING COMPANY 
5 DETROIT Bristol, Connecticut CHICAGO 





249D 


“Outsell Because They Excel 
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COMING! 


The 26th National Shows Issue 
and Specification Number 





January 7, 1926 


As good as going to the shows, for those who can’t be there. A 
permanent record of everything important for those who do or 
do not attend. An issue everyone always saves for its— 


News! Facts! Special Features ! 


There will be about 40 pages of up-to-date specifications of pas- 
! senger cars, trucks, taxicabs, tractors and motorcycles—a feature 
always in demand for months after the entire issue is exhausted. 


There will be serial numbers and dates of manufacture for all cars 
now on the market. This is information that dealers must refer 
to for many months to come. 


There will be weights and prices of all cars on the market—infor- 
mation everyone must have who buys or sells cars. 


Besides all the news and gossip of the shows! 


MOTOR 


5 So. Wabash Ave. - - - - - | 
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First Advertising Forms 
Close in Chicago 
December 31, 1925 


Last Forms Close at Noon 
January 4, 1926 


For the next six months—or longer—thousands of copies of the 
National Shows Issue and Specification Number of MOTOR 
AGE will stay on the desks of buyers for ready reference. It 


happens every year. Andit pays torun advertisements that stay 
alive for half a year or longer. 


Your Copy Should Be There 


The buying interest of thousands of dealers, who sell the things 
you make, will center on the January 7th issue of MOTOR AGE. 
That is why your advertising copy should be there. 


In this particular issue you advertise under the most favorable 
conditions. The interest you ordinarily have to create is already 
active. The buying spirit it often takes you months to cultivate, 
is automatically at its height. The January air is charged with 


“What shall I stock this season?”—and the answer is what you 
have to say. 


Send your copy, or reserve your space. NOW IS THE TIME 
TO SELL THE AUTOMOTIVE DEALER. 


- + « « « « « Chicago, Ill. 
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A 


Personal 
Invitation 


Coming— 





b pen management of The Hollenden Hotel takes pleasure in 
extending to the readers of Motor Age a cordial personal 
invitation to make The Hollenden their home when in Cleve- 


° land. There is nothing better in Cleveland in the way of 
The 6th N a t 10)Nn 9 | large cheerful rooms fully furnished and modern in every 
respect; courteous, unobtrusive service; an atmosphere of 
homelike comfort and refined surroundings; food of the 


Shows Issue and Spec is very best, served in the traditional Hollenden manner and a 


schedule of rates and charges as low as that of any good 
hotel in the country. 


fication Number of The Hollenden Coffee Shop is noted for its good food and 


rapid table and counter service. 
I want to assure you of my personal attention to your com- 
fort while you’re at The Hollenden. 


In Cleveland It’s | General Mgr. 


THE HOLLENDEN 


Superior Avenue at E. 6th Street, Cleveland, Ohio 


TANBAC 


F 
etait, IBRE SHEET PACKING 


= Wherever There Is 
sive description of Ne No Heat 


everything new that 








January 7, 1926 





\ % Conn matt 


appears at the National \ . 
Shows will be given in N: 2O>® 


~3 


this and other January N gs 


Ss 











py ~~ 


7 <= 


Issues. 
S TANPAC for the Intake Manifold 


TENAX for the Exhaust Manifold 


Together with TENAX Asbestos Packing—for use where 
there is heat—TANPAC is one of the most important units 


in repair shop equipment. There are more than 25 uses 
- for both of these products on every car. 


Ask your jobber for them. Call them by name. And 
write us for literature covering the entire ADVANCE Line. 


Advance Packing & Supply Co. 
808 Washington Blvd. Chicago 
en te a Set Industries, Inc., Los Angeles, 
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OPENS and CLOSES Doors AUTOMATICALLY 


The New Improved . 


Touch any of the Air-Lec receives its 
conveniently lo- AIR.-] F< | power from the 
cated switches—and ' compressed air from 


the doors, no matter your regular air line 
Soey ena, aan ae Adapted To Any Style Door No Matter How Large 








—a hot shot battery 
tomatically, swiftly 


furnishes the cur- 
and silently. Touch soa rent. The cost of 
the switch again and ae 


operation is negli- 
the doors close in- gible. The original 
stantly. cost can be saved in 
on a one season’s fuel 
bills. It is practi- 
cally foolproof and 
gives 100% service. 





S 








Think what this means in 
time—several hours a day 
(multiply 5 minutes by 
the number of times you 
open and close your 
doors during the day). It 
means too that you save 
heat because your doors 
can be kept closed except 
for the actual time that 
cars are coming through. 
And certainly it means 


There’s an Ajir-Lec in 
operation near you. Write 
and we will give you the 
address so that you can 
see it open and close the 
doors. We will be glad 
to show you the way Air- 























that you please your of Bt F tei es Sy Lec will solve your par- 

patrons by such prompt Se. fea ae pope een ticular problem. Fill out 

service. fe e the coupon below and 
mail. 











Just Touch the Switch! . 
Folding, Sliding, and Swinging Doors—Operated By Your Compressed Air 
Madison SCHOELKOPF MANUFACTURING CO. Wisconsin 





























Not Incorporated 
MAIL TODAY P FILL OUT TODAY 
After checking over my doors I find that they are double.................... or single | a or slid- 
ing ); feet wide (inside measurement); feet high ; swing in...., or Out ; Slide on 
inside or outside . pounds air pressure maintained. 




















A Continued Story 
of the Industry 


























EADING MOTOR AGE 
every week is very much like 
following the growth of the . : 

3 
automotive industry in story You Too Can Get This 
form. 

Armature Velvet 

: ‘ , , With the next burned out armature do this: Pack 
Ie - sere. anlies fiction and ship to Fredericks at Lock Haven. A rewind 
serial, and instructive to the er / me Ry-one- oussuntens fee 90 days, will be 

. , 4 shipped back to you immediately. 
point of making better and Benefit by Fredericks’ new low rates. Follow 
more prosperous dealers. this simple prescription always and a steady, prof- 
itable business will be yours. A booklet that is 
Reading MOTOR AGE every FORD GENERATOR so — $1.50 

. ERA wound 

week when = <a, Gene ALL OTHER TYPES TWO-UNIT Generator Armature 
subscribers that they will stay aus She 3 TWOUUNIT Sanu Me, 
up to date end pool ascent ALL TYPES MOTOR GENERATOR A _ = “oi 
ingly. wound secretin 





GUARANTEED to give the same 


satisfaction as new armatures. 


The H. M. FREDERICKS CO., Lock Haven, Pa. 


OTOR AGE - FREDERICKS 








5 So. Wabash Ave. Chicago, IIL 


















Rewinding Servi 
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GATES VULCO 


Fan Belts and Radiator Hose 


Made By 
The Worlds Largest Makers of Fan Belts 


























bCushers 


The Modern Spring Rebound Controls—Fast—Noiseless 


Manufacturers: CHICAGO ROLLER SKATE CO., CHICAGO 
Cushers Sales Dept., Fulton-Dean Co., 332 S. Michigan, Chicago 


































More 
Power 
Less 


Fuel 
Zenith - Detroit Corporation, Detroit, Mich. 
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PROTEX 
TIRE CHAINS 


Protex Chain Co., Inc. 
Waynesboro, Pa. 


Absolutely Stop Skid 


Many small horseshoes grip the road 
and prevent slip. The first scientific 
anti-skid device. 
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WELD ALUMINUM 


Easier than cast iron by using 


PIERCE’S ALUMINUM FLUX 


It flows the metal together without puddling,—saves time, labor and gas,— 

makes a better weld. 

Used by good welders everywhere. 

with this flux. 

Sold on a moncy-back guarantee. Price $5.90 per lb. Delivery free in U. S. 
Manufactured and distributed by 


Any welder can successfully weld aluminum 











R. H. PIERCE, 910 JEFFERSON STREET, EUGENE, OREGON 






S” 1527 Kienlen Ave. 
St. Louis, Mu. 


Curtis Pneumatic 
Machinery Co. 
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RAMCO 


INNER | RINGS 


fit behind piston rings and keep them in perfect con- 
tact with the cylinder walls at any motor speed or 
temperature. 


RAMSEY ACCESSORIES MFG. CORP., ST. LOUIS, MO. 








Johns-Manville 


ASBESTOS BRAKE LINING 


























Kawneer 


SOLID COPPER 


STORE FRONTS 


Write for Special Book Garage Front 
THE KAWNEER CO., 3124 Front St., Niles, Mich. 

















Simplicity 


Qa —SCOREEORER AND GRINDER 





A big money-maker in any automobile repair shop or garage. Ask for free 
demonstration in your own shop. 

Simplicity Manufacturing Company 
Port Washington, Wisconsin 























“Made | to Blue Print’’ 


guarantees to the Replacement Trade the same 6 99 
high standard of Quality and Accuracy de- 
manded by the car manufacturer. 


The Fostoria Screw Co., Fostoria, Ohio 
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In Winter and Summer 


New Deal for Dealers and Jobbers 














The Turner Mfg. Co., 3ist and Roanoke Road, Kansas City, Mo. 





























WELEVER 


“OIL CONTROL” PISTON RINGS 


The Motor Necessity That Has Made Good 
Backed by Seven Years’ Satisfactory Service 


i} THE WEL-EVER PISTON 





If your dealer cannot supply you write us. 











Subscribe to 
MOTOR AGE 


It costs you only $3.00 a year. 





RING CO., TOLEDO, OHIO 























PISTON PIN BUSHINGS 


Write for Price List No. 16 
JOHNSON BRONZE CO. 
New Castle, Pa. 


JOHNSON 
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Sold most everywhere. 











TAKE THE END-PLAY OUT. 
(<> 


—WITHOUT PULLING THE MOTOR 


The C. A. ADJUSTABLE CENTER BEARING CAP 
corrects Ford crankshaft end play and sets magneto for 
highest efficiency without removing the motor. ily 
and quickly installed. Guaranteed for one year. List 
price $3.75. Ask your jobber or dealer or write us direct. 


ADJUSTABLE BEARING CO., Inc. 


Dept. M. Brazil, Indiana 





7-22-’22 








STANDARD QUALITY 
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| A Complete Line 


Angular Contact Thrust Bear- 
ings, Angular Contact Radial 
Bearings, and Thrust Ball Bear- 
ings of all types, are available 
for you through our manufac- 
ture. And the assistance of our 
Engineering Department is an 
added advantage without extra 
cost to you. 

Send us your blueprints and 
inquiries. 

THE BEARINGS COMPANY OF AMERICA 

LANCASTER, PENNA. 
Western Sales Office—1012 Ford Bldg., Detroit, Michigan 









































Bay SMOOTH-KUT Expansion 


REAMERS 
(TRADE NAME REGISTERED) 
With FULL spiral flutes that shear metal clean. 


They cut a 
round, smooth 
hole without. 
chatter—keep an 
edge longer and 
are reground by 
us at cost. 


Patented 
April 7, 1925. 
Avoid inferior 
imitations. 





Order through 
Jobber. 


Millersbure Reamer & Tool Co., Millersburg, Pa. 




















—and they’re buying them, too 


From the demand that developed with the 
advance of the motoring season, it looks as 
though everybody wants a YAVAPAI Onyx 
Gearshift Ball. 

Sales are booming. Dealers are selling out. 
Shipments and manufacture are being rushed. 
And still there is room for more dealers, in 
good territory throughout the country. 


Ask your jobber or get in touch 
with us direct giving his name. 


Yavapai Onyx Mining Corp. 


Automotive Division 
U.S. A. 














A New Chapter 
Every Thursday 


Each issue of MOTOR AGE is a new 
chapter, continuing the story of the de- 
velopment of the industry. 


And for those who apply the new ideas it gives 
them, it also continues the story of the 
development of their individual success. 


Read MOTOR AGE every week. 


/AoTOR AGE 


5 So. Wabash Ave. Chicago, Ill. 



































DOES your 
OIL-PUMP work 
in ZERO WEATHER e 


With the Coleman exhaust device, the oil-pump 
starts to work promptly, regardless of the tempera- 
ture. Operated from the dash. 
Order now—before the demand exceeds our out- 
put, stating model and make of car. 
INVALUABLE TO THE MOTOR OWNER ! 
EASILY SOLD ! 


(For all cars Coleman Crank Case Oil Heater Co. 
except Ford) Lincoln, Nebr., Box 869 


























Dubuque, Iowa. 
WW THE TORIT 
TORCH N°23 


N cAn Improvement Over the Torit cAcetylene Torch No. 13 


$°750 mr 


“Price: aE a, Ee = 0 


TIP 20,FOR RADIATO ¥ 
TIP 28. LARGE FLAME R BATTER WORK 


4 
SOLDERING COPPER USE WITH 
USE WITH TIP NO23 TIPS 20628 


Every “Purchaser Finds “Numerous 
Uses for 


THE NEW 


TORIT 


ACETYLENE TORCH 


No. 24 


USES ACETYLENE ONLY 


"NE oxygen or‘air pressure is required. Tips suck in air. Simply 













TIP 23. FOR HEATING 
SOLDERING COPPER 
















connect to Presto auto tank, light gas, and the outfit is put to 

work. Gives Instant Heat. Beats anything you ever tried 
for soldering, radiator repairing, lead burning, melting, tempering, heat- 
ing, light brazing, etc. ‘The outfit consists of torch, 4 tips for different 
kinds of work, soldering copper, 5 feet rubber tubing, tank connection, 
and full instructions. All ready to use. Every garage needs Sy ey & Cp 
one. Quickly Pays for Itself. Price (complete as shown) 7>° 


Turn Wasted Time Into Profits 


ST. PAUL WELDING & MFG. CO. 
169 W. 3rd St. ST. PAUL, MINN. 
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They Won’t Come Back 


Those jobs won’t come back showing oil 
passing, compression loss and crank-case dilu- 
tion if you use a Hall Hone. The Hall makes 
cylinders both round and parallel. Ask your 
jobber. 

HE HALL MFG. COMPANY 


T 
512 Hall Bldg., 1600-06 Woodland Ave. 
Toledo, Ohio 














Cash in on This Profit Maker! 
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TCie/(ée., PEDAL PANTS? 


Keeps cold air from whizzing through floor open- 
ings in Fords, Chevrolets, Dodges, Stars, Grays, 
Overland Fours. A sure-fire hit when the ther- 
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Ask your jobber today. 











CRANE 
Wheel and Gear Pullers 


CRANE PULLER COMPANY 


South Deerfield, Mass. U. S. A. 



































A CONDENSER THAT YOU WILL LIKE 


Throw away your old condensers and use a con- 
denser built on the best lines. A _ cylindrical 
condenser placed in a water tight case, not 
made to conform to the shape of the ignition 
system but so constructed as to retain its full 
capacity. Will not short or burn out. Easily 
installed by connecting one wire to the circuit 


breaker terminal. write for circular and prices 
Sevison Magneto Engineering Co. 
538 Fernwood Ave. TOLEDO, OHIO 




















More than a new accessory, a necessity. Makes 
Th one filling of oil good for 2500 miles or more. 
e Prevents crankcase dilution. Prevents oil 


ing. Improves lubrication, thus saving 
SKINNER Citta 


Profit by the interest this device is creating 


OIL Write for complete etal, 
RECTIFIER 


THE MASTERCRAFTS CORP. 
Brattleboro Vermont 











A KLEAN-RITE Auto Laundry Fran- 
chise Is a Big Money-Maker 

Write for a copy of our booklet on ‘The Business 

Possibilities of An Auto Laundry.”’’ It contains val- 

uable information. Sent free upon request. 

KLEAN-RITE AUTO LAUNDRY CO. 








Klean-Rite 


AUTO LAUNDRY 





























Made in many sizes to meet any 
and all requirements in garage, 
tire repair shop and filling sta- 
tion. Six types: Two Stage, 
Single Stage, Air Cooled, Water 


Cooled, Stationary, Portable. 
Our low prices enable you to 
get a Compressor for a small 
investment. Send for literature. 


The United States Air Compressor Co. 
5304 Harvard Ave. Cleveland, Ohio 


























BRAD-CUPS 
She Perfect Spring Oiler 
ce (Pat. 9-24-18) 

Single Write at once for our proposition. 


C. GOODWIN BRADLEY, Inc., Syracuse, N. Y. 














A Complete Line of Overland Fours 
A Complete Line of Overland Sixes 3 
Willys-Knight Fours—Willys-Knight Sixes | 


ALL UNDER ONE FRANCHISE 























QUALITY—PROFIT—TURNOVER - 


9 
7 





American Hammered Piston Ring Company 
Baltimore, Maryland 























A Word to the Dealer Who Has Never Handled 
Radio Equipment 


VW TE offer you exclusive territory anda permanent business. Westart you with xX 
a complete set at a price that beats competition, and the opportunity 

exclusively to handle the products of the foremost radio designer of the day. 

Get in touch with your Jobber at once —or wire Sales Department, giving his 

name and address. : 


Vs MODERNOLA COMPANY, Inc., Johnstown, Pa. 


DELANO RADIO 

















THE WALDEN FORE-LITE 


Mounted ahead of the radiator and operated like a 
spotlight from the instrument board, the WALDEN 
Fore-Lite satisfies a need hitherto filled by make-shifts. 
Universal fittings. Selling fast wherever introduced. 
Ask your jobber, or write us direct, giving his name. 


THE WALDEN CO. 


1114 S. Michigan Ave. 








Chicago 














Here is a new necessity and convenience for any make 


of closed car and so low priced every owner is a pros- ] 50 
pect. This a 


CLOSED CAR VENTILATOR 





Adapted to any make of closed car. Prevents moist windo a 
keeps interior always well ventilated winter and summer. veyed 


Lewis Manufacturing Company, Inc. 
219 Orchard St. Sharon, Pa. 























Rubber Tubing for the Trade 


EKLA radiator hose—All-Rubber or Cloth- 
Inserted, tire pump hose and windshield 
wiper tubing, all in standard lengths, will 
show you better profits and your custom- 
ers better service. 

Insist on EKLA Brands when buying 
these items. 


THE ECLAT RUBBER COMPANY 
Cuyahoga Falls, Ohio 
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We 
we ~ -_ 


BRANCHES ,-" 


AHLBERG BEARING COMPANY 


521 EAST TWENTY NINTH STREET. CHICAGO ILLINOIS 




























Bumpers, tempered and nickel-plated 
by our exclusive processes. Strong 
brackets, fit all cars and bumpers. 


GEMCO MFG. CO. 
) 760 So. Pierce St. \ 
Nw a maeantinrsa ae. ah wm 
‘st ‘6 =) ane. < @ ac 
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Write 














for Catalog 
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ARROW HEAD 






Pistons, Piston Pins, Axle and Drive Shafts Genuine 
are made according to rigid specifications. Apex Innerings 
They are dependable. a 





ARROW HEAD STEEL PRODUCTS CO., oe ——<_— 


Minneapolis, Minn. : — rn, seunectits Fas og il. 


Prest: O " ite “As Silent as a Shadow” 


onan, ne a, Quincy Compressors 


Backed by a World-wide Service Organization 


. Attractive Discounts 




































































THE PREST-O-LITE CO., Inc., Indianapolis, Ind. Quincy, Illinois 
New York San Franeisee J-538 
In Canada—Prest-O-Lite Co. of Cs 14a., Toronto, Ont. 
l 














UNITED STATES | Built by the old- 
Portable Electric | est maker of < Roughing Reamer 
ortaDile ectric Ney ad ed val Re- 
DRILLS | 2 2". oat wis hn coed Fy -p— 
World. 


plete turns. Cuts clean and smooth—leaves no ridges. 
























































Ask fer THE UNITED STATES ELECTRICAL 0 Order from your Jobber 
Cataleg 105 AL TOOL CO. ioux City, lowa 
—_— " | Cincinnati, Ohio, U. S. A. Albertson & Company Sioux City, I = 
ATWATER KENT (Leda) || 
Ignition for F ORDS Filters all Alia d and erit out a air supply supply A 
$10.80 Including Cables and Fittings. STAYNEW FILTER CORPORATION 
“in ne EFFICIENT 









































RISSEL 


CUSTOM @ BUILT 
Kissel Motor Car Co., Hartford, Wis. 






























































TASCO 


Cas Gauge for 
FORD, 
CHEVROLET and 

OVERLAND 
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CLASSIFIED ADVERTISING 
PARTS PATENTS & PATENT ATTORNEYS BUSINESS OPPORTUNITIES | 























SAVES 505% TO 759% ON ALL CARS 
New a0 Cag gy and Axles—Cylinders— 


AUTO PARTS PATENTS | S222°c22 3 RIES 
number regular customers and splendid tourists’ trade. 
Complete repair and accessory busin 






































ess with agency for 
ear Systems, . Wire or Write eee ne ns - es res popular car. Ideal living conditions. Capital invested 
INDIANA AUTO PARTS co. ——— A 1864. are ,000. ba gross ~~ gall $50,900. Prospects for 
608-10 N. CAPITOL AVE., INDIANAPOLIS, IND. Milo b, Stevene. & “Gna, Regiatrad Patent Att _— Garage, Calhoun, Ga. — a 
LARGEST CAR WRECKERS IN INDIANA 10 Monadnock Block, Chieago, III. 
FOR SALE—Automobile business and modern garage with 
—s =. Popular — Wonderful oppor- 
HOUSE OF A MILLION Attorney-at-Law and Solicitor of Patents i Rox 4256, Motor Age 6 8. Wehash Dard Gosds | Address 
AUTO PARTS gg ae mg ) 
Formerly Member _—— Corps, United 
The largest stock of new and used car and truck States Patent Office FOR SALE 
Darts in the world. We have everything. Always American and foreign Patents secured. Searches made 
| on A and — La in order. Write to determine patentability and validity. Patent suits 
8 answ conducted. Pamphlet ction sent upon request. FOR SALE—Rajo Ford Cc to t 
BS Td Bouts ‘State eee Geicate mn. McGiN Building, WASHINGTON, D. C.- ? (,O8,SALE Halo Ford Racing Car, ready to race not tus 





call or write, Irving H. Stamets, Woodstock, Ilinois. 





















HAFE 


Self eAligning” 


ROLLER BEARIN 


R 









































MERIDIAN AT ST.JOSEPH STREET 


Indianapolis. Lad 





April 14th, 1925. 


Shafer Bearing Corporation, 
Chicago, Illinois. 





Gentlemen; 

We have been using Shafer 
Bearings in Maxwell cars for the past 
twelve or fifteen months and are very 
well satisfied with the service we have 
been receiving from your bearings, 

I also wish to say that our 
replacements on worn bearings have been 
so slight on Shafer bearings that it 
would hardly be worth mentioning, con- 
sidering the number of Maxwell cars we 
have in our territorye 


“Gr very truly, , 


WAF RM Service Manager 


SHAFER BEARING CORPORATION 


6501 West Grand Avenue 
CHICAGO, ILL 


ee 


See 
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The Advertisers’ Index is published as a convenience and not as 
a part of the advertising contract. Every care will be taken to 





index correctly. No allowance will be made for errors or failure 


to insert. 
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What my 
friend Pete 


has learned about his 


fan belt business 


GRATON 


KNIGHT 





I Got my friend Pete to check up the num- 
ber of Graton & Knight fan belts he sold 
last year. The figures proved that Graton 
& Knight belts, with no sales effort, were 
showing a neat, pretty profit. 


Right then Pete tumbled to the fact that 
he should push this paying, fast-selling line. 
Now he has them out where customers can 
see them. Tells me he’ll sell twice as many 
this year. 


Of course Pete uses our quick turnover 
system. Endless belts for the popular 
cars. Roll belting, which can be cut to 
fit the others. This keeps investment low, 
turns stock quickly and increases profit. 


Pete finds Graton & Knight Flat, ““V”’ 
or Link “V” Belts give his customers bet- 
ter service. Their special leather resists 
oil, dust, water and motor heat. They 
grip tight at low tension. Are easy on 
bearings. Require minimum adjustment. 


Our sales proposition, with the handy 
display rack and quick turnover system, 
puts new pep in your fan belt business. 
Write today for full details of this inter- 
esting, profit-making plan. 


THE GRATON & KNIGHT MBG. CO. 


Tanners—makers of belts and other 
leather products 


Worcester, Massachusetts 


Standardized 


LEATHER BELTING 


GRATON & KNIGHT 
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An automobile driver, in full uniform, 
strolled into the cabmen’s ball, at Cen- 
tral Hall, 22nd street and Wabash avenue, 
Chicago, recently. Unconscious of danger, 
he walked boldly out into the center of 
the floor. The cab drivers were too aston- 
ished by this audacity to act for fully a 
minute. For a short time the automobile 
driver looked scornfully at the hackmen. 
Then the cabmen awoke to action. Half 
a dozen of them seized the intruder and 


Sad Fate of a Driver 
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rushed him to the door. The door closed 
on the evicting party and the dancers 
inside will never know exactly what fate 
overtook the motor vehicle man. When 
the noise of breaking glass and a series 
of heavy thumps on the stairway ceased 
the volunteers returned. They failed to 
explain what had become of the “‘auto- 
mobily”’ swell, but their faces were elo- 
quent with satisfaction. 





December 24, 1925 





A News Account, February 22, 1900 
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utomobily” Swell 


In 1900 they “picked on” automobiles. It takes at least a 


traffic officer to start anything now that there are some 
17,000,000 of us. 


A huge market to be penetrated 83% by a single spe- 
cialized product! Of all the elements entering into motor 
vehicle construction, think of a single thing upon which 
83% of all manufacturers agree, as they agree upon 
Timken Tapered Roller Bearings. 


That is how the huge total output of 150,000,000 Timken 
Bearings has been reached. That is why a daily capac- 
ity of 125,000 Timken Bearings is required of 5 Timken 
plants in 4 countries. 


The very success of Timkens gives manufacturers finer 
bearings, and an infallible source of bearing supply. You 
get a uniformly better product to sell. 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 
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MANLEY CRANE NO. 107 


All the points of superiority of the famous No. 101 214-Ton Manley Crane are retained 
in the New No. 107 Manley 314-Ton Crane. Additional features have been added for 
greater efficiency of operation, increased speed, greater pulling capacity and heavier work. 


I, 
2. 
. Beam pivoted in middle on heavy king pin. 

. Has full swiveling nose. 

. Tilting and balanced beam distributes load on chassis. 

. Tilting beam adjustable for height and overhang. 

. Deep overhang allows a complete car to be swung under beam. 

. Gearing built in saddle. 

. Single reduction gears with triple chain. Can be used with single, double or 


O COT AWD 


10. 
II. 
12. 
13. 
14. 
15. 
16. 
17. 


G 


. 
Dab Mite nats a, PR ah erg) ee ee ee Ee ek Sen pe os a 

RAE he Sh TG i Re») ich a Wee. Oe Rae hee. ee fed Zag RR 4 Sas ee 

ba ass ES ee Fes iar OSS GMa Qa eahes aria isee a ee cee rtd: Dig eal tie RES e. ve Sere age Pv ed 


N°107 






Beam is double trussed steel channels. 
The top extension is trussed for strength. 


triple chain as desired. __ 
Pawls on gears provided with positive lock. 
Hoisting drum may be disengaged to run free when pulling out chain to make hitch. 
Hoisting drum may be used as winch. 
Gear ratio greatly increased. Will lift more with less effort. 
Ground operated from either side. 
Platform operated from either side. 
Ground operating position low and ahead of. fender. 
Simple, Efficient, Compact, Easy to Install. 
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Write for new 1926 catalogue 
of the complete Manley Line 
including many new items. 


Your Jobber C 
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MANLEY 3’, TON CRANE $135 


NwWManley 3/ Ton 
Wrecking Crane’135 





Auxiliary Winch 
disengaged to al- 
low cable to run 
out quickly. 

Auxiliary Winch 
with 100 feet of 


steel cable and 
hook. $55. 





All the Manley Wrecking Cranes 
are Simple in design---Tremend- 
ously Strong---Efficient---Easy and 
Convenient to operate---Compact 
and Easy to Install. 


Watch for them on the road. 
There are more Manley’s than 
any other make. 


MANLEY CRANES 
ARE AVAILABLE IN THE FOLLOW- 
ING SIZES: 
No. 101 2%-Ton $100 
No. 107 3%-Ton $135 
No. 105 5-Ton . $275 


Order from your jobber NOW 
and avoid delay in delivery. 














The MANLEY MFG.CO. 
York, Pa., U. s. A. 
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PIKES PEAK 





Y INAUGURATING a new 

kind of development in closed 
car bodies, and by carrying out a 
real program of mechanical progress, 
and by greatly lowering all Chandler 
prices at the same time—Chandler 
faces, in 1926, a brilliant year. 


Which also means, of course, 
that Chandler dealers face the most 
profitable year in their experience. 
And they know it. They can 
gauge tomorrow by what they are 
doing today. 


MOTOR 





What they are doing with the 
new models for 1926 is well known. 
Everybody knows, for instance, the 
success of the new Chandler 
Twentieth Century Sedan—a big, 
rich, 4-door Sedan priced less than 
a 2-door Coach! 


This one model typifies the Prog- 
ress built into all models, and the 
success of all models in sales. Write 
for the story of territory opportu- 
nities open to the right kind of 
distributers and dealers. 


THE CHANDLER MOTOR CAR COMPANY, CLEVELAND; Export Department, 1819 Broadway, New York City 


CHANDLER 











